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Abstract

In the current era of globalization, customer has choice to consume a wide variety of
products and services because there are huge amount of them in the market. The manufacturers
have to find strategies to communicate brand to customer for recognition and loyalty. Thus, the
marketing strategy or guidelines are not only determined by the marketing mix (4P’s) but must be
determined from the customer perspective to serve the real direction of consumption. Therefore,
4C’s strategy and customer relationship management (CRM) are used to make the most impression

and loyalty to customers.

Keywords: marketing communication, marketing mix, customer relationship management

Corresponding Author

E-mail: dr.nut@msn.com



Panyapiwat Journal Vol.9 No.2 May - August 2017 281

unwn

safveelamfTluremssei 21 du Smauteiy
gann dnsthdsmsdnisfuilnasedesiinsmae
Tnglawzdodeny vi3efiFendn “Social Media”
fdadiunumludindszriuvesfuilnaogiann
Tudaqty Fafugshauszianengg Fesndudos
Ususdngniieudsennudugiimansaann
viesenteveulilfuinitaaifiazannls fai
Kotler (2003: 563) land1331 nsmanagalyailly
Wissmsannadngdas msimuaseiivsnzay
yemavilsguslnamdoaudldiviiy urdises
yhmsAeansiuidulfaudeiitagiuarouen
pRBRILANSSATLINLY BsAnTHNsFRAnIUNUY
Huiisgffoans (Communicator) uagiuitadueda
(Promoter) fatfunislawanifissograeroal
Winswerdosngdainanssuunameieuiia
Wihdsifutmansnguiientiu deaenadesiumngn
Y99 Ries & Jack (2001: 205) 7111 “ieglugaves
msfeasiiiulufeeuduman wmmegniui
mseansdulgmlusvesiues Junamly
dpnnalelusensioans fausnsdoasiueenin
Tugmsduldsensinndu widulSuastosamniuy
mslawanduifissdesmmiwesnisdeanswidu
fafinnsdeansiianunsaifiatuldludnuaneguuuy”

nnsAeansmsnaInBeysanms ¥3e Integrated
Marketing Communication (IMC) Thi3dldiRntu
Hosanesdnsmineg wene vz HaLNa A0l
msdeansilefnsodeansiuguslaeliiiuszavanm
T Fsnsdeasmsmanfife maduaiunisnan

(Promotion) ududiunileves “drmusvaunia
n3Ram (Marketing Mix) %39 4P’s” T sz
s lViipERTTER SR MIUINSTR SIeTvnzas
aonuitdnsmied wighlifinisdeansnismanaiia
dwdufuslan {uslaefezldddndudmseusnis

Y Y

! a 1

Liginsdules viwesls waziseddls
“4P’s VS 4C’s FTmun1sanesngilagiin’
wARNIYNsRaIaiBendt “aP’s” wie
“dhutszaunisnain (Marketing Mix)” fordaty
1wl 1964 Tneila 18y vosaau (Niel H. Borden)
RRuuTeLEes The Concept of the Marketing
Mix L@usLUIAANITYIRaInlaeLenesAUIZNY
ypamsnsnandinesgainesduszneudify
Tu 4 o wazglunaisen 8 1aelsy wuAATd
(E. Jerome McCarthy) lavin1sdnngsuuulfn
vosflaveniduesivsznaufiddey 4 ssduszneu
Tun1sviniseainms AuduAlazuinis (Product)
AUsIAT (Price) AuUN15InguLNe (Place) wag
AUN1Td9LE@3uN15U78 (Promotion) (Otakanon,
2009)

Yuzdi Kotler & Armstrong (2008: 48) 'l
aSunefidini “ap’s” vie “@rmusraunisnain
(Marketing Mix)” 18unguiadosiiosnunisnaiei
muauld BadugnsiBmanismaiedividminunly
Wleaussnnudesnsvesnguiving vievangd
nnasnogeivigninldideldiAndnsna
ANuFeang vinlsindndueduiidn Jeudas
asrUsznauisanden duandbunind 1

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)



o

282 sasileyaynfidand U7 9 atud 2 UszdNFBUNGEAAN — F9IAN 2560

wAnA Il (Product)
- flanuvainvians
- AMAIN UINS
- NN5BNLUY

- ASNAUM \
3

- uTIYoua

ANFEREIUNTITAAN
(Promotion)
- Mslaean
- MsUsEAINEUNUS
-Msvelaeynna
- ATASLESNNNTUE
- MTNAIANIINT

31A1 (Price)
- sndualusiens
-duan
- dhugedli
- SEEELIAINTTTHRY

K

- Goulvludude

N1539A1AUNY

R (Place)
- YDINNNNTINTINUNY

- MsdonAuNaNY
yiuading

- AUAIAIART

- NNSVUAS

- NINTYANVAUA

Al 1 uansduUszaunensnann (Kotler & Armstrong, 2008: 49)

donmdasiiufl Bearden, Ingram & La forge
(2005) TAUMNNIT @UUSEANNTAAIANNYET
forauomemanaaniiauslitundudmane
Usgnoumenansia (Product) $1A1 (Price) AMM540
$wie (Distribution) kaZN1TARANINITAAIALUY
Y3uIN13 (Integrated Marketing Communication)

Ingaguuad wunfndiuuszaunsnain 4p’s
Lﬂuﬂaqwémsmmmﬁi{msﬁmum%um Tngia15ad
Mnerdszneuresmsvinsnataie 4 s e
nandugl (Product) 511 (Price) n59nd1mUnY
(Place) wazn1sauadunisnann (Promotion) e
nszfuliuslnaiRnmufesnstoauduosian

o 1

PIDEINVNNUY

Y
= ::1'

WAL INAITTEN 1990 Wuduin an1e

[

LASHINANFUAIMAZUINITANTHYITUA UGS Uaz

Y
o I

UszdnSamnisnanvedlsanugngn gindivung
Suflanuadieadetuunn viladuiuazuinis
e Buflanumilouti Don E. Schultz Usinansd
NIFIUNNTIAIARAZNNARANSNNSIAIAYINUN T

Felaraualiarnsiaoenisiduduiinienisnane

Y

v
v U ]

wWasululianuddyiuyusesves@esie Jald

o 3
4

WA 4C’s Fun Taeiduuundniliay
ddayfuuslnadundn Gamsmisdsuilnnias
yhlinnsmanmansnsadeansiuguilnaldosnad
UsrAvBnmnntu wsewinde 4Cs aesadul
thnsaanadedaisnsfiazyiliaududludu
drundsvestinguslan dufe thnmsnaiadosdin
Fuslaaluogaditluvileiumvheslsthe T
uiiteesls Mdegils Tuesudlvu forlsnduuss
9dla Fofiiinfeflorlsthe masaauguilnafivuamis
mariiudin (Life style) aeals udu (Schultz,
1993)

1%
Y

Fauinnisnaindndudesusuiuasunnly
nagns “4C’s” Tun1sMMUAAILKELNIINTNAIN
Wlelvimsndudienansusividonsdnsiiluogly
Inlavesgndn Taemsvigshadudisagnandu
@us‘]ﬂmﬂ (customer-centric way) iﬁfj’mmiﬁ’mmg
iilannuianvesgniannnimsiiuiiaziauene
uARUALATUINS viFolausuddsTiosdnsdeanis

ANeAALNEIOE1AYI (Kotler & Armstrong, 2014)

H1UNMIFUTRIAMAIMAIN TCl (Nguil 1) @vnayseransuasdauaans uasidiggmudoya ASEAN Citation Index (ACI)



Panyapiwat Journal Vol.9 No.2 May - August 2017 283

donpdasiuil Robert F. Lauterborn Fansansd
WA INESEuesn walslaun Talneunsunau
L'%IEN “New Marketing Litany; Four P’s passe;
C-words take over” Tul 1990 Iﬂﬂmauﬂﬁﬂﬁ
nalin msfivsevlausevmilsazanunsataeda
anadufiinlunanalddu wsdosdidunaunis
A5MA1A Y3 4P’s beuA Product, Price, Place
LAz Promotion YedgHARVEBRIANITINEUALDIME

Communication

(Promotion)

HULDIPUNGFNTIUNTUTINAYRIGNATLUY 4C’S
Feusznaumedsiidunnusiduniedesnisves
HULAA (Consumer want and need) i’lmﬁﬂjﬁiﬂﬂ
flawolatesdedudvdeldusnis (Cost to satisfy)
mnuazmnaunelunsie (Convenience to buy)
LLazms%"amﬂwmwLLazﬂaqmﬁ’mia'aLa'%umimmm
§i# (Communication) (Lauterborn, 1990: 26)

Consumer want

and need

(Product)

Organization

Convenience

(Place)

Cost to satisfy

(Price)

AA 2 LERIANALRUSTBIEIUNALTNINIAANARUU 4P’s AufiAvnenisuslandumluguueses
N:U%Iﬂﬂ‘lﬁa 4C’s (Lauterborn, 1990: 26)

[

A0AARBINUN Inkaew (2010: 25) laLanamudURussEnINg 4P’s ffu 4C’s 13sall

A15197 1 LanIANUFUNUSSENING 4P’s YU 4C’s

% DUSADEE.NI®SSRU.AC.TH

4P’s 4C’s
REREI AudndukazanufonIsveuslng
Product Customer Solution
=ﬂ| Y oa =
5701 TAgusinafianel
Price Customer Cost
ANSIAINNUNY AUATAINEUIY
Place Convenience
ANSALEASUNITRANA ARFGRGAR
Promotion Communication

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)




o

284 sasileyaynfidand U7 9 atud 2 UszdNFBUNGEAAN — F9IAN 2560

MnmsfuamziunAaildinauedy nud
99AUTENDUVDUIAR 4P’s Uay 4C's usiawdlu
fanuduiusiulaefiseandon dail

yuwasdl 1 970 “Budn (Product)” lug “38
nsuidsyninisuslam (Customer Solution)”

Tunsflasndndudveliiuiuilaalddudos
Hudwasiifuilnasesns fduuisndosdiies
nsuanauduidamliiugninld wioma
Fosnsiusiesevesgnanliiae 1y du Ae e
ANUABINTTYBNEUTINA A UBUDEL VALY 1130
Fuf Ao wid edamsuestiuilan Ae Auudsn
Hudu dafuuisndeiuiudonjuiuluiduilan
Hudndty FauuSeugnaliunszsiwn viie Customer
is the King Us¥nissaslvinnuaulalunisuandum
vausnsiiefazionlagninfundn uasiduiian
294 A191 CRM %38 Customer Relationship
Management N39UNNWMIALS8NI1 Customer
Relationship Marketing (@4agnaniseaziden
Tudadialy)

aguumﬁ 2 370 “91A1 (Price)” g “Aunu
Anldae (Cost)”

dsiuTengnandeadilefiefifie nsandunu
lunszuaunsnanduanliignas mlgeiatiaang
Wigsegaiiey unusemssaesliiudunulunis
aderasgnivioluiomeiignidesiny vie
andoludoufivsdedud Wy Aufiuns A
Ay Andelenia mewns Adenatumud
aldnanluvhegneduy (Pinkun, 2013: 57) datiy
naUszleviivesifuslnafodsddnygegn

yuuasil 3 31N “YaIMINITIAIINUIE
(Place)” lUg “Anaazanaute (Convenience)”

taytufuilnelsiaulafesifumslumiodu
7% 1fesnnnisandudie (Life style) #idl
amFusinnfuadeomeiunisesesiands
biguslaausuanuAnuluenuazaniunis

mipAuiuy Feiuuisvlafisunemiuazain
Tunsmieaudvieuinisld fuilaafazlude
Audrfuiiudntu 917 Sudussanagainde
(Convenience Stores) Ly wilid w1dn (Judu
WreUsztanuAUanaualng (Discount Store)
iy % wialdlasta 1udu fusuidewiiadig
segluuvasguruaniy viousfusduduszian
omsfiefnguilnadoudumsluuiisuems
YagUunfinslininisuuuadathu (Home Delivery)
Fuyunu og1awy 8193 Fast Foods $i199 9191
Pizza Hut, McDonald 3nitsanninisnidoans
Hagtuiguilaaaunsadiedumesidaliiey
Nt §3RINsVIReISVRILASIUEN AN
yhgstanwnanAne Ity fusyay
anudi3atiuegnsgs 1y wiyihis ndned 53ne
nsvwemsnzianungln lal uaeduanunsy
uazisUuuunsiadeonnsuuunanesideenue
Tt 2557 41w 200 AU (komchadluek,
2015) fstufuilnefadeniiazuilnadudiitem
MEANEEAINEUIY (Convenience)

yuuaaﬁ 4 370 “P13EaLEINN15U1E (Promo-
tion)” lug “n1580a13 (Communications)”

JaqUurd mydaaSunsvie w3e Promotion
Hudfiuey insglunssuiumsduaiunisvedy
nsdeasiiudsiddniignfiosd nsdesdilsd
Tnensdeansludsiuilnavienguithvanglilsiiu
uazsuimadaaiunsneiiug fnsanuanuanuon
ogals Tngldisnsdeansiiannsaddsluiale

£

guslaaldunniign daedsananuarelndululu

U
a a

Aavnafeiukazdeie
weNNU Pinkun (2013: 58-61) laasuAdy
AuiuSUDINaYNG 4P’s way 4C’s UALUARIAIRE

Do

s
135

MUANDYNTVBIFUAATUTNITUTEANAI

D

H1UN35UTRIAAIMAIN TCl (N§uR 1) @vnaysermansuasdeauaans uasidiggnudoya ASEAN Citation Index (ACI)



Panyapiwat Journal Vol.9 No.2 May - August 2017

285

M99 2 UaRIANANTUSVRINALNS 4P’s Uay 4C's LATARIRIBEINIANUANAENTYRIAUAILGY

UINITUTLLANHNE
4P’s 4C’s
Product Customer Solution
$ueM3 “Guenfnsanguidimung” “AUAPIBUANTIYN”

ewnshinsangugndn TignAnlavianela
gegn W yhusuuesineslviesesgnla
naumang erarlsgegnuatosins

Fregnaundaymivignin lignalafisnela
Tneviuluilsismnusosnisiiognelu
latsesevnsaunn msEynAUFeInTs
UG

Price

Customer Cost

ADUNILADS

“SIPMINEAUAUANIN

o

mmlinsangugnan iignanlananela
g9an W viATeIReNInesT AN YA

Y 9

asudming ienamlsgednueteenng

“GuAUsendn”
andn ¥ 9oy Tignelafanelalay
ﬁuiﬂﬁwﬁaﬁqmmé’aqmiﬁaQ’ﬁﬂaﬂ‘u LU
Qﬂﬁﬂ%@lﬂﬁﬂmu%‘%@%alﬂ ielaunuse
Hawas

§ DUSADEE.NI@ssrU.AC.TH [lace

Customer Convenience

Happy New Year Sale / Midnight &
Halloween Sales n1sAgAanA1 ae3s

ANSPUSIUTY AR-+LAN+HIN+HOL

Tsqusu “AouandRnsuIu” “Usmsvseivle”
aalsusilildmuenudesnsvegni  shisignilianuazanauieuniige
@y azein ewnsesos viynetnliinge  msrAsigunsinileusionisie nmsuing
MUAIUABINITVRIGNAN Timenseavson1sinieusg1adinNae
Promotion Customer Communication
w9 “TsTuduFengnin” “Hoanslrinsangu”
d35WAUA1  Christmas Sales / Valentine Sales / IignAlasuteyariansegiansuiou

wisiza s iluslutunangalulan walid
ax = Ao @M o9y Y oa PRI Py
Fmsdeansia NldbvibignAndundudneld

fiun: Pinkun (2013: 58-61)

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)



o

286 sasileyaynfidand U7 9 atud 2 UszdNFBUNGEAAN — F9IAN 2560

Sty auA LAz US NS unSInves

Y
[

duslnawazileanuiens usensndudesdnlinan

U

wedlvian wasUjuRlvian

“Customer Relationship Management (CRM)”
WALNTN 4P’s nagusddnyiiodeladuslnn

nnfildnamudidieiuin nsazndndudi
yi3uinstundnaghavila fuslnante Consumer
/ Customer LHusaddszneuiidiayfigaiiagyinli
Fudvideuinisveasueld sziiledud e
WAnSuTTInENTRTA D9eniif Sanufdwein

% 1

TutedinsduESINTVIena gavneuslnAvsegnen

v 1% o
a a Y v v

apiduddndulanavdonseludeduantiug fel

Y
[ v 1

vsgviadndudedlianuddgiugnietisgen

@ U

eilutegluinlavesgnmila sesufjifseiun

° |

Usznawlunsesiwn fAsdinaniin “Customer

a

is the King” enagmsddayftagyilvussautimang
FailFnarmiy esdnssuiiudoddnagnsnisianis
anAndanius (Customer Relationship Management:
CRM) Fadunagmsnegsiaiiioasrennuduiug
szpreniugndn TaeBeuianudesnisiiunansaiy
UDIGNAT UALABUAUBIAINABINITVDIGNAAIY
Fudvidouinmsfivanzaudugniusazausnniian
Fathunsuimsnugnénduius (CRM) Taeliiesdng
annsaifiuanuduius Suliiugndn e
selduazanaldiieneg Tnaanedesrldtie
Tunsuenavngndn saufadiuafionelavesgnin
(Customer Satisfaction) lagn13a319N2UIUNT
IR TAUHEATTINUANTRINNTVRIGNAN

Brown (2000: 112-114) llvianumungvas
“mMsumsgnAnduius” 1991 Wunagnslunis
wistuiilimnuauladenudeanisvesuslan
warlinsnaunanwizeneg Tunswdawiiiugne
lngasdnsldnszuiunisvigsialaeueunueglv
wifnauiiAgatesimihfidwe uanadudmie

Usmsludegnan

Yl Jaengjanekij (2003) a5unefivingusyasd
suaam'ﬁu'%mﬁqﬂé”]é’mﬁué’hﬁw%uﬁ@Lﬁmamms
dufn Wiemsuimsvesuitethasiailos uaziile
a¥aviruaRTRedudvIenisuIng vinligndn
n51UBNsldAUABE9gNses auTaInT ALl
ArwdnuaiifreuisuazAuduTeuinisveaith
Tuszezem yuidadielygninmiuasinindreusin
uazAurseuinmsvesuilasiamzlunsdinuisn
fiaufdmhenansanendndug waziilelrgndn
wugihaudvdonsuinmsselussdu Aansye
wuudnsaUn (Viral Marketing) Tumsuanifeiu
fufn Fallmmnidefiesnnnhmaduuddingnins
Tulswan waziledudvidenisuinsvesuiemgn
Taufngau gnénduivesussmmendiasshuihi
\Wunszuenideslumsuniesiiedeswesith way
AUAMUIOUINTVOIUTIN

N3EUIUNITHNUYBITEUUNITIANITYNAN
fus (CRM) § 4 dumeu dail (Singhshu, 2010)

1. Identify fie Maiudayaiigndveusen
\Hulas 1wu Jegnén deyadmiudnsoriugndn

2. Differentiate fia NTAATIZANGANTIUVD

£ |

anAusazau wazdawusgnAteenidunguaiy

Y
i A

AAINATNFB UM

3. Interact Aa UfdunusvetasAnsiugnan
ilal3eumnudenisvesgniuaziiteainanin
fanelaliugnAluszezen

4. Customize fig MsUNaUBFUAYIOUINNT
fiflnnumnzauangiiugnAudazay

dvSunsusmsgnenduiug (CRM) Siuselel
fvanuaesessdng ssnsifinseldannise
(Sale Revenue Increase) lagsjaitiunnsainenny
dniussumugndn wlevilsigniiAnaasinsing
Tunsdedudmdeldusnns (Customer Loyalty)

Y v 6

FanstvannIsuTmsanAENus (CRM) dawalit

H1UN35UTRIAAIMAIN TCl (N§uR 1) @vnaysermansuasdeauaans uasidiggnudoya ASEAN Citation Index (ACI)



Panyapiwat Journal Vol.9 No.2 May - August 2017 287

felaiifindu Usuupanssuaumavinnulussdng
an518918luN1IA TN UAZAUYUAIITNIGNAN
Tyaiq viefsgndnndusldauduieuinisdnads
(Kambunnarak, 2007)

uenNtuMIUIIgNAduTUS (CRM) il
ANNAAYlUNITUIMTIRINTTIGSAIVRINAT
(Customer Life Cycle Management) lneiisngaziden
il (Apiprachayasakul, 2005: 22)

1. MavgnelysditnesAns (Customer Acqui-
sition) lagn1sasisaulaniay (Differentiation)
TfuauAmSausmsilv (innovation) uasiaue
AwEzAINEUTY (Convenience) fignfaglesu

2. mauanufiselaliitugndifioviinisde
Auduazu3ng Taernuduneuntsvhauiings s
\lon1saueInoUANABINITYBIgNANLFTIALSY
wargneios IngrnumthenugnA@ius (Customer
Service)

3. M33nw1anA (Customer Retention) Tvieg)
fusshnsuuTign waznshsgnAilvinduantdaus
WiaU3n1s IneilsnnudniiuaingnAuazniinau
lupedng Tudamsiauedumuazuinisival (New
Product)

Jagtudumesidninansznuagielvngnaig
sogsRe (ilesndumedidntivaiadeamalin
Wifugsia tedaasuanuduiusiaraduayul

9 9
13 =

osfnsideaensinsodeasiuguilnaldlnensy
wazdietu sulusunsa E-mail %30 Interaction
Chat luuiiviula (Limmanont, 2011: 21-22)
fadumaluladnisdoansisofinauaiuis
Tunsliuinsgnénlddit wu THduledlunisli
Heyaieniudus FBmsliaum uaslimnutiemie
urgnénlemaon 24 $2laa sadadutomnaliignén
wugihAvusauinIsvesuTEniade Yelvignan
dunsaszyauseInIsvasaueslaiuil [usu
Snitadseiannmuduiusssrhedniugnd

Tt teliuisnimamala anudoanms uax
anﬂiiwm‘i‘%a%@@ﬂﬁ’l biusenaninsatiaue
Fumiumnzaudugndnldl uasteliuTsnanngn
TiusnsndsnsvieungniaaiignAndiosnisled
guazneliiinAuassnanFAnens1d@uAl (Brand
Loyalty) lmuﬁ'?jm

Auunsain1slinagns CRM vodlsausy
wuandu TeSeuda nsawme Jadusdnsiiu
AULUUYEY CRM (Customer Relationship Manage-
ment) si3eRsAnfianansauTINsALETUSaNAN
Timmynitufuaufmuazunslunaifaulszay
Anud§eegege nanerdunsdedisiisdngn
919deieagiane lnoiauyives CRM vaalseusy
Tosouidia Ao mslviuimsfiAunitmiuaanisd
anénldnnanlifususnlumadiandutannya
volsausy Saduldndusndaus® we. 2089 Tnendu
Tsausuvuadniing fidivesiniiies 40 n1ves
waulnidafing fue 5ﬂﬂ33ﬂ1ﬂ1meLﬂauLLaxqq
ynyalinaneiiu Luxury Product Afiiauviidren
uazidugamneyaevnausnvetinvioa i
Adumadinluussmalne damnaulmdlngy
fagdmnanziieslinugasine wazueniuwundi
Arilanduilsusufndauunsnsifurey warlul
w.A. 2540 Tolsewfaldsuseda “Best Hotel in
the World” \losanilimalinmsuimsgnendusiub
fvenidy Fdlsusuazfvyse iRgniiaglduing
nnenlluedesaeufiamesiiszysvazideniuun
Auilroveglslivoueslsaglduinisldgnla dua
sUsgyivlanazudanlaunndiilaegnsls viseein
find 3-0 udn Ss¥hmovorls uandleunauluy
nfvsinleFeuwdansu 25 afs mdlsausuae
faunsalmfoveunn damudn wunusawinadi
Tumsiingadsfesnindafifen Geanudnfadild
ﬂa"nmLﬁm%umﬂ%é’aﬁﬂﬁmmﬁu%ms wazmsjariy
Tumsliusmsvesyaaing uasniinanlunng de

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)



o

288 sasileyaynfidand U7 9 atud 2 UszdNFBUNGEAAN — F9IAN 2560

a

A9uussswlatuasioriaulszauaaudsa
Funld mnnfunstewneluladeadelnlunly
Tutlagdu (Jangyao, 2013)

TawagUaziiiulain msudmsgninduniug wie
CRM 1 unagménsuimsdanisedrawiadign
ponuuuNLileteligsAaanunsndanszuiuns
an9e Tmiunislneensdonndolias nOUAUD D
ANUABINTSYRINANlRE9nTlagaan

“NSTRENINITARIALUUYIANNIT IMC” Nagns
n1sdearsalidudiwazuinisiduiiiinves
Huilna

s

MINBIANSINANNTUTINIgNANENTUS (CRM)

::4' v o &

Neenuuuniusgrefazdivasisanuduiusiu

1%

anAuiieliinauiisnelagegalunisindulate

Y Y
a v

Fuduaglduinig uagihundennuaadndndse
»318UA (Brand Royalty) LLazLﬁaﬁuqﬂé’ﬁ%U%Im
Autuesesdnsotsasiname T e iRy
waznsviilsluszezendnie uazileduilan
fanuasinsnidensidududaty dnn1smain
vidotinlavanamsaiassanagnsnisdearsnann
(Promotion) TagysanmsiAdesiiadeansmsnain
(Integrated Marketing Communication: IMC) i
wnzanuazva Ve fidureadunsinse
fugnfetnsaiae

Tag Shimp (2000: 124) ladenuaumuneues
nsdeansmsnanaidaysannsindunszuaunis
YoM IRALILarNTIITUL UL vadlusunsy
nsdeansiiteliiutinlaguslaanatvane Tned
fngusrasdifloarmansznulnensadonginssu
URNATRET

Lane, Karen & Thomas (2002: 391) 1w
ANumNeLiANIAgITUNsEeaI3NIMAIALE
ysanmsindumsdeansnmsnaaiiliildifesdos
disnnslannvidonsussrduiusivintu udidy

mshanuitnlaludsiguilandeanisediauriade
Fapdnendetuil Shimp fenuliiadrawansenu
lngnsssieguslng

wquedl Kotler (2003) Usanansednunisaann
NnUsemmavigeuinildindgni nmsdeasnimann
Jufnssumensnaiasneg Auselasniunis
ilelazdoasuarduaiuduiuazuinislugnay
Whnune dudsznaulumenislavan nsdaes
M3y nsUsenduius nsldntdnaunie was
NIRAIANANT

MsAeENsMINANABIYIANNIADINTHEANENL
susuumsaoansliluluiemaieiudsaenndesiu
Schamann, Dyer & Petkus (1996: 51-64) finani
IMC 9zfinmsnaunanuluaneguuuy Wunsdeans
finannuane fidnwaizveamsysanns liiasdu
nslawn N13ALESNNITUIE N1TVIElAENENITY
MMTUTEENAUS LAz NN BalUDInIANT

gULLuumsﬁamimmmﬂ (IMQ) divanviany
UseLnn (Wongmontha, 1997) 91

1. Advertising ¥isanislawaniae nslawan
Nudeinavusneg Fedeansaduiisansyangluds
gauldfiagduuanng wu doinglnsvia dng
nsvanedes wisdedun vsetineans [Wudu

2. Sales Promotion %#3an19aaLaiun1sue Ao
nsdaaiunsveisjigiiuslaa (Consumer Sales
Promotions) siteaderuanlalidedud Tau
N1980 WAN Lan wax N1STILYA NITUVITU AITHAN
v03i0819 Wiy waznisduaiunisuieyeg

v o 1

InMUenTe31UA1 (Trade Promotions) LJu

=>4

nsdaasun sl i sdnduliaudn
ANIARYItY nseduliETaTmineinam
nsvfesedufinvnneAudliuen wu nslduan
ey NsuanEuA Msndudiluiisuasdunu
nsiimtedauandumneludiu (Display) s

H1UN35UTRIAAIMAIN TCl (N§uR 1) @vnaysermansuasdeauaans uasidiggnudoya ASEAN Citation Index (ACI)



Panyapiwat Journal Vol.9 No.2 May - August 2017 289

3. Personal Selling vSawiinauwe dsdiordu
drunilsweanisdears wnlufinseusunidneu
grefif winaueeailinmdnvalveeng
sedumdemela wazmninauwigenalianunse
nouuveIiuAvMIegnAIla vihlvinisuedes
Useansnn

4. Publicity visemsuszanduius Hudsddey
athanilslunsyuaunisiearsnsnain (Marketing
Communications) \fiasainamdnvaivesesnng
wapAuAuarUsnsinaddyfunisindulade
vosgfuilnn mnesdnsiinisuszmduiusilad
WIDDIANTHNNANWAILTIAU HANH U VDIDIANT
iy wnndheussanduiuslianusaudlateym
amdnualduld esdnsfonasesgydenainliias
A8 W nsdififisnensiminsiimdimeuwnsindnis
ATIVAOUNUN WaRSuTeunnlvduearesusem
Johnson & Johnson TwawiEniflanslaenlusnese
VrlvauRuwdme Tuiiidvuiuesnin Usssu
USE Johnson & Johnson 8anunUsenAviuna
Igsltinisuiuau Tylenol nduvun waznauny
st Tylenol ifisuuserulsinaglifinnuAanans
og1suuou elwiuslnelviauanuidesiy
Tuus¥nuardud1vesus™m aannsdiiniseanun
navauawTuvilnndnwalves Johnson 1du
Uisniiflenuiuiinveusedanngs vilvdszvmy
ndusniinnudesiulundnsasisnads Sniads
ansaasesnududnainldludumeiuiln
Tuleq

5. Direct Marketing and Direct Response
Junisdeansniseainildnisnainuuunsitay
A5l Direct Mails 1uaaglunisiinisnann
gaRefldfunniignfivhuarléun gsfanisiu uas
Unsiashn Aidnsaamnedywulinduaudn
Unsiashin wiedamdnauuelinslddamunedie
dauedua i [Wudu

6. Event Marketing n15dnnanssufivey 1Ju
N1380a131P8NTTA319E0TUNITUNTOMANTAIT
WAz WIANTAIIUNYIAINTIUNNNITAGR

LY

7. Exhibitions #en1sdnn1suansdum Tulegiu
MsdnnunansdudTusuaunn veuieniis
sumsdaiaiumsvevidelawand llausagify
osAnslyg)q 19 Aldeundunaiaanizngy 1wy
Tsserumostians Wnmsidhituilusnu Fumiture
Fair wazdnuansdud deldnguidmaneiinsandy
wsgmnludoflugudnisiiioly Audiy
Aiisnags uazaufiilulugudnslailfianly
iataeslinednnau udruiidilugaunans
wladiaes dlngfeluneanomesiinedniu

8. Internet Advertising duwasidndussuu
iwdethenonfnmes Tsindeideslosiudueode
gy warenunsadeteyaranstieiuliognnienng

fatiuusEnalsaziivleduesuies Wisuania

=

FeasniAafuuTdnuayAud ﬂ%ﬁ;ﬁum‘i%@mﬂ
dudihudumesidelisunnudeniosnniam
azanlunsdste wazannsndumdayaifeny
AuANBuzvesduAwazsIAlAad 10T uduen
ueninidumesiinduslovivedue fo tiwan
Aldanelunslavanindoasinasy wavtisan
Aldarelumsamdnauremsziionasdue
whnsaiulaenss InglddosuriomAunaimse
funudming
nslavasiudedumesindaldsuanuioy
Pngninstuensaiiion esnguilaaainsa
\Bousodumesidnanunagsltiouniclngdn
\ndoudl dualsinulnelonuilnadedumosiings
unn neremsdsnnidvaeieudlu sl
11U 23 U3t nuh nduepaminssuiildeulanan
fudoRaviasnniigalidl 2558 Susumilsdimatiungy
doansildsunin 974 duum musengueues
918 &MU nauAesUsELY 595 dum

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)



o

290 msanstlyeyrfidand O7 9 atud 2 UszdNFBUNGEAAN — F9IAN 2560

a o

NANKANAUNNYININUL 567 A1UUMN LATDUSU 5

q
A ! a U I3

Ao NRURANAMYIUITIHY 513 d1uum dwungu

'
aa v a

geaunssuninisldeulavanadviaiialugaciias

U 2557 fio nquwdndaeifivinanuy

a

NAAMBUIN

feldfdneuiiutu 400 dum dwduztiuunis
TawaniifiEfaslavanldinniian fo Facebook uaz
Google lagy (Digital Advertising Association
(Thailand) Company Limited and Global DNA,

2015)

VLI

nsiagyilvesd nsiinudiunsvesgsialy
JzEre1 9eRnIPLdsinnInataazinlayan
$udusesnsedunazadlidudvdouinsidud

v v v

niudusina Tngyaiuiinisasnennusenisves

Y

e3P Calle

U3lamlundn vellillosantagduanianisal
wisdumeniseanadiaenn JsresUSuluaeunagms
PTG NWIAR 4P’s AnGnFuA1ToIANS

References

& , A a a v dy o &
agnVeUWTU 4C’s V]Namauﬂqmwll'ﬂﬂﬂ@ﬂqﬂs?]@

Y
% 1%

WATHNANKAIUAUNISIALEIAAUNISAS19AINY

<

v v ¢

duiudenenagns CRM Mifuns3nwdusiusnim
fugnAifietaelignAAnanugniulumsdia
dudanaliigndnlifniieziuasulaluandudmie
U3nsvesesing silsiosdnstiug Sgugnéiidiuds
willoawiy sldnisdeasnisnain IMC) o
NAHUNTAAIINTIAALTIearADa15Y 12815
yospsAnsvidedumuazuImslufsdauilan dol
in3esilensdeansnisnanalidenldduiunn
waznanvaty laeinniseaialddndudesddyn
wiesile uiwelidenltifodeanslulufienafieniu
uazseiiles lnefmusnagnénisdeasiaonndes
funszuansauiiutin (Life style) vasgjuslan
iiolausnanaifudiunisvostinuszdrud
uslnmiinfaeaue suazvilviesdnslasulsednsnm

B
U
gegamesulsEINuieeign

9

Apiprachayasakul, K. (2005). Management of customer relationships. Bangkok: Focus Media and

Publishing. [in Thai]

Bearden, W. O., Ingram, T. N. & Laforge, R. W. (2005). Marketing: Principles and Perspectives. Boston:

McGraw-Hill.

Brown, S. A. (2000). Customer Relation Management: A strategic imperative in the world of

e-business. Canada: John Wiley & Sons Canada.
Chanchaochai, D. & Pongsawad, P. (2004). The market outside the box. Bangkok: Publisher DMG.

[in Thail

Digital Advertising Association (Thailand) Company Limited and Global DNA. (2015). Thailand
Digital Advertising Spend 2015 - 2016. Retrieved June 18, 2015, from http://www.daat.

in.th/index.php/daat-digital-2016 [in Thai]

Inkaew, S. (2010). Retailing management. Bangkok: Rajamangala University of Technology Thanyaburi.

[in Thail

Jaengjanekij, C. (2003). Customer Relationship Management (2" ed.). Bangkok: Tipping Point.

[in Thail

H1UN35UTRIAAIMAIN TCl (N§uR 1) @vnaysermansuasdeauaans uasidiggnudoya ASEAN Citation Index (ACI)



Panyapiwat Journal Vol.9 No.2 May - August 2017 291

Jangyao, S. (2013). Why would anyone prefer the Oriental Hotel in Bangkok. Retrieved October
10, 2016, from http://info.matichon.co.th/rich/rich.php?srctag=07071010756&srcday=&
search=no [in Thai]

Kambunnarak, T. (2007). Proactive Customer Relationship Management: Active customer relationship
management. Bangkok: Thammasat University Press. [in Thai]

komchadluek. (2015). Jay Q, steamed crab catch the trend through online sales. Retrieved June
17, 2016, from http://www.komchadluek.net/news/kom-kid/204624 [in Thai]

Kotler, P. & Armstrong, G. (2008). Principles of Marketing (12" ed.). Toronto: Pearson Prentice Hall.

Kotler, P. & Armstrong, G. (2014). Principles of Marketing (15" ed.). Toronto: Pearson Prentice Hall.

Kotler, P. (2003). Marketing Management (11" ed.). Upper Saddle River, NJ: Prentice Hall.

Lane, W. R., Karen, W. K. & Thomas, R. (2002). Kleppner’s Advertising Procedure (15" ed.). Upper
Saddle River, NJ: Prentice Hall.

Lauterborn, R. F. (1990). New Marketing Litany; Four P’s passe; C-words take over. New York: Crain
Communications.

Limmanont, P. (2011). Strategies for Customer Relationship Management (@™ ed.). Bangkok: Parina.
[in Thai]

Otakanon, B. (2009). 4 C’s marketing revolution. Retrieved July 21, 2016, from https://www.
gotoknow.org/posts/245074 [in Thai]

Pinkun, D. (2013). / am marketing man (5™ ed.). Bangkok: Book Publishers Restaurant. [in Thail

Ries, A. & Jack, T. (2001). Marketing Warfare. New York: McGraw-Hill.

Schamann, D. W., Dyer, B. & Petkus, E. (1996). Integrated Communications: Synergy of Persuasive
Voices. Mahwah, NJ: Lawrence Erlbaum.

Schultz, D. E. (1993). Integrated Marketing Communications, pulling it together & Making it work.
Lincolnwood: NTC Business Books.

Serirat, S. et al. (2004). 9 in 1 Of Business Management Vocabulary Management. Bangkok:
Dhammasarn. [in Thail

Shimp, T. A. (2000). Advertising, Promotion and Supplemental Aspects of Integrated Marketing
Communications (5" ed.). Orlando, FL: Dryden Press.

Singhshu, P. (2010). The customer relationship management. Retrieved June 17, 2016, from https://
www.gotoknow.org/posts/496000 [in Thail

Wongmontha, S. (1997). All about marketing communications. Bangkok: Diamond in Business word.
[in Thai]

H1uN35UsRIAMAIIAIN TCl (Nguil 1) avnayseaaasuasdauaans uasidiggmudaya ASEAN Citation Index (ACI)



s o

292 mesilyeridmed 07 9 afud 2 UszanFlaunguEnIaN - FAN 2560

H1UNMIFUTRIAMAIMAIN TCl (Nguil 1) @vnayseransuasdauaans uasidiggmudoya ASEAN Citation Index (ACI)





