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5. WUARAANITAAIALNDAIAN (Social Marketing Concept)

< (3

LUAAANNTAAIALNAAIAN LHAAINNIINAIANAW NN FuLANTIUIFa LT ENYTagenadauwlun) AnfeyaLidumi

NS

= o v 1

= dl v c = Qi v I v o a o o a c
ﬂ’\ﬁ‘[ﬂ@qﬂLWﬂQLW@IM@Qﬂﬂ?VLﬂﬂQL']j’]VIQJWEWVJWQLﬂ’WVLQ LLquQﬂ?\?ﬂUQ\Iﬂ'}?T@LLﬂQﬁ]@U?UVl‘WW\‘i@QﬂNLL@%iNﬂﬂLﬂﬂﬂ?ﬁIﬂ"ﬁu

Tnesusadinn udnauauasialiinal sy laaduasngnAWNGL Al LuIAANIIRaIALNERIANALHLUIAATNHILTLLNG
paLaLaIANNNena lasiagnALarsLEntausadiaNmleiies Tnatinnan 3 uanaa

1) faLALeIANANTIUIAzANNARINIT lWTTaq1il ieaZaAunalagegaunngaimae

2) IHAF AN IZNUAUALIADRI AN

v Aa 1 Y4 1 o [~% o o 1 6 a o/ - ! KT’NG
3) SURATAUARAIAN WA LI AN AUAZ NN b A aAN e LTEN 1 | e | POWER

omsiuAy BaAuiau 1Fouulu drasudnemuwaulng
nasauunthasog ALUAZOIAU molnaginilan

¥ = | Y=y Catid;

JuBu-dunadey  aswArUAMSOIU
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Fae (Aduegiin)

LUIAUAR
NNSAAALNDEIAL

= o/

Auslne (Wanalaludsiineenns) Usen (Mls)

LUIAUANNISHAALNDFIAL

‘ﬁm : Armstrong and Kotler,2011,P.40
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|
AAULFTZANNIINITARA
\ AULsraNNIINITRAAA AB NENTBILATANNANINNNIAAIA N1 lFTNU uasldatvannAaadLNe
\ U791 UNIENNNITAAA INAANNNAAN TAAUAT NARATUYT 1301TN19 Usznausog 4 TTadauan (4P) Ae
NARAH (Product) $9A1 (Price) 4a94NINN1TaAa1Lng (Place) haznI1349La3NnN19aane (Promotion)

MARKETING

& «

Product Place Price Promotion

. 4
> - .-.iiol:r
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Marketing mix- 4P’s

* Features
Sales Promotion * Quality
Advertising * Branding
Public Relations . '

. - Promotion Product Packaging

Direct marketing * Services

« Warranties

Marketing
mix

Channels Pri trat
Market coverage ) Prrﬁ? =SIUNENY
Assortment Place Price A;‘;r:mg
s _ owances

* Discounts
Inventory

Transport Payment terms
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1. NARNUN (Product)
= o 6 QI ai = QI Qi9/ =\ v P o c =\ v =

NARATTIITURINLAUDAENTDRINKLFT INARDINIT IatiNARATTaALTUAUATYTE
=Y dJ v =\ c off = I Yoo Y Aa 1 = v I v
13n13 #arpasilsrlamd (Utility) NAuen (Value) RUNLETINA naNdAaRasnaLauadsanig b
mmmvm%’wmmﬁm@%ﬁ’uﬁiﬁiﬂm A9azdInan WNARS @ u19n e Lo TunIsiNyaAN I
AR UT AN AN A NAR A s IR ARa s L9 @v”l,ﬁ*ﬂ@mwLﬁ‘ﬂmmwum@ﬂﬁ*uﬂmm
AR DT URILT m@m@mm@m‘@mﬁ‘m@vi@mmaqum@ﬂﬂm@mﬂmmmm IR aINANT TN
AMNANAUTENAY URNNARA U (Product Component) LU mm‘wLL@zﬂﬁ‘z‘Eﬂsﬁu“LM@ﬂwugm
(Function) 31/919an® sy (Feature and Design) ATWA 1N (Quality level) N13U59957 bt

(Packaging) A51&UAN (Brand)
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2. 99A" (Price)

1 |
a Y Aa

A I = 1 o a o a‘dl v A dl A a =
3R ﬂﬂﬂmmm@yj@mmmmmmmmmwmemﬂuﬂugﬂmmmwu mmmamﬂummmiﬂﬂm@

HldilFannaunandnsiufazuusuamiudusuusn TnaduslnaazilsauinausendnaaniAinlasugn
UNNZANALINANYTD b aﬁ’qﬁfuﬁlmmmﬁ’ﬂﬁnmﬁﬁ@LL@Vﬁﬂ@zﬂ@um@ﬁma‘r}’f@qﬁmumﬂmiﬁmmmuﬁ’u%ﬁlqﬁ
mmimimmﬂumvﬂ@@ﬂmmmmmﬂ@mmmmme IP8N1TAMUATIANENNNTD RN TUN AN TTade T
At
® AUNU (Cost) — AFAR ANNIAINIINAR m'mamﬁ”mm‘ﬁmmuﬁ RULAAUNENINUATEYNAY LAY
mslfﬁmﬂsl,um@m‘ﬂmwmcha@uimmw@@WT@u i B9wan N lneunaenlal va)

° ?”]ﬂ’]"ll‘ﬂ\‘iﬂl,l,‘sﬂﬂ = m@mmmimumvmmﬂiﬂ@Lﬂmﬂu LW@VLQ\IGLMLﬂﬂﬂW?Lﬂ?‘ﬂ‘LIL‘V]ﬂ‘]_lﬂu@umuiﬂ
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3. GAININNITANINUNEY (Place)

TAININNITAARNNUNL ﬂ@ﬂmwmmmmnum mumaﬂuuu@muﬂummﬁ TaaRaaNan s I

mmmmummmmmmmLW@Mmmmiqummﬁummﬂ@ eﬁﬂﬁ]‘ﬂx‘iﬂlﬂ?’]wﬂ@’]ﬂ 2 @Qﬂﬂ?vﬂ@‘]_lﬂﬂu

st lutuan UL EARSIRERLENNT - AReiIuARINANN N ZaNTRIHARSITaNNS
TFng wazngue lduradusinandlunguuivsng @egluussig o uguaiuuyluumasaney
A01UNIA Supermarket, AAIARA, SAUATAINT, FIULENADETHN, TaeN9aaulaUFng 7 11w
Au sl E-Commerce, Facebook Page, Instagram “Q*

ADNUNFNUAITIUAT — FasRLAIzvinaugnAINgNi NI tre9gINaRa lag

) 1 o 4 ¥ dld a o/ c A a = o = v A o/ a 2// = ] ¥
NA kAT WTa WA NRK AR UVFaLEN U sznReniuvTa InatAsa il uL T aTua Ll LAY
A9AaAnAUlARANANUNAIIAITIUAN
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4. NNSALFATNNITHARA (Promotion)

AU TLRAUNINNTHANG

NNIRILATHNITARIA ABNIIADANIIUIEUINEINAUALHLTINA NDNTZAUNIIUNLENUTBINUAZNE

gNgre o Wsngae ldanazidunisldnagnsmanu Digital Marketing, nagys Social Media Marketing 4

Usznaulusng n38auan . a3191na Facebook, N9 1914 Influencer M‘%"ﬂma‘ﬁmiﬂa“iwﬁ’umwﬁmm\wﬁm N

v ax I = ==i I I Cii = 1 = 1
AT UITNNTALATNNTRANAN LN 1A IQHNWHLV’\?@QN@@QL@?Nﬂ’]?m@qﬂiﬁ\lﬂ’]@mﬁu

N9 TN (Advertising)

n1gane e lmwiinanane (Personal Selling)
NI1TAANANINESY (Direct Marketing)

N9 AN9kaz e 1dNNus (Publicity and Public Relation)
N17ENLETNNN7918 (Sale Promotion)


https://thedigitaltips.com/blog/marketing/digital-marketing/
https://thedigitaltips.com/blog/marketing/social-media-marketing/
https://thedigitaltips.com/blog/marketing/social-media-marketing/
https://thedigitaltips.com/blog/facebook/create-a-facebook-page/
https://thedigitaltips.com/blog/facebook/create-a-facebook-page/

acuds=aunns

/ i T ANULTZAUNIINITHANA
- o
Y \ o —
>\ 1.Product
2.Price

\ IR RATU 1A ANTRUAETHATHR A e G T T AT 13 T
AEANURUAT 3 Pl
\ .Place
\ -ATIENAINNETY - ATHURTIAY - FUATUATTIY - TN 4 P o
, L romotion
YRIRUAT - A9UAR - Tamreun - ATBUARUAAA
B B - & =: g’
- RELATH - @ousanln -ANFENUAIUTNE - NLAENEY
- ANFERAMUY SR TEaY - aosdssrnduiius - BuAIReRRY
- iU - AslATRE - AITARTRATY - ANTIUAY
=
- BN
- AT
- SR
- AATUTAIT
- Aarruleefiy
- AFTURAY
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PLACE

Retail
Wholesale
7 Mail order 3
Internet
Direct Sales
PRODUCT Peer to Peer PRICE
e Design Multi-Channel Strategies: ;
s Technology Skimming \
& Lsefulness Penetration 1 1 Pro duct
e Convenience Psychological ®
e Value Cost-Plus
e Cuality e Loss leader, etc.
s Packaging ; B -
* Branding 4 . .r1dcCc
e Accessories 7 "
s Warranties ;

3.Price

PROMOTION

()
Physical e Special Offers 4 P t
; Environment s Advertising ) romo lon
| ® Smart « Endorsements
| s Run-down # User trials
! e [nterface » Direct mailing
s Comfort o Leaflets/posters ° eop e
e Facilities \ » Frea gifts
'-x o Competitions
s Joint ventures 6 P
2 LProcess
Process | People i o o
' & Especially relevanti:h ‘ & Employees 7 Ph Slcal E 1 O e t
service industries | | = Management o nV r nm n
& How are services | | Culture
consumed? | s Customer Service
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5. muuﬂﬂ@ (People) UFANUNIIU (Employee)

9/

punefie nineuivineuiieetlsslamlyun mﬂmmqq Fetusansiausid1aeeianig
HLTUI9LAUG HLTUITLAUNANY H{LTUNTTEALA eyl wsithu sy ‘Emﬁmmm‘u‘u
I§dnfudounaunianisaaiafiiaanudidoy Lummmﬂumﬂm INIUH U Lmvﬂgjﬂ”ﬁmu L‘Wﬂ
szLﬂ@@umﬂﬂfﬂ,‘wLﬂuiﬂiuwﬁwwmwﬂ@wﬂq u@ﬂmnuumuﬂmﬂ@mwuwmuﬂmmm
ANNANATY Ae NV ANUT LAY aF9ing lumT slagnAn Lﬂummm;mzmﬂmﬂmmmmm

fanala LaZNAANNKNAUALAIANT LW eZe
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6. AMUNTEUIWNG (Process)
Lﬂ%ﬂ@ﬂ??ﬁ\lcﬁLﬂElrJ?J’ﬂQﬂ']_l?vL‘]_lﬁl']_I'Jﬁﬂf]?LLZQWQ”]U ﬂgumiumum?mmﬁ“wm L@u’ﬂslflflﬂll

Qiﬁuaﬂﬂ@vWQuﬂlwrmﬂuimﬂW@@ﬂﬂqgﬂﬁmmﬁqmtwaImﬁTuum@zﬂ@zuqufm@@ﬂuﬁﬁauimu@ﬂﬂ
NANgIN MINLATUULLLAZATNN9ANHLINUIBIBIANT TIUINAANTINFN] A8 TunTzLIUN19H
A NmaNTearlsvaIuiu azin N ruaun1s iR saNNLl s @nEnIn daNa lignAIRAA NN
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7. AUNLNTNLAZNITUNLEWE (Physical Evidence/Environment and Presentation)
RWanA@NNIdNEalaanN1gAan IFAUAILAL/MTaLTNN9989ANT LTUN1TaFI9AINN

LANENNaLINTAALAY LATHATINIW 1TW N19ANWAIFIY JULLLITAINIIANAIURINT N1TUFNNE
PAIWUNINULIUIIU N1INAAFAGNAINITLITNTNTIALE,

I
=\ v

ANWA WIAADING (2546, U. 106) ﬂ@’]'ﬂ'ﬂ'ﬂ’] @ﬂmuvmﬂmwLﬂummﬂmmmm@mmu

al

mmimummmmh@umLmv/m@mm?@ﬂ u@ﬂmnu ‘ﬂ’]@ﬂﬁ\l’]ﬂﬂﬂ’ﬁ\lﬂﬂ @M@ﬂﬂﬂi%ﬂﬂﬂ%“ﬂﬁi@
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d9UNaUnN
* NNIMAIARDNTTLIUNITATNATUAILALADLIAUAIAINABINNTUBIHNAN
® NIAANATILANLAALNE FFIANHANA LaZAT19AIN IALLTELN19NITUaeT

* LUIAANINNITRANALTZNALAE Production, Product, Selling, Marketing bag

Social Marketing

® STULLATHINALATARNANLNUINEIATYFAANIIINATINTNEINTUATNNTULNT

o o/

® Marketing Mix (4Ps uag 7Ps) LﬂuLﬂd‘j‘"ﬂﬂﬁ@@’]ﬂﬂgl%ﬂﬁ@ﬂﬁﬂﬂ@ﬂq%ﬁ%’]ﬂﬂ’]ﬁ‘ﬁ@’]ﬂ

v

= ai v o/ (9% Qi = v I
* gsnanidnlagnALardiusmunisdasullasasnainazimu e laasng
o
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LULUNAZAUNIELN

AIATLNLANINUNIUAY “N17aaNA” TuyNNasasa vl uazilTaLmauAULwAA
NIARTALLLAILAN

ABUNEIANLEINGINNTZ11919 Needs, Wants Waz Demands WIBNENFIDEIN bid
ToM1lTEandi

ADUAN (Customer Value) bazAINNInala (Customer Satisfaction) HAMNANNUS
nuagingls

RBIUIYLUIAANINANTAANA 5 LLAA (Production, Product, Selling, Marketing,
Social Marketing ) AN BIAN I TIA AAR BT LA LLIAR

NN9LLNdIUAANA (Segmentation) HANANATYFEANNNANTATRIGINAALINT LS
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