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WHY NUMBERS MATTER IN BUSINESS

Businesses use numbers every day - prices, sales,

dates, quantities

- Saying numbers clearly avoids costly mistakes (waadtiav
galuvdgdoavAaunduNawala)
« Confusing a number can cost money or time ((JlauRQ

01dMKIFgIDUKSO A1)




READING LARGE NVMBERS

100 = one hundred (KUv$oo)

1,000 = one thousand (KUoWU)

10,000 = ten thousand (m‘j\)hﬁu)

100,000 = one hundred thousand (hd’\)uau)
1,000,000 = one million (KGvau)

Note: In English, always group numbers by thousands.
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LARGE NUMBERS — PRACTICE

l

I 250 - two hundred fifty
I 3,500 - three thousand five hundred

I 45,000 - forty-five thousand

I 620,000 - six hundred twenty thousand

2,000,000 = two million



DECIMALS & FRACTIONS

0.5 = zero point five, or a half (ﬂ-Ss\)Hl—j\))
0.25 = zero point two five, or a quarter (kUvlud)
0.75 = zero point seven five, or three quarters (awlud)

1/3 = one third (hd’\ﬂuanu)




F__________________

DECIMALS & FRACTIONS — PRACTICE

1."The price is 25.50 baht." (83uknakAugiiuin)

2."Half of the staff are on leave today." (ﬂ-SAUHUA\)UD\)WJﬂD1ua1V\Tﬂ5Uﬁ)
3."We finished three quarters of the project." (tIstmlAsvaistassanu
OENED)

4."One third of customers prefer online payment." (kUvIuaYDY
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anAmyauIgdaulau)
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PRONVUNCIATION PRACTICE

number — NUHM-ber — uu-woas
amount — uh-MOUNT - a:=-1u1n
total — TOH-tuhl — In-1na
figure — FIG-yer — wWwa-1nas

decimal — DES-uh-muhl — 1a6-6-1Ja




READING PERCENTAGES

10% = ten percent (Guwlasisud)

50% = fifty percent (Khauwoasigud)
100% = one hundred percent (hlj\)§aatUa§l§uci)
"a small percentage" (daduling)

"a large percentage" (daduuin)
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PERCENTAGES — PRACTICE

"Sales increased by 15 percent.”
"Only 5 percent of customers complained.”
"We offer a 10 percent discount.”

"The company grew by 20 percent this year."




READING PRICES & CURRENCY

100 baht = one hundred baht (hfi\)§aau1n)
1,500 baht = one thousand five hundred baht
S50 = fifty dollars

Always say the currency name after the number.




CURRENCY — PRACTICE

|

|

I "The total is 2,300 baht."
I "This costs 15 dollars."
|

"The price is 99.50 baht."

"Shipping costs an extra 50 baht."



PRONVUNCIATION PRACTICE

percent — per-SENT — wWas-18ud
currency — KUR-uhn-see — 1no-15uU-5
baht — BAHT — un

dollar — DOL-er — aoa-a1s

discount — DIS-kount — ad-tan
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DESCRIBGING AMOVUNTS CLEARLY

"Total expenses were 200,000 baht." (ANl§a18sounvKUQ)

"The company spent 50,000 baht on marketing."
"The largest expense was salaries."

"The smallest expense was office supplies.”
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INCREASE/DECREASE vOCABVULARY

Increase words: increased, grew, went up (LWU3u)

Decrease words: decreased, dropped, went down (aaav)

Stable words: remained stable, stayed the same (ﬂ\)ﬁ)
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“INCREASED TO” vS “INCREASED BY”

)
Increased TO = the new total number PN
"Profit increased to 100,000 baht." (ﬁﬂsziuﬁuffJu 100,000 un) k

Increased BY = the amount of change

"Profit increased by 20 percent." (flstWududna 20 wWast§ud)
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PRACTICE — TO vS. 8Y

"Sales increased 500,000 baht." (to)
"Sales increased 10 percent." (by)

"Costs decreased 5 percent." (by)

"Costs decreased 80,000 baht." (to)

l
|
|
|
|
|
|
|
|




&

F____________________

l
|
|
|
|
|

COMPARING DATA

Higher than / Lower than (avno1 / dAo)

Compared to / In comparison with (lﬁalﬁauﬁu)

"Expenses were higher than last month."

"Compared to February, costs increased."
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TREND WORDS

Trend words: gradual increase, sharp decrease, slight

growth, significant rise

A: How were sales this month?
B: There was a significant increase in sales.
A: Compared to last month?

B: Yes, sales were higher than last month.
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WHAT 1S A PRICE QUOTE?

A price quote tells a customer how much something costs (lutdua
S1ATUDASIANEUAT)

It usually includes:
e [tem

- Quantity

- Unit price

- Total price

. & _____§ B & _§B ___§B N

Businesses give quotes before a customer decides to buy.
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ASKING FOR A PRICE QUOTE
"Could you give me a quote for 100 units?" (valulaud
s1A1d1KSU 100 Buldlku)

"How much would this cost for a bulk order?" (v

21UdUUIASIAIINIKS)

"Could you send me a price list?" (vos1gnissimlalku)




GIVING A PRICE QVOTE

"The price for 100 units is 5,000 baht." (symdKksu 100 Bufd

5,000 u1n)
"That would come to a total of..." (sounvkuatdu)

"The unit price is 50 baht each." (s1mdakudgfa 50 uin)
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PRICE QUOTE — DIALOGVE

Customer: Could you give me a qguote for 200 units?
Supplier: Of course. The unit price Is 45 baht each.
Customer: What would that come to in total?

Supplier: That would come to a total of 9,000 baht.
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ASKING ABOVUT DISCOUNTS

"Is there a discount for bulk orders?" (dv31uduninidaruaalku)

"Do you offer a discount for early payment?" (o1gnaumnkuaiaiuaalku)

"What is the minimum order for a discount?" (GvJudinksava:=1a

douaaq)
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DISCOUNTS — DIALOGVE

Customer: Is there a discount for bulk orders?

Supplier: Yes, orders over SO0 units get a 10 percent discount.

Customer: What about early payment?

Supplier: We offer an extra 5 percent for payment within 7
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NEGOTIATING PRICE POLITELY

"Is there any room for negotiation?" (wacasavsinilalku)
"Could you offer a better price?" (vos1AmRGnINGIGTKL)

"Would you consider a lower price for a larger order?" (dhdouinduaasimla

[Ku)
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NEGOTIATING — DIALOGVE

Customer: Would you consider a lower price for a larger order?

Supplier: Let me check. If you order 1,000 units, we can offer 40 baht

each.

Customer: That sounds fair. Could you send the final quote?

Supplier: Certainly. | will send it today. @)
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PRONUNCIATION PRACTICE

quote — KWOHT - [Adn

discount — DIS-kount — ada-1mn

negotiate — ni-GOH-shee-ayt — U-1ln-8-1on
total — TOH-tuhl — In-1na

amount — uh-MOUNT - o=-1u1n




MINI DIALOGVE — PRICE QUOTE

\
|
A: Good morning. Could you give me a quote for 300 units? I
B: Of course. The unit price is 60 baht each. k‘
A: Is there a discount for bulk orders?

B: Yes, orders over 250 units get a 10 percent discount.

A: That would come to how much in total?

B: That would come to a total of 16,200 baht. @
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A: That sounds good. Please send the final quote.
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PRACTICE DIALOGVE FRAME

. "Could you give me a quote for units?"

. "Of course. The unit price IS baht each.”
. "Is there a discount for ?"
:'Yes,

: "That would come to how much in total?"

: "That would come to a total of
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CLASS ACTIVITY (s

Goal: Practice asking for and giving a price quote with a||
discount negotiation.

Step 1: Student A (Buyer) chooses a product and quantity. I'
IStep 2: Student B (Seller) gives a price quote using today's l
phrases. I
Step 3: Student A asks about a discount or negotiates thell

price. |
Step 4: Together, agree on a final price. I
Step 5: Switch roles and try a new product. }|
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KEY vOCABULARY (1/2)

|

|

| Amount — uh-MOUNT — 2:-wri
I Total — TOH-tuhl — In-1na

I Percent — per-SENT — wWoas-13ud
Currency — KUR-uhn-see — 1n9-I15uU-8

Figure — FIG-yer — Wn-1nas



KEY vOCABULARY (2/2)
Quote — KWOHT - lAdn

Discount — DIS-kount — ada-tmn
Negotiate — ni-GOH-shee-ayt — U-1ln-3-1on
Unit price — YOO-nit price — g-un [wsy

Bulk order — BUHLK OR-der — uan aosLaas
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" HOME ACTIVITY (2.

| e T

'IWrite a short price gquote for a product or||
|Iservice of your choice. Include: item name, |
Iquantity, unit price, and total price. Also includel
I Ione sentence offering a discount. Bring it toI !
| Ishare next class. I !
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