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Presenter Notes
Presentation Notes
NOTE:
To change the  image on this slide, select the picture and delete it. Then click the Pictures icon in the placeholder to insert your own image.
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AN5IAVINIUNSELENLER (Cash Flow)
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A9819 Ruamuisuay (Initial Investment)

319N13 IUIURU (UN)
ANTIATI1AIS (2 Waw) 20,000
AANLAITIL 45,000
LASDILINTLLI 28,000
LASOIUANTLN 9,000
§L§u 6,500
Qﬂﬂiajwma% 4,000
Thg-1n13 10 %A 15,000
J5UU POS 3,000
YonAuidnsm 5,000

TIUUAINULIUAY 135,500 U



AUNUALUUIU (Operating Costs)
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9819 AluReUsEsa (Operating Costs / Monthly Costs)

518015 anlvanenatiou
AT 10,000
Suiouuisan 12,000
AT 2,500
AU/ U 18,000
ANBuesLie 600
alaanetnman 1,000

s2uA1 lYAeRBLABDU 44,100 UMW



s1elanraniso (Revenue Forecast)
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A20879 518laAan1sae (Projected Revenue)

O  UTguaun1su1e Y1nIWi/ 91 / LIATBIANDUY FuRdsTuay 250 wN1 $1ALaaE 50

U
AU 250 N3 x 50 UM x 30 Ju = 375,000 U19/LA0U

O  USYUIUNISVIY LULNDSS /YUl Juay 100 A2 S1ALRa8 50 U
AU0U: 100 WA7 x 50 UM x 30 74 = 150,000 UN/tAaU

O UsedNaunI5V18 DUS WU 98991938 / @130 /4 Wuay Juag 100 wwae s1Akaae 150 U
AU 100 A3 x 100 U x 30 U = 300,000 UIW/tABU



AMUIAUNUNULYS (Variable Cost)

AUNWINAUABILAT ~ 15 UIN/uN3
AU U ULUIABLADU:
120 w3 x 15 x 30 = 54,000 U
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A9 Alsvuau / Alsgnd

nlsvunu (Gross Profit)
Mlstuau = 519l - aunuiulys
= 375,000 - 54,000 = 321,000 U

Mlsgm3 (Net Profit)
Alstuny — anleaneusysn
321,000 — 44,100 = 276,900 UN/,AOU
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ANAUNY (Break-even Point)
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A20819 AAUNU (Break-even Point)

IAANNY AUUALH

1A — AUNUEULUINDVNUILIAANYIU

" aunUAI = 44,100 UM
B 59@1918288 = 50 U
" gunuduklIRaLnl = 15 Um

flsmauny = 50-15=35 U

v

AANNY -3544,100  ~1260 Wn/Afou
Aniduindeneiul260 + 30 = 42 uny/Au
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qUNSZLENUEa (Cash Flow)
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f29819 Cash Flow 6 \fau

oy UL [9UDDN JIAAILNAD
UNFIAL 180,000 179,600 (hﬂamut,ﬂm;m) 400
AUATWUS | 200,000 46,000 154,400
AL 220,000 47,100 327,300
LU 290,000 49,100 563,200
WEWHAIAU 200,000 46,600 721,600
ﬁqmau 180,000 44,100 357,500
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Wuamusuau (Initial Investment)
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arlgaeUsznaLiau (Monthly Operating Costs)
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iﬂﬁllgﬂ’]ﬂﬂ’ﬁﬂj (Projected Revenue)
e S1UTiAAEIER TU:
. SIANVLRANDNUIL: U
. s1¢lpmeiiou: U

AUNURULUS (Variable Cost)
» AUVUAULUINBVUIE: U
* AUVUAULUINBLADU: U



nls
Slsvuny (Gross Profit)

el - aunuiuLls = UM

flsgns (Net Profit)

AlsTuay — AlyRNeUsER = U



IAAUNU (Break-even Point)

NANYU = AU UAIT

3107 - AUNLAULUS
O TIABLRAY (UM)
O punuiuLUTRENUIE;
O nuvumsinefou:

TUIUFUANNDIVUHBLABULNDANY = Vet
RREAEIY = YIE



qunsznaniuaa (Cash Flow)

1 XX XX XX
2 XX XX XX
3 XX XX XX
al XX XX XX
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N1 UYULKNUFINY Business Model Canvas (BMC)
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73 - https://www.live-platforms.com/th/education/article/311-what-is-business-model-canvas
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f98.. Busnness Model Canvas (BMC) - “Café Cozy”
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Specialty Coffee
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