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Basic principles, importance and benefits of e-commerce, business process, important
technology basic for preparing information system for supporting e-commerce, website
design and development, E-customer analysis, E-payment, security, ethics, laws and factors

influencing on success of e-commerce
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ufulumsdaaziudeyagifanuseiny (Khurana, 2014)



Wigand (1997) Wieilenulunanine widlvddidnnsetindsiudefanssuniauesegiannguuuud
FLHuNSHUNSI U aNI9Bannsaling lnsvaulunvad E-Commerce ATBUARNAILANATA
ad a = % & a a a ¢ = & ! v | A A
didnnsetindlaudslasiasisesdnsBiannselind uagsiudaesetnegusenaunisuasausiuiien
lgsunsaivayuniedidnnsedng (Wigand, 1997)
lugatlaguu Chawla wae Kumar (2022) laasudn E-Commerce A N158auazu1edUAILasUINIg
' a f & vy A Ao 6 P = ' & a
AuBumeiiin Faliufsuwdasniivieivesnisiudnegresiugiu lnelalonanazainy
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B2B |35 |[35Na Alibaba, Salesforce

B2C (3319 Q‘U%Iﬂﬂ Amazon, Shopee, Lazada

C2C  |duslan|uslaa |eBay, OLX, Etsy

2B  |duslaa|gsia Upwork, Fiverr

B2G |g5hn  [S3uia  |[uSEmdSumanlasanissy

G2C  |S§ua |[Usvvivu|szuvtiunidesulall

G2B  |S§u1a |jgshn  |ssuvasvsideussiaeeulay

G2G  [S§u1a |Sguna |sruukaniUasudeyasiunis
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E-Commerce Iug‘ULL‘U‘U Marketplace

LLwamWaﬁmL%amﬁsmwawmaﬁur;:i%a U Shopee, Lazada, Temu vl dusinansli
fneuaediovhyanssueeulavldavan fevuuiisfuuarindsinugud

E-Commerce %30 Social Media #ifi#laridu Shopping

ToToaiifeifiufiaesnstons Wy Facebook, TikTok, Line Shopping #elygsiaiingi
Qﬂﬁﬁléﬂ,mamqmumﬂwwmmamﬁamL%Qé’mm

E-Commerce fisnifiunisineussnuusle

qiﬁﬁ]ﬁﬁLLUiuﬁLLaﬁfmﬁmaqﬁaLm WU Central, The Mall, Noc Noc iivadulasuazue
WAl sesumsdideaudlnenssannuish wioussuvandnuaslsluduaniy
E-Commerce 7idu Food Delivery

wnasnasudnsudIo1seaulal Wi Lineman, Grab, Robinhood, Food Panda 571
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1. E-Commerce Marketplace (&dw)
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o fuiwannsnlaiuiarasiedudilaviui

e $70881%: Shopee, Lazada, Temu
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o anuvazdAy: 11D
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2. Social Media Shopping (AL1&84)

a 1

o MsvwAUAENUlYTEaiiiRY WU Facebook, TikTok, Line Shopping

o LUUNISASNADUNUANDAIANANAT WALES19ANUEUNUSINAT

o W d'

v oy

v U 1

o AnwuzdIAy: Foa1Tnseiuanan, nezausavIgiIullenLazlawn, WNzAUAuAiia)
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o dnwazdidny: dnielie, ausaiudeyagnAniieiinsizinazinaurunisnatale, drany

4. Food Delivery (@@e7)
o LNARNBSUANSUFIDINS WAL INAIDIUIY
e $7887%: Lineman, Grab, Robinhood, Food Panda
o dnwauzddny: lWuNTE@enasdndiemsasaIn 53045, Mauddugs, TAUsnvisen
N
WA LT8R ALLANANIvRIwiazUsELN E-Commerce wazusniseaulal visluwdves
¢ ) v a ) | A& aa 0o g v v ] \ | ' )
wianBsY, anwarnISIUSNIS, wavsiegeidundey ¥nladnladnedn whazdeamnawiigiy
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1.3 WAILIN15U89 E-Commerce wazuulltulusuian
WaLN1sYeIwIdvgdannseiind
walsgdiannselndsuiauilug9funmssy 1970 Mewinngsuaie Wy nsleulumg

ddnwselind (EFT) Avilianunsadaiunuseninesinslaniadibnnselind uaznisuaniUaeudeya

a a a ¢ q' o w a a a ¢ a & a ¢
nsBannseting (EDI) NldlouenasUszaniunsdidnnsetind svenenislounedidnnselindain
3335 eNsRulUdNIsUsEIIaNagINsIUUTEANBUY (Khurana, 2011)
Tu¥ 1984 EDI visomsuaniUasudoyaniadiannseiindlasunisuinsgiuriu ASC X12 (Smith,
2011) widumesidnazusngludislarenesse 1960 wimduddidnvsedndlutlagiuisuduiy
9399281508909 World Wide Web waziusiiwesluneissy 1990 (Khurana, 2011)
MylasIzinUsEIRmansuandbiiiui wdlsgdianvsedndligawmuddey 1wy nsiiniuves
usgndvgdidnnsedndlugisnarmemssy 1990 mailesivesndyddiinnsedndudsl 2005

a ¢ A a ~ % ' o 1=y a X
WdigAdoun (m-commerce) kagngszsdeun13ANTENINNUTEMARTET 2010 wazNISLANTUYD
paanvdianvselindasual 2015 (Papadopoulos et al., 2025)

a fa @ a Y o 5 1 a o Y = LY
WU BLANVTOUNALANMUILIAIANAITTY 1990 hazdTmuinisvesiuiouledlaunseiu
pufmvveanalulagasaume lnemduddiannsedndlugausnisusumianIsmeunsaua
WarUINISLUgULUURITARE19EY 91nseenmAwe NM3dndwansdue Waudmsiiliianis
IenouseninsdAuaziusinauBumesiis (Santos & Veiga, 2017)
mdygdiannseiindinisveefiieg1ninfisszningd 2010 3 2020 MAdUTAUININYALTUAUNY
I3 3 o o Yy A o A fa & A 6089 Ya = 19
Jussrusznauddgeanisivanialan laewidvgdiannsstindvinliAnnsdeastiunsuwau

wazNIsNdanatalan ag13lsinu NsAUlRTINAYIBANNTAUNASIAILTINATI LaztiNEdY
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91N 53% faun1ssvuin (2019) 1 60% wdinisszuraBusiu (2020-2021) Tuussni 66 Ussimaiia
@nm (JETIR, 2023)

nuddgluanvmdvgdiannseindlad Taunn1slunsauiun1sWRIILAE NMTUNTNTEA8VBY
welulad TngBumsifeunsesng iy ssuukustiuagdgunadidnusednd danadusumAideiiddy
wazldsumsinuegseiiemasn 20 U Tuvnefitunsiteusededidnuilugas 2001-2010 wu
B2C war XML melulugae 2011-2020 uasiiadonisiselmla fadulugimdan wy radnoud
29 waluladiiede Uy Usehivg LLﬂSﬂ’]iL%EJu%IGUENLﬁ%‘IBQ (Sun et al., 2022)
Fasrandrfglunauinisussnidivddiannsedng

NA2TY 1970-1980: gASuAuUe EDI wag EFT Alddmsussnssuseninsesdns

1%

NAY3TY 1990: N131inTures World Wide Web vivlvimaiadaidnnsetindiingyaluy finsnes

Lo

USHMDARULIITYIULINY WU Amazon (1994) uag eBay (1995)

FuneAsTE 2000: LAndngm Dot-com Bubble winidugaiusuvainisusudiwaznisiulafiduns

©

21

i
NA255% 2010: N1558L0nv89 Mobile Commerce Wag Social Commerce WiauAuMSLAUlAvDY
unannesuluoaine
NAS5Y 2020: NMSUNITTUIRBS COVID-19 L5ansiiulavesmdvddidnnselindeg1asinsa way
Annsysanmsmaluladlvide W A, AR/VR wag Blockchain
wunrldulusunanvaswidluddidannseting

1. Social Commerce a2 Live Commmerce
ns¥eUunsanevenananiiaziuln 36% uayA1AinarASEUATEININNIA 5% T8IRATN
wdlugdiannseiing lasnstrenenasiinnuidnvesnislaneuuvuan daduniifimslunislyd
win s ansansldruuuuiui wasnoumauluvmeiu sdnduseanelusuuuilavan
wuuting llaunsavila (LoudCrowd, 2024)
na Live Commerce shlanilyaAUsvana 128.42 Wuduasaasansglud 2024 wazaininae
wulede 2,469.06 Nudumeaasansgnielul 2033 lneddnsinisidulasal (CAGR) 39.9% s
2025 &3 2033 iipsaneudeinisuszaunsainsteutiauuldneunasausufintu nsunsmans
vaawnanneasuledeaiifg wazn1sunsnsyevesgUnsaliliens (Grand View Research, 2024)
mighwama@iﬁgﬂymﬂmwﬁﬁuLLwamV\Iaﬁmma}uéaﬁﬂmaﬁﬂémmﬁuLﬁamaﬁuﬁwLLazU'%mi
vipaidier Insnsteutsumsdevenanysanmsmadndsan ariiudis waenistoriuiidn

1%

hafu YnlmAnUszaunisainisteUtemmilanin wasvinlmiudutoinienisnaiadauszaunisain

[y

ddaluninanandasifivainnane (Chen & Zhang, 2024)

o



[

Social Commerce AIMINAEHgNIINTUNINTNRT 25% Tud 2024 unepuinilsludvesgnAng

dnenmltladeaiimelunisteuts Tutl 2023 Social Commerce @319518l9 571 Wuausoaans

al

uazsednTIsdulaeliianitazegi 13.7% Jaainsiuniduduneaainelud 2028
(Hostinger, 2025)

2. Metaverse Commerce
Metaverse dsfiamulanaulumnuansalunisuarusiulannenimuaziavaedlssesse
Ynaueanmmndemaiioufidnaindslilonafivanmansdmsunisiidrusanlusuuinngsy Ay
JuUis Msndeay wagAuneensdannalvd egnelsinnu Metaverse mdasseunsoudnsu

a

a v d‘ dl ! U 1% 4 a1 C% =
FTunsiUasuLUaIUNSUTTAUAUYRIANUA IR anAlulag Sauas 5’33Jﬁ\1‘(fjiylig’]ﬂigﬂiﬂ

No,

B

(Al) Blockchain Vjuﬂuﬁ Augmented Reality, Virtual Reality ez Mixed Reality (Uddin et al,,
2024)

nan Metaverse A1n39gAUlRds 1.6 aruauneaansansgnielul 2030 Tnelasulsmanauain
MsunIvansvessTaUMsallar Ui NsIaiiouiifuindausiy Al (PwC, 2022)
men1sysannismatulag Blockchain wwanwesumdivddidnnsedndaunsaadinanaiiouwuy
nszeguETglFasate 11y waskandeududlfedsaonselnglidosisnans aanameani
aueralusdlafifindy duvumsvigsnssuisas uagnmsmuauiuninduniudmivisgdo
wagHu1e (2hatslogic, 2024)

Ul 2024 A 75% veswusudarlivseloviannenmifiduindouse Al ileUszaunsalnisd
oUtsifuduynna Hunstidusunasanuiioelavesgné walulad Blockchain asufiuns
iy 50% Tumsilulddmiugnssuiivasafouaslusdla anarundssainnisdelng uas
wiAlulad Virtual Try-on azdtu Tne 60% vesuilnaasldifteiiuninednsusineute tilugsnm
mmﬁaaﬁqﬁu (artlabs, 2024)

3. JyeyUsehing (AN LLazﬂ'lsL%'auifﬂlauﬂ%"aq (Machine Learning)

mMsysanmsdeyguseding (A) iWunualiuddyizasuuvasnisldnouvesdld s uas
Uszaumsalanmuandemtaiioulu Metaverse Tl 2024 szuuuardanesfiniiduindeuse Al grld
lunanediuves Metaverse Lﬁaﬂ%wqmszaumiai;ﬂ%’ WssydvBammnszuiuns uazduindeu
uInNT3u (EuhporiaXR, 2025)

M3ysanns Al lumnduddsaumainazthunds 79.6% veswenuemduddidnnsedndfuantu
ansgouisninelul 2025 Inenistduseleviann Al gsiaanunsausuwdadwugtingninem nvue
Wmnenguilmsnefimngauselavanuulndoaiiie uazuiuumnagvdmduddsniie
NANIZNUZIEA (Hostinger, 2025)

nsUszynald Al Tumduddidnnsedind laun:



o HYUIELALDULALLINUBNTAAINVU

Y

a v a

o SzUULUzAUAIUudILyARa

o MIATIEENgAnTIHRUSInALUUEEaLnY
o msuSuumssmuulauidn

o MIATITULATUBIAUNITROLA

4. Blockchain tag NFTs

[ [
= 1

wAlulag Blockchain Agdanansenueg9inteia Metaverse lnainuaguiuuisnmsiinuves

a Q. &

aunindialiouuazgsnssy n157Iu Blockchain 11 Metaverse ylvilinuuiAnuein1sNTzaNe
$1une shilulandldfianuduiwesdunindiaiiouvomu ;El%'mmme??a Juidwes viewne
duiadiouluanimwndennainiivasafouazlusdla Ine Blockchain ansnsauadusunalvigly
tufinuagnsaaeuginssuvewy Wasuuasisimninildusnilumdudiaiiou (Blocktunix,
2024)

Blockchain \{uasusznauddayues Metaverse FreiaSun1siamnves Metaverse tnanisidausie
Tanvsuaglanadiouatnslisesde uazuiluainueindruinuies1ail Metaverse wdey (Meng et
al.,, 2025)

wa

AnEUUREN

(%

U89 Blockchain Tuwdlugdidnnseing:

o mMsSusasrnulusivesdunsngfdvianu NFTs

o anulusdlanazauvaondslunisviigsnssy

o NTATNFAINUUVUNTEINLAUY

. mammaauﬁmmmauﬁﬁLLazmmgﬂéfamﬁa‘%a
5. Augmented Reality (AR) wag Virtual Reality (VR)
LSWLANTUSTAIUAULES VR (Virtual Reality) AR (Augmented Reality) uaz Mixed Reality (MR)
weluladaainaunaulanatuaslaniadiouioainanmwndounarnisweaiunwlliiing
nMemennarfdviaeguiukagldnauiulunanieusealngd (Blocktunix, 2024)

[ a

nsUsEendld AR/VR lumdlvdddnnsedng:

(%
= %

e Virtual Try-on d@usuld@eni 1AT0E1979 LagIUA

o MINAARINLNINRDTIUUINITIHIY AR
e Virtual Showroom Wwag Virtual Store
o NMSERANARAUIWUU 3D wuulanaula
6. Mswalyduugunsailiefio (Mobile Commerce)
Mobile Commerce ganaifuuualiimdn Taofuslnauina1 60% Tdaunsnlnulunistouds

paulay NsWAILISTUUTISERULateTiUasnfsuwazdsnin WU Mobile Wallets, QR Code



Payment Wag Biometric Authentication zfsnadutladuddnlunisdundeunsiivlnves
widlvgdiannsedng
7. anuddunazndivddidnnsetinddiden
fuslamgalmilinnuddyfuauddunniu srremdesdidnmsoindisiasuide:

o msldussafasiiiduiingdedsuanden

o nNsann1sUasumsuaulunIzUIUNITINES

o
o

o anulusslaluialggunmundeau
o MIANUALUNENSNTLAUUTUATISURAYO U DFILINA DY
A fa a Y o a o a a a |
wiglvgiannsetindlaimunanszuunisuaniudeudeyadidnnsetindluneissy 1970 1dssuy
fnandviandudeulutagiu wnliuluswesdliiunisysannsidnsadwussninunelulad
#1199 19U Al, Blockchain, AR/VR waz Metaverse Liteasauszaunisainistoutsimdudiuynna &
1 ] [y X a . . Y @
diusi tazlaondvundu nMsAulaves Social Commerce way Live Commerce tanslilitunis
a A v v a v = ¢
WaguwUasguuuumsuslaaiidesnisanuasain auduie waznisidnsuiuuisealng T
ugiieaiy mudidulazanusuiinveunederunidinasilutadedanlunsinaulaves

AUSLAALAENALNSUDITINT

aseEsURRILINIYeIdlvgdannsedndaiudinusaan

. wian1saldAy/ -
%9178 . sneaLden
walulag
- 1AM Electronic Funds Transfer (EFT)
ANSHSUAUVDY dnsulauRunaBianynseindsening
NAITTE . . 9
WYY 29ANT - WU Electronic Data
1970 a & a 6 o v
LNV IBUNG Interchange (EDI) d1m5ulautanansnig
Siannsotnd
Uang o - Bumesidnsuusinglurisany
ASLARVUVD
NAISTE R L AT 1960
dumosidin e e 3
1960-1980 - Faldfinsldnudandvgluianing
- EDI lAsunsunnsguNiu ASC X12
1984 N151IM3§7Y EDI - WamslilinsuaniUaeudeyasening
NG RER TNV oL gLy




winn1saldAsy/

4291781 . FIUALLDYN
walulag
- 1Ain World Wide Web waziiu
. U103
NAITTE n15UgIRndvd o e i
. . - Wdlvgdannseindade vy uauIu
1990 dannsoind . .
- MINELNTAUAaEUINTIugURUY
AVADYINY
_ Jeff Bezos nofd Amazon tusu
s wisdoosulall
1994 Amazon NBAY o 2.
- LWURALSNAUYDY B2C E-commerce
Yun gy
AGRK ANSNNYUVD - USEnmalsddiannsaiindsnuiuuinisy
NAIS5Y YSun E- nORY
1990 commerce - tnasulienuaulatugsivesulal
oy - eBay Wamiluuwanasu C2C
1995 eBay NoAg . .
- ahwanauseyasaulail
- WosAYYBIUTYNABNABULAN
AUNAITTY Ang® Dot-com - UTMUIUIINANazaTY
2000 Bubble - Wugaisudurasnisuiuduaziiule
Y1 UAY
AMSITENNvE - W UUIITe B2C, XML, S¥uuLkuzin,
2001-2010 Bidnvseiindyn Sgurasdnvsednd
SN ~ WalvgdidnnsedndiSutiianysnn

“asy 2005

nstlesves E-

- Wdlvgdldnnsatindiiulaas1esaiiio

- guslaaugensusarlingdanisdeves

2010

commerce .

aaulail

- ANTENTNAA1BVDIAUTN N Y
Mobile - fuslaaisudeuleingunsaliieds

Commerce \3UAY

- N szilgunsATenInelsemnalsy

59495V E-commerce




winn1saldAsy/

4291781 . FIUALLDYN
walulag
a a ¢ A A
- M558 UAYRINIAYEAFDUN (M-
commerce)
Social Commerce , o oaa .
NAITY - MsHAUsEY Il EaiiifsLas NSty
kay Mobile P
2010 U9
Commerce e a4 A - .
- uwanasuludealinefulnots
<
39157
- iAnwiTen1933elul: Cloud
. . Computing, walulagilada
mMvuwmalulad
2011-2020 . - Artificial Intelligence tag Machine
Tl
Learning
- Big Data Analytics
a ¢a d a ¢a a v
- WdlygBiannselindiaulnangasunuy
< 3 o v [% a Y]
o Wuesndsznaud1mgyueenisa1danyy
N13Y818679819
2010-2020 lan
1N a « v v =
- L ANNISFRATTIUNITULAUALLTD
pannlan
) QUETHEUISIEN - paamvddiannselindiiulaegneniing
2015 wu
. mane E- nszlan
wuld iy »
commerce - fgausnglvsidnananing
2019 (fiau annldaunou - 53% vowlidumesiidndevetoaulatl
COVID-19) N1332U0 - wpAnssunsteesuladisuduunf
- ANFITUIALTINSRULATDY E-
commerce BE19TIANS7
COVID-19 - flidumnesiinngeveseaulatiiiudy
2020-2021
Pandemic 60%
[ LYY 4 a v w1
- MmsfenanudsdulvigsiauTusiag
ooulau
Metaverse Waz - 9a1n Metaverse AIAI19ELAULAET 1.6
2022

walulad vy

auauseaasnglut 2030
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winn1saldAsy/

walulag

sneazLden

- NN3YIUINIT Al, Blockchain, AR/VR

L%ﬂ’sj E-commerce

2023

Social Commerce

WUl

- Social Commerce @31957¢l@ 571
NUAUADAANS

- amsnsuaulamet 13.7%

2024

(Jagiw)

wuRlduwmelulad

Andily

- Live Commerce auln 36% way
ASBUATBY 5% YBINAR

- Social Commerce {8RTINITUNTNTL
25%

- 75% W9LUTUALTD1RNS5 Al

- Blockchain i 50% dwsuginssy
fivaondy

- 60% vosRUsInALY Virtual Try-on

- a1A Live Commerce ﬁyjaﬂ'ﬁ 128.42

NuAUNDAANS

2025

N1TATBINATNVD

Al

- AR Al 981U 79.6% V8989RYNY
E-commerce ﬁﬁﬂﬁﬂiuaﬂi@“ﬂ

- Mobile Commerce gapaiulasaiiiag

2028

¢ .
AIMN1T Social

Commerce

- Social Commerce mmﬂwﬁaﬂaﬂ'%ﬁu
1 fuauneaas

- 9msnsiulanet 13.7%

2030

Metaverse

Commerce

- Ma1m Metaverse AIAINALLHULHDY 1.6
ANUAUNDARST
- UsraunsaikazusNIsialaunTuLAa oy

A8 Al WNSUane

2033

Live Commerce

Tusuan

- paa Live Commerce AAN9zilyan
2,469.06 WuaUABAANS

- onsnsiiulasel (CAGR) 39.9%
(2025-2033)




C%

1.4 ANMUFUNUTTENINN E-Commerce waziATEgNIAING

a aa o

ANURNYVDIATLININING

Y = a

\AsugNaRavia nuneis msldmalulagansaumeiitoaina Usuuss viiniseann wasuslnadufuag

a aa v A

usnsiiondenisldvmaluladansauna wenisasneseld ssdusznevdfguaaesugianiviane
Anagenlesuumniondn (Hyper connectivity) 390un1sionseaseninagAY 83Ans waslAsedng
P T a ] A a ¢ a a
miuTudulunauiandunesiin wmaluladiiofe wasdumesilnuadassnds (IoT) (Nguyen &
Oliver, 2023)

Thomas Mesenbourgh dnadfuaziniasugmansyomsiu lssyssdusznaudfyaiuysznis

a a

YouAsugianava lawn lassasaiiugiugsiadianvseind (E-Business Infrastructure) &swunedi

a A ead a gvo a = ¢ I3 s & A Y- a
sruuBlannseindgsialdiiuau sudeniawss venlduas wasevie wavseuudanudeya 5309
a g a ¢ . = o a a 9 a g A ¢ a ¢
ddnnsalingd (E-Business) Fadunsaliugsiariunisidseuudiannsednd wasnidive
a a ¢ = & & a v a ' a a ¢
aiinnsatind (E-Commerce) Fulunsdoredumasusnisiiussuusidannseting (Feedough,

2023)

v A A 1

LATYFNANVANLATY Fatlenudn "drunilavemaninmaasegnaniiaduanizvisediulvgan

a

walulagfdvia InedlunagsianenfeduAvseusnishana’ Usenaumeniafaviauiniuusnig
favialazunanvasunnmainvulv (Al-Farijat, 2023)

ANWAILAUEUNUSIZINe E-Commerce UaziATEgNandiia

a aa o

a fa a ¢ & '3 (Y
1. W'nzwvaaLam/lsaunatﬂumﬂﬂsznauwan%aamsﬁsgﬂaﬂwa

[
a aa v o

ASANINUANNENRUSITIUINLaESidd Ay seninsndivddiannsedinduaziasugianaa vsluud

YDINANTENUNNATIAZN1IT0U a8 Gazieva (2021) seydn widlugdidnnselindliunumdrdalu

NsvRevaRNATYENARaYa wiinassaunTsudulngavseuTuAuduTuSInenTENINAATYENT

favialaznmvgdlannIaling LASIUIANISANEINTALIULUNITAITIVNANTLNULANIEVDINIAITE

aa o

didnnsedindsiowasugianavia (Gazieva, 2021)

maygdiannselindilussduszneudifueansugionidva Wesnngliviaunaingsnalutlagiued
VUNUIUUBINUTITUNI9RTTia mdlsddiannseiinddislunsiaunussmeriunisasnsnuuas
AU (Hendricks & Mwapwele, 2024)

2. nsulanNeaInu

nsiulavemndugdiannsednduaziAsysnandvalintunsauiu lnganudntmianalulad

3

NS 9DUMNDSINDENLNTNATY AZAITUNTNTZABVDIENTNINY FelnsTndsuseaUiiuau

1INNE@DWVIIAIAY 2010 1Ty 1.2 Wudruedeslud) 2023 laduwainaslminnisiiulnogi



Y

viAnnuwesgsnssuesulat Tudl 2021 Tfau 2.3 Wuduauidevesaulay ifiudu 68% and 2017
(UNCTAD, 2024)

Y

iwiswgnanaviamauilesy deyalvdain 43 Yseina Fadudumudszanaauludves GDP Tan uana

Y Y

Thduigenuemdyddidnvseindgsiafulaiou 60% a0l 2016 §is 2022 wegi 27 drudu
Aaans nsivlalldwmanssnunninnuasedanindensnniTuisess) (UNCTAD, 2024)

3. unumYestaya (Data) Tun1sivaules

o w 1

Joyatulagiuiianudrfyegrsdwonnuannsatuniswisdulunalsnindiu dumesidnvosassn

[y

asazlygruszAvemasldsunlanisnsmdstazidnfsduaiaz uinig dslinansynuegnslliag

49

Unnguneusietinvesindalidinleegrafud Bilandanisivdeyasvdmansevuegannse
W8N SNRIUN N8 unarunvesanUse@d (UNCTAD, n.d.)

wiswgnanavadululaiiomnnmsiauiaesiuiiintundouiufe anudiniinturesnisulag

o

% =3 aa 2 @ I~ aa o aa o U
voyattuniva (MIskuasweagaainjuiuuwauzaaniiunava) LALNTAINA LAY TUYDINTLUIUNTS

Y

#1199 (19U MsAuazUIMsaNsIE) MSendn "nsdsunlameidvia’ vesdeny doyafeTngAud
Igasrausnislud luwagsialvi wazanenlva (Dig.watch, 2025)

4. NM13851910N1ENLATEND

Tul 2023 fiffauvszana 2.64 fuduau vievilduauesszeinslan Foauduaruimaseulat

nandygBiannsetindlyan 6.3 Auduneaaisansgiolan wazilunisluussduindeuiidfy

Y

a

Ngavesnsiulavnaasygna Useanm 57% vewdlidumesidamlanddmsulundivd

didnnselindedetiosdUnviazmss (Digwatch, 2025)

aa o a

Tugugguuuulnifidfueanisdeeennianisilugarisugianava wdivddidnvseiinddu

wsuwaulmhnaslniidiganusiuiion1ansmseninusemeaaun®n RCEP lngn1swmuAsygng

Y]

FINaveIUsemAaNITn RCEP d4a5un15a99nnnaludsianynsadndiunsuwauyaddu (PLoS One,
2024)

5. 999719M19RINa (Digital Divide)

Y]

wrnsiAsULUaIMNeRITaazaselan aLnIFIa LAANDAAAAINUNINIEATUAIAADU TN

14
= o

Turnedivorhansddaiinhedudarudssiagyilfanundenddidegudas fegragu fiftes
35% vosrjpuluuszmaimuntionfianltdumesidnlull 2023 ewisuiy 67% shlan deainems
Adfasunadansiissegiinlan Tnegmd 65% TBumesidniileifisuugune 70% (UNCTAD,
2024)

vaurfinsavalawtudundsfinssdrunslunsinmnud aruamnsovestsaneineg Tunslésu

Y

UsglewUanauANAINAUDE 190N FBIINNAINATLAINUTLNANAUILE AL UTENANIAINRIUN

1Y

aanietu Ussmamdsiausazlasemzdssimaiauntesiansndude wilassasaiiugiu
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ARANAT Tinwe NIMEINT waENISUIRNRUNY TIUAENINLINABNTLEDE BN YLD T

a v

wazlasuuselorianniduddianvsednduaziaseghaniviadi

v v

I (UNCTAD, n.d.)

6. unumvaamalulagina

Py erivsmdalasuulaiiigsiesuladdiuns lugnamnssumdvddidnnsetnd A
oragniluldluanudumdn 1Wun manain nisuszananagsnas wagnsatuayugnd wonani

faredAanlunisdnnisafionwazaianisalaaudednis (Digwatch, 2025)

t%

7. AUNINIYATURILINA DN

v

\AsugRaRaviadedldninensegrututy meuiuneiviin 2 Alansusedldingdu 800 Alansu

| a

I3 :.’/ = o % 14 174 o a U d‘gjl a a
ALNSMINUAILANISHNANAUDINTANIRABILINSNEINTUSEIeY 70 Alansu TuvusiTunaunIsuand

]
=]

NANTENUNINAER @519N15Uap8ANL3auUNs2anUseunad 80% VBIEUNSYINGY LADUNTIEHD

q

£ ¥
= aa

AWINRBUIATUNRDANATTINTBIQUNTRIMALLATIET 9N U Y ICT (UNCTAD, 2024)

TURaAUEUNUS

[

AmdNTUSIEnIsdvgdiannsetinduaziasugiandviaanunsaesuiglan:
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\ivegnaniIna (Digital Economy)

l

& 88w -
Hiﬂﬁqa%qwugmmwa (Digital Infrastructure)
o o« &2
| . Sumeddin
« walulad ICT

« STUULIIZLIUAINE

|7 E-Commerce (a3dUsznaunan)

« B2B, B2C, C2C

& .
« N3P vI80aUlal

oSSy
s LLWanWasuRINa

E-Business

-

* NIPUIUNIIFINIAING

« N33R ldaunIu

« CRM Aavia

I

ayaua:mﬁmm:ﬁ (Data & Analytics)
» Big Data
* Al & Machine Learning

« MENSINGAnIINGUIIna

(

UIN19ANaoue
» E-Government
« E-Banking

« Digital Content



fia (Digital Economy)

)
hol)
D

\FSWgNY

T<_

lAsaasaiiugIuAavia (Digital Infrastructure)

. Bumasidn

« wAlulad ICT

Y

* STUUTITENURTA

-

E-Commerce (83aUsenaunan)

« B2B, B2C, C2C

2 )
« M3TeV18aulall

Y

« LNARNBSUAINA

-

E-Business

Y

* NTPUIUNITTINIAINA

« M33IANTVLE UMY

« CRM favia

-

Toyauazn1ATIEYt (Data & Analytics)
« Big Data
« Al & Machine Learning

- MTIATIBNGANTTUHUTLAA

L— U3NSARTADUY
» E-Government
« E-Banking
« Digital Content
NANIZNUIY
Tl 2019 widivddidnnsedinddndu 24% vesnsuuisumaasugialuuievvunalvellu
Usemneaundn OECD Tuvaueiifhifios 9% vesussmuunadniiftdiusulumduddidnnseiind
melulszmadiivg Udnvunalngfwnliuiiesddnsvlumdvdddnvsedndifovasavinves

USEnIuInLan (PMC, 2022)



Tuudumesndivddiannseling Ssunaaansadnassvsnensiienisiauisasnsiivlaves

lassasaiugrunalulagasaunatagnisdeans (CT) waglinisidnfiausnig ICT Nwedslauas

v

' = & a o w = & 3 °o w a aa = o
iﬂﬂWINLLWﬂ %QLﬂanﬁWﬂ@,Luaﬂ’fﬂ’]ﬂ ICT L‘IJ‘lJE]\‘iﬂ‘Ui%ﬂ@UﬁWﬂm%@ﬂLﬂiUﬁﬂ%ﬂﬂV}a PIDIUIYAIU

avAINlazduLPAounfvdBiannsating (PMC, 2022)

13 a a aa o

AnuFLuSsEInndlvgdldnnsetnduaziasusfananadumnuduiusuuulienauen

o9

Y]

ponniu lnemdvddiannsedndidussnuszneundnuaziluusaduindoudfyvonasugianaa

aa o v

Tuvaresvghanaviaduszuuiinaniaseunguninety Fasudalasadaiuguadva walulad
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e YDINNWNIINT E-Commerce muau{jmw

wdiveBidnnsedng (Electronic Commerce 13e E-Commerce) Wnanendunalnddnyfiduindon
wswghalanluAnissudl 21 Msufiimeddauasnsiamuveunaluladdumesiinlfiudeuuuas
sUuuuMsYhgsRauarngAnssumsuilnavesauiialaneen9:1ngu 91NN1591891YR9 Statista

(2024) yarnaawdledBidnnsetindialananiazidulafu 6.3 dudtuneaansansglull 2024
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wazdluwilduisduegwaios luusunveslsemalvy widlvdBidnnsetinddunumddglunis
TuipfiouAsegianavia drdnnuiawgsnssuediannsednd (anse.) stevuiyaaingdivd
ddnwselindveslnefimsfivlaadelaz 15-20% lneamenasaniunisaldlain-19 Avihliinnis

=~ 1 laa o 1 < o Y a a 6 & o a
WagusugAdiaeenesingl @unnwimugsnssumediannsedngd, 2566) unitlauauunfn
fugrunazanudfyresnduddiannsetindegaaseunau 1e3uanN1sATIAUNUINTDS

a1 a

wdygdiannsetindninaasugianazdny nsinuuszlovduazdedninvesnisvigsivseulad
= ] ! a S a o a a a ¢ a 3 v o o do |
nsiSeuieuseningsiawuunufniugsiadidnnseling uavliaszvidadudidgimilug
audsavesgsiveeulatlugatagiu nsvimnudilandnnsmaniazidusinguddgdmiu
AUsENaUNTT 1Ungsna wazdaulaimungsialulanadvia ieanunsausumuazasisnnulaiusey
Tunsudetulunananiuisuutasedgnesinsl fefl Chaffey way Ellis-Chadwick (2019) na1331 "n1s
[ £ & a fa a ) 1 A = o & o o L3 a
e laiiuguvediygdianvseindlilomismnaden uwiluanudndudmivesinsy
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AosnTsegsenuaviiulalugARvia"

2.1 unumvasndirddiannsalindsaiasughanazdny

2.1.1 ANUNNBLATVRUATRSWIRITEBENNTatind
widlvgBidnnsedindnneiaianssumissiaiduiunsinszuudidnnsednduasieietng
Buwesiin mamqm&%mims%amwﬁuﬁﬁLLazU%mi nIsra1ARaTia N1stisyRudiannsedind U
UDINIFUTNITUAINT5VY (Turban, Outland, King, Lee, Liang, & Turban, 2018) Kalakota Laz

Whinston (1997) lalisilenumdiwddidnnseindluyusesivainvaie fadl:



[ a

yuNeIINIsARas Mdvddidnvseindidunisdweuteya Aud U3ns vionisdszEusi
Lﬂ%mj’]EJﬂ’e)ii,J‘ﬁ’JL@@%M%@GUISWI’N@Lﬁﬂ%i@ﬁﬂﬁgw’] (Kalakota & Whinston, 1997, p. 3)
yuneaegsia wdlvddidnnseindfunsussgndlimaluladifevilyinszuaunsmegsiadu
SnlULA (Kalakota & Whinston, 1997, p. 4)
YuNBIMeUINg MdvdBidnmsedindiluiaiesleNvisandunu iuAnnwuesduAuazUIng
waziiinmnusalunsdawouusnis (Kalakota & Whinston, 1997, p. 4)
yuwasoaulal wmidwsdinnseindlunislimuanmsalunistenasaneduiuazuinisuy
Sumesiinuazuiniseaulatidun (Kalakota & Whinston, 1997, p. 5)
29AN13ANSALAN (World Trade Organization, 2023) lauuswmvddiannsetindoanidulssLnnman
mufAgteslunsigsnssy e 1). B2C (Business-to-Consumer): g5Raungdufuazu3nig
Infuguslnalaensa WU Lazada, Shopee, Amazon 2). B2B (Business-to-Business): g3195¢1i1e
oAnsfety 1y n13dsdotaghu gunsalndn 3). C2C (Consumer-to-Consumer): M1
izmwﬁz\ljﬁiﬂﬂ Rty eBay, Taobao, Facebook Marketplace 4). C2B (Consumer-to-Business):
AUSLAALEURAUAMTOUSNNSIAGIAA WU Freelancer platforms, Influencer marketing 5).82G
(Business-to-Government): §3A9l#U3N1SWABI LS9 1y Szuudadodninaniady

2.1.2 UNUMABLATEFNA

1). Msadyariinnaasegia snduddidnnseindiduddylunisairsaniisliii
\iswgRalunatsdi n3AnwIv89 McKinsey Global Institute (2022) wuinwidvddianvsedng
anansaifiundnnwyesssAaldfa 20-30% rrumsandurunsedueg Mafinussansamluns
famsAudaseds wagnadfamanaiinety
NSAREANW (Productivity Enhancement): Wdlvddidnvsetindvigligsisanansasuiunis
I¥maen 24 Falus 7 Suseddanst Tngldsriniuiinnanienin Brynjolfsson way Smith (2000) WU
paneeulaifiusyAvEnmnnninaauuusafuiomnidununisdumdeyaisnit wasns
wisdusnusaiigenin dewalvinaduiesulaflaiadsmnitluudinluuszana 9-16%
N138319 GDP wazselauszunyf: 51841904 International Trade Centre (2023) 5U3Mneiye
Bidnmsofinduundnuazauanans (SMEs) Aldunamiosudaviaiselfifiuduais 30-50% i
Jeufugsiafilidesmadaiufissegnaier Tulssmalne sunnswisUssimalne (2566) 189111
wargsnIsINdesBiinvsedndiiduativayu GDP Uszanm 4.5-5.0% uaziuuiliiniutuoeg
soiile

2). msadelanmanaznisdnesu wdvddiannsetindasislenaniaasegialulg wazile

LDINNATIINUNNAINRANY International Labour Organization (2023) U3e110Un159101A



mdygdiannseiindmlanasisnulvlunnni 30 dudumislusznined 2020-2023 Asouagy
Aawsnumumalulad n1snanadvia ladafind lUaudeheuinisgnAesula
o ] ] a a fa @ a Y Y a P 1 a 1 1
aundsulung: nsiivlnvesmalvgdidnnsedndlaassertnludnluinefininey wu:

o Digital Marketing Specialist

e E-commerce Manager

« Data Analyst dmsuineinginssudusinaeaulal

e Content Creator Lag Social Media Influencer

e Last-mile Delivery Personnel

o UX/UI Designer lngaunslagdiannsedng
n1saluayd SMEs uazgusenaun1ssnedas: 1133804 Asian Development Bank (2021) Wuin

3 a fa < a 6 1 ¥ 1 o [ 14

wnanvlesunalvgdiannselindsanguassalunisidndgnatndmiu SMEs Insamglusu:

o ansunuNTamusua (ldeedintihiuai)

Y = v A v X
o WlegugnANINIIT
o liustloviannlassaiianugiunied wu seuutsztu ladannd
3). Mandaaduausalunisudsduszaulan mdvddidnnseiindilalondligsia

vuadnaansautsdulunaialanls Porter (2001) a5ungindumesiinuazmndvddidnnseindla
Wagunlaswintdadsuninisudstu (Five Forces) lne:

o BWNINIADIVIVBWIDNNYU: LB NasaIayakaziUSuWiuTIAladY

o guassalunisidrgaatnanas: sunulumsisugsiseeuladdiningsiauuuniy

o MTUUITUTULTIVY: PN AudainTy warsianlusdlannyy

Global Value Chain Integration: UNCTAD (2023) s1euinmdsgdianyseiindyaeligsnalu

[
=

Uszmerndaimunaninsaidenloadngaldyadilan (Global Value Chain) lsi1edu Tnestamzly
AANISNAR N1TERBNAUAT LATATIAUSNISTIUNTULAY

2.1.3 UNUNFDEIAY

1). Mswasuulamganssuduslna mdvddidnnsedndlaivasuniadismsiguslan
AUMTBYA foaulae warUseidiunaduduazu3nig Verhoef, Kannan uag Inman (2015) a5u1g
femsiintues "Omnichannel Consumer Journey” ﬁﬁu’%lmi%aqmmmmimwm"mﬁuiu
NSYUIUNTTD (??@Lwiﬂ’]iﬁum%’a;ﬁaaaulaﬁ nMsiSsuiieusian n3e1usi Taudinnsdouas
wustuussaunisaluuleduaiine

2). MadrisBuduazudnisiiviannuane: Peterson, Balasubramanian waz Bronnenberg

(1997) Biiuimdivddiannsetindvenenindonvesuilnnegraumaa tnsanzdunany



774 (Niche products) fionalufidmungluduainilu Anderson (2006) L@uswuafn "Long Tail" 9
asungIwatneaulatvinlrauAnlmnuAsInNIsUsya1uNsamT R e wazyinilsle
3). mmﬁ?uwﬁ&é’uﬁﬂﬂ (Consumer Empowerment): Shankar, Venkatesh, Hofacker
way Naik (2010) a3uigivndygdannseiindlisnunaunTuwnguilaani:
o Msndadeyanlusdla
o AMUANTAIUNTWSHUTIBUTIAAT AN
o nMstausIWluNSAS 1 e (User-Generated Content)
a A a a fa ¥
o NsidssluNsUsEiutkazIansaldum
4). N158AAIMUMADUAILALNUNITIIDIUSAT Wdlvddannsefndidnaninlunisan
ANUmdaNaLAsHgRanazdIny tnewmizluiiuivinlng Terzi (2011) Anwinwulatwdive
didnnsedindvrgliusuruuniasiuiinglnaauise:
o NDsAUAATUSNNSIVAINranelaglufasiuniglng
o EHANSUIVIBIRUIUNAINTINI1TU
o WiedeyanazauiNmedinennzluiledney
Financial Inclusion: World Bank (2022) s181uinnisivgdidnnsatinduisdauasunisinnausnig
7119771584 (Financial Inclusion) TagannzluuseinAmaanimun NUSEUUT152NURANE Mobile
Banking wag Digital Wallet Naelviitlaifivay@suimsanansaviigsnssuninstula
5). NANSZNUAUFIRINADN LINvEDIANNToTNdaz8aANTITITNUNTIUAIDTI WAAT]
NANTENUAUAILINABUNHBINANTU Edwards, McKinnon wag Cullinane (2010) AnwwUSgusieu
v I3 ‘: s 1 @ rg g.JI a [ I's 1
mamwmmuﬂ1iuau'i/\jmﬁwwwmamwaﬂﬂﬂqummmuaaulau WU
v
fAuUUIN:
o AaANSAUNYBIUILALUI LA
yd‘l’ d' v % (v ) < 1
o TdNuTNAstoYad annslanasulunsyinANuLEy waaadng
e NMFINNSAUAIAIARINUSLEANTANUINTU anUBILEY
v
Auau:
o NTVUMUUUNTZY (Last-mile delivery) 913a519uaiwINAT1
o UsTiaEniuTndy
o AMIINNTAUFUAIGS LRUNTVUAID U
Sustainable E-Commerce Practices: #a1g93Anstaniuuanig Circular Economy nusuld Lau:
o MsldusTyiauisleAa
o MSANUSEANSAINLAUNIINTINAS

o MShEUNIMUINN



e NN5@UESY Second-hand Market tnuwwannasuaaulail (Ellen MacArthur Foundation,

2023)

2.2 Usglgviuazdadninvasnisvingsnasaulail
2.2.1 Uszlewivasnidivddidnnsating
2.2.1.1 Uselgvisiagsna (Business Benefits)
N13aARUNUN1IALTEUIY (Cost Reduction):
Laudon uag Traver (2023) syyimmdiwddiannsedndtsandunulumasdiu laun:
o dununisnadiu: bisududentiutetofiuiivnentihiu Ssorausevdadunuld 50-700%
(Rayport & Jaworski, 2004)
o Funuussau: ssuudludivisansiuuniinauiitesns lnsameludmnssumndide
warn1sUsERIanatoya

v o £9 1

o Funumamanauazlavan: msnanAdTadidu i deuuuduiy uazanunsoanald
FaLau (Chaffey & Smith, 2022)
o AUNUAUAIAIARY: FEUU Just-in-Time wazN1TIANTITUNIERUNIULULATITIaTIEaAAUY Y
MSLAUAUAT
M3 Renatnfind1edu (Market Reach Expansion):
Molla @ Licker (2005) a5ungdmndiggdiinnseindinatedadndaniegiienans vilvgsia
GRHREDE
. ihfsgndilanmaen 24 dlus
. wegugninleglifealnavii
o W@EAMARNIZNY (Niche Market) finsvareslunanefiud
n3ANWITaY Boston Consulting Group (2021) Wuin SMEs Tildunannesumdivdsidnnsedng
anunsvenegIugnéiswads 40% neludusn
nsiuuazitaszidaya (Data Collection and Analytics):
wmalvddiannselindyagligsiaamnsafiuniunuwayinszideyanginssuduilnaliegsazden
Provost Wag Fawcett (2013) a5ungindeyasdaviatelvigsisanunse:
e yAUEIla Customer Journey WUUaLBYA
e Personalize Uszaunisainnsdeutls
o TNUIEAUABINTUAZLUILTUARTA
« UFulsanszuiunsdndulaniegsianiedeyalisusedny

AUARRIAILATANEANEY (Agility and Flexibility):



a

Bharadwaj, El Sawy, Pavlou wag Venkatraman (2013) a3uiginwndygdianvseiindyaeligsiall
AMUAABIRIIUNNT:
" a & Y I
o USudsunagnsnisnainlasinsy
o yaaavduA lrlaedninuLdeenn
o USUsAwazluslutulakuy Real-time
=l a L ..
o VYIYNIDAAVUINTININNNAMIUADINAT (Scalability)
nsaF1eAUduNUSAugnA (Customer Relationship Management):
dy Y & 1 a fa @ a 6 A, v [y v o v A
Payne Waz Frow (2005) Gzﬂwmu’mmm%aLaﬂvﬁauﬂammiamaiummawmmauwuamgﬂm‘m
~ X o A = |
ANTIwardIBuLINIU [IU:
o NISEDAITUUVEADINS (Two-way Communication)
o NINBUAUBIAIINABINITANITUAAS
o LUSHNTUATAUALALLATANDNLAY
o MIETgNTULUTUARaUlaY
¢ 1 Y a .
2.2.1.2 Uszlevusaguilaa (Consumer Benefits)
AMUAZAINEAU1Y (Convenience):
Jiang, Yang @z Jun (2013) svyinanuasmnauiaduladuddnyfignifgaduilaagmidud
Siannsotng lawn:
o Foulsldvny vnvan ardanainis
o lufsfunanazmaflsednsedu
e AWNSDFWILATAARIUADIULAUAKIUL DD
o USMSIRASRUNUMS DA UNTIEEAIN
faLaanivainane (Wide Selection):
Brynjolfsson, Hu kag Smith (2003) Anwinuinduaeeulatdidualidonunnninduamaluis
10-20 wi1 guslamanunse:
o WisuWisvdumanvatesiuladne
o AUMBAUAANIZNINUIYIN
o WNDNAUAIINANIUTEINA
%’ay’auazm’mm‘iﬂa (Information and Transparency):
Alba, Lynch, Weitz, Janiszewski, Lutz, Sawyer kag Wood (1997) a5ueindumnesidatiiuming
Tsdlavastaya vilvguslaa:

Y = vV

o WNDNUDLARUATIALLDYALATATUNIUY

Y

o BUTNUATAZUUNAINGLYTT



o WIBuiguTINNIAINRANELES
o lisuduurihnndidernguasgruseulat
F1ATiudaduls (Competitive Pricing):
Bakos (2001) a3ungimmduddidnvselindandununisfumdeya (Search Cost) vaeustna vitlik:
. msLLfdasﬂ’ué’mimﬁuLLiqsﬁu
o fuslnafidrunasiosommnniu
o wulusluduuazduanfivaslding
o 14 Price Comparison Tools wag Cashback Services
N15UTULAIAIUAIUNADINTS (Customization):
Pine uaz Gilmore (1999) i@uauuaAn Mass Customization imdladdidnnseinduneliantule
939 JUslamananse:
o USUUASAUAIMINAIILADINITEIUAD
o IFSumuusihduiiivangtunaues
e @53 Wishlist wazsunsudadiewdiefiusiudy
2.2.1.3 Uszlaviisadenu (Societal Benefits)
nsasrsaulng: Ffinanlidnedu wdeddidnnseindadenTnuazsumianulmivainvans
nsdaauuiansIL: Twana (2014) FliduimndedsidnnseindnsesulfAnuTanssurisludu
walulad luwagsia waen1susnig

aa v a (%

nsnauIlAssEsIsugIuRiia: madulavesnduddidnvseindudnaulitinsiaunlasais

aa o

fugu 1wy Suwesilnauiags seuuladafind uazsyuunstissRudivia

Y o w t) a  da « a ¢

2.2.2 YadniauazanuImevasdivddiannsaling
2.2.2.1 dadrianiamaila (Technical Limitations)
anulasadenazauludiuda (Security and Privacy):
Miyazaki bz Fernandez (2001) syyianudnasmuanudasaduduguassadifgyasnidue
a a 1%
dwdnnselind Usenaume:

« nslasnssudaya: Miflvavesdeyadiuynnawaztoyatnginsin

o Msuaanalseaulay: Phishing, Fake websites, Payment fraud

o nsazdaaadudiudi: nanuuasldteyalaelildsuaudusey
Martin, Borah lag Palmatier (2017) wui1 60% vesguslaafinaieifuanuasndiuvesioya
wag 45% resndoutieaulatinszived

UJgymdnumalulaguazlaseainenugu:



International Telecommunication Union (2023) #liumnuvinmiesiulaseasieiiugu:
« Digital Divide: Aumdoua tunsiadumesiinamsgs
o auliiddesvassTuL: Server downtime, Website crashes
Y M v 4 6 1
o madhiulaldvesgunsal: Yymnlumsuanmauugunsalingg
o ANUdudaumamAlla: AeansAnuILainyziany
2.2.2.2 Fadnfinluuszaunisalifuilng
nsldanunsannassduAiase (Lack of Physical Experience):

]

McCabe wag Nowlis (2003) Anwmuinnisldanunsaduiansiennassdumneudiadutediind fny

a 4

TagLnIzauAUsELnN:

[
A U

o Hefhuazsosi Qiudlaesmunuazanuned)
o dasdens (annsannaedd naw)
o wesied (udladewunuarmnumnzauiuitug)
o ownsan (llaunsansIvaURNAIN)
anuardrlunslasududn (Delivery Delay):
Rao, Goldsby uag lyengar (2009) Flidiuinansenesdudeaideiiofioutiunsdontngu
o Szuznasnddlaeeds 27 Ju
o Aanuliiuueulun1TInds
o amudssfiduddemesswinauds
o Funumsdndeiliiaiu
A15VIANTSIARBUBUULIAUYLN (Lack of Human Interaction):
Gefen Wag Straub (2004) 95UNYINNITVIANTEURFAUNTNT UV B EINGHD:
o msaseanulingla
o NslAsuABUBIIRNIZYAAS
. UszaumsaimsTeudsiidudenu (Social Shopping Experience)

v o w

2.2.2.3 493NANTNTIND

v a

U TG E L TR PRCH TRk
wifiduyuazsinitgsfianuudaiu us Bianchi uag Andrews (2015) Flifiudunuiitoust):
o meauaztissineniuled: aflddeluniseonuu Teaks warduinn
. mseanava: Alawaneeulal SEO SEM uwnlduiintuiens
o 32UV IT wazanuUasane: n1sawulussuusnwmanulasnde

o ladafnd: Aunun1sdnnIsAIduRLasInds

n1suYeduga:



Porter (2001) Flhituimndvgdiinnsetndimaudstuguuss:
« Price Competition: gnAtSeuifisusialaing nadudnsamls
e Customer Loyalty: @Uﬂﬁ%ﬂgaug’mlﬁdw (Low Switching Cost)
o Market Saturation: iaulvididununnuneg
« Platform Dependence: nsfisfisunaniedsilvg] (Amazon, Shopee) vilvigosg1aan
Aoufiuy
n1sannsladafnduaznisasfududn:

[

Ofek, Katona Wag Sarvary (2011) @nwmuinnisdanistadanndiluanuyinmedidey:
e Last-mile Delivery: n133ndsdugaiieisumugean (Uszaunn 53% vesiununisinds
Fravun)
+ Return Management: 8n351n15AUAUAROUlANEINIINTTIUES 3-4 117
« Inventory Management: A1uyM18luN1TIAN1SEUAIAIASINAEABINIY
e Cross-border Logistics: AMNFUL0UYDINTEUIUUTZNA
2.2.2.4 Gagranianguanguazng seiley
AMNFudaUNINgVIINY:
Schultz (2007) a3uneanuvimennguslunduddidnnsedng:
o nQuIngANATEEUSIAA: unndsiululsiazseine
o AQUIIEATE: ANUFUFRUVBINIFlUNTVIBTIULAY
o niwsAumedyen: nsanfindvdntuaziaiomuenisdn
o ngvueanuudluda: GDPR, PDPA uavngmnefuasesdeyadun
nmsuaanalindanazarnuindede:
Gefen, Karahanna uag Straub (2003) szy31n1sasrsnnulinsdadunnuimie:
o Fureitlivdede: dudaoy duflinssanailawan
e N1UABNAIN: Scam websites Lay Fake reviews

o Ugnmdensvie: nsissdeduisen mssuuseiulidaau

2.3 mswSeuifisugsnanafuiugsiadidnnseling
2.3.1 ifnsSeuiisu
2.3.1.1 1asead1uazn1saiinenu (Structure and Operations)

da1unaiiunis (Physical Location):



[
[ a

§IRNAAAANABINTRUNMIIN AN LU ST d1tineu adsdua Twiiana luraeissia
dannsedndanunsasniunislalnelddesintiiuase (Rayport & Sviokla, 1995) AuLANAIST

AIARD:

(%
a v a A 1 1

o AUNUAN: gININAURLTAU LAY ILAzas1TUlAAGIN T

9 9

13 A a

o ANUBAng: g3fvesulatdevisevenegIialadiendy

a (3 a

o nsdhde: ssfiansRvTiamegimans gsiveeulatidfisldmlan
1381911113 (Operating Hours):
Turban et al. (2018) WU3guLiiguin:

1
v a

o FINANARNINIAIINTINR (WU 08:00-20:00)

o g3neveulauliniiinis 24/7/365

o HANTENUMBLEAYIEKATANTINElIVDRNAT
A15INNSAUATIAIAAY (Inventory Management):

Fisher (1997) 88UNUANULANAIN:

]
v a v 3

o geRvnaRu: Foafuduililuiu dfunuaudiandags fosfnduiiui
o gsnaeaulail: awnsaldluwa Dropshipping #3e Just-in-Time TUszansnmlunisdnnis
afenHuTEUY
o WUINHENRETN (Omnichannel): Sudnasitlnlldsyuuidenlovdudaindsszning
poulatuazeonlay
2.3.1.2 n15na1aLagn15v18 (Marketing and Sales)
Nagnsn13naIn (Marketing Strategies):
Kannan wag Li (2017) WSyUguLuInIenIsnana:
qiﬁaﬁ"uﬁm:
. 1¥delavanuuusaiiu (TV, Radio, Print)
e NIFANAALUY Mass Marketing
e ¥INFBNITIANG ROl 8819UIULN
o AUNUNNSlaILANGS
o tanguidmunendng ualiennziangas
gsnasidnnsading:
o ldn1smain@asia (SEO, SEM, Social Media, Email Marketing)
e Targeted Marketing a2 Personalization

o Joanaloniugwuy Real-time

o AuUNUAINI Bavgulaunnd



o aunsauuAsuuauUalaviug
Kumar uag Petersen (2005) szyinisnanaidsiail ROI ganinisnainuuusaiuade 2-3 i uay
anansaimuanguidmineldasidentsseauyana
N3$UIUNIIVY (Sales Process):
Rigby (2011) LAT1¥RANULANAISILUNTZUIUNITVE:
sqiﬁﬁléiy’etam:

1Y

o NUNUVBTUNUIMEALY

>

¥

o MISIARILUE L UULTUNT
a U a
e N1SUANITVIYNUN

o NAMIWIIUIUNLAULALLIAN

gsnadiannseding:

Y
[

o SzUUsRlUTRlUNISUMESTD
e Al Chatbot k&g Recommendation System
e Self-service model
o ANINIBITUINANIIWINLINNTBUAY
Customer Acquisition Cost (CAQ):
Blattberg lay Deighton (1996) Anwnuin:

o 3N9NAUAL: CAC @INTNLBRINFUYUNITAAIALALNTNIY

' £
=

a ¢ ° I a v ! W o § Y a
° ﬁqiﬂf\]@@u‘lﬁu: CAC #11NL3UNU LLWﬂqﬁLLGUQGUUEULLiﬂW'ﬂﬂLWNGUU

¥
Y] =

o uwiliu: CAC TutommeRdvaiinduade 60% Turae 5 Yik1uun (HubSpot, 2023)
2.3.1.3 ﬂszﬁ‘umizﬁgnﬁ"] (Customer Experience)
nslanaunuduAn (Product Interaction):

Peck taz Childers (2003) 85UMBAMULANANATUY Sensory Experience:
qsﬁaéy’etam:

o ANAENIOAUNE 109 09 1T

o lpsuAuzihaantnulnense

o USzAUNIAILUU Tangible wag Emotional

e Social Shopping Experience
gsnasiannsading:

e flenguam Fdle uazAedune

o lHwalulad ARVR iiedasstszaunisel

o ThangnAAududuNUmMEATY



o VINNNSAURANVAUAIDSY

LYY

Beck uaz Rysl (2015) wu31 70% vosuslaadaroinisiiuuazduladuen

NAgeEeAuMfoInsAImed
135915281 (Payment Process):
Dahlberg, Mallat, Ondrus wag Zmijewska (2008) LUSULTEU:
sqiﬁﬁléiy’etam:
o Ludan Unslashn/nin
o MITTERWIUN 2l A8
o Anulindagnd
gsnadidnnseding:
o VAINUAWYDIN (UnsLATHAR, Mobile Banking, E-Wallet, COD)
o ABITONTBUTULATNIINAS
o ANUAMIAMUANUUADASY
A1TUINNINAINTVE (After-Sales Service):
Holloway Wag Beatty (2003) AAT1%%:
qsﬁaé’mﬁu:
o AsAUAUAIIENI (hnduaniis)
o msuAdgymiiiumiin
o anusIaslumsuilataym
gsnasidnnsading:
o NITUIUNSAUEUAITULDUNIN
e USNSHU Call Center, Chat, Email
o Tdanlunisunlatymuiunia
o uAdNTIRAMNENIULLALUY Real-time
23.14 %’agaummﬁmmzﬁ (Data and Analytics)
nsiiudaya (Data Collection):
Wedel wag Kannan (2016) a5uiganuuansslun1sdnnisteya:
qsﬁaéy’etam:
o fudayadnin (uiase, Wsunsuauidn)
o Uayaliaziduaii
o MTILATIEIILAEIN

o gNsiEMSWeNleloyagNATINYBIN

¥
! IS

NBUYD

TRgRNIZAUAN



gsnasidnnsading:

\futoyaazdeannanduia (Clickstream, Browsing behavior, Purchase history)
AATIEAUUU Real-time 918 Analytics Tools
a131130911 A/B Testing Lag Optimization

14 Machine Learning iie Predictive Analytics

J a a &

Chen, Chiang @ Storey (2012) s¥yingsnadiinnsetindaunsaiutoyaliuinningsianaauds

]

100 Wi wagldoyamarilieusuussnsdndulalaegieiiuseavzam

2.3.2 JUuuugsnandundIu (Hybrid Business Model)

2.3.2.1 Omnichannel Retailing

Verhoef et al. (2015) dnausuuifn Omnichannel Mysann1sdessesulatiavosnlaidy

mufiu iielignAmlasulssaunmsainsuiukazaenndesiulunnyeania

AMENYMULYBY Omnichannel:

Channel Integration: Weaulgadeayaduaininds 11a1 lUsludunndaania
Seamless Experience: gnA1asalsufouuyeanamiaasaniunisnouudndaamidla
Unified Customer Data: 53U53483aanA9nYNnduia

Flexible Fulfillment: Buy Online Pick-up In Store (BOPIS), Ship from Store

fA79819Na8NS Omnichannel:

Click and Collect: dsgoooulail Suniu
Endless Aisle: 151980 UAUAAIARINNAIVINIUTEUY
Virtual Try-On: 14 AR nnassduminaudndulade

In-Store Pickup: \@andasnmeSuduaaagain

' (%
1 Y

Bell, Gallino uag Moreno (2014) AnwmuingnAmlguinis Omnichannel dlyadA1n15%oganin

Y

Y oy v a = =) v a 3 !
Qﬂmmlwaqmammm 30% WaZUAINUNNARNBDLUTUANINNI

2.3.2.2 Tal@TeuveegULUUNENNAIY

Brynjolfsson, Hu k&g Rahman (2013) szqﬂsdwﬁmmmauﬂmwmﬁsu'am'm:

AUFINA:

\inganv1e5I (Total Revenue) iasanidfsgnangulnl
anAUNULAYTIUFIUNTUYTNTNEINS
\inUsgavEn1mnsdnnIsdumAsA

aseanulatsaulunsw st

b4 1'%
ATUANAN:

Audeameulunisiouts



Uszaumsaiiauysaldu

Y
fa

£

anusiulalunisteliiudu (@wnsaguessneudndulatessulal)

ANMUALAINLUNITAY

AuAn

2.3.3 asnagunsiIeuliisy

fanswisuiiou |gshanaa gsnadiannsaing |[Omnichannel
anui NUN5IUDI wnaseduoouladiEoauy
12819INNNT A (8-12 ¥3./71)|[24/7/365 24/7/365
N5LNNIRan SrndeuT ilan vilan
Fuuisudu GR F-Urunand 6N
ANIVHRPTgATINGIVI AR -Uunans UIunane-ge
Uszaunisalduan ||[dudalaass TAWE o MUY
N8N Mass Media Digital Marketing |Integrated Marketing
nsiiudeya 91 GHGRIHNEN aziBuniign
anudalumsde | so9mds 1-7 Ty |[Baveu
Customer Service |[.##umnti poulal/nsAnel  |[Mnvomng

2.4 Jadvivinlvgsiasaulauszauanudnia

2.4.1 Uadudnunagnsssna (Strategic Factors)

2.4.1.1 Tunagsianidaaunazdsdy

Zott, Amit wag Massa (2011) a%mmﬂ,:uLﬂaﬁﬁﬁaﬁﬁﬁamauﬁﬂmuﬁﬁﬁag 4 Uo:

Value Proposition: @313aumaglslignan

Target Segment: lasfenguidviane

Revenue Model:

Saselaaggls

Cost Structure: lnsaadasunudusgnsls

Tumagsianuszauanudusalunidivddiannseiing.

Timmers (1998) Suunlunagsnanidugdidnnsotindnddsy:

1.

2
3.
a

E-Shop: $1umeeulatsssum (wu uleduevesiuhen)

E-Mall: AiugsiuiuAmates1u (Wu Shopee, Lazada)

E-Auction: Uszyasaulall (Wu eBay)

Third-Party Marketplace: inanwosunaiaiougueiugze




5. Virtual Communities: #31934¥ULAYIN5AN (WU Facebook Groups)
6. Collaborative Platform: LwannWosud1miunusiuile
7. Value Chain Service Provider: gliusnisluviaslgnauen (Wu Payment Gateway,
Logistics)
8. Information Brokerage: Wenthdoya (Wu LiuUSeuLiisusian)
n3EANEN: Amazon 3uduann E-Shop wentisde wdmenadu E-Mall wagiamun AWS (Cloud
Services) \iieasemeldansaness (Galloway, 2017)
2.4.1.2 msadeanuuandiatazaulaIaulunisudsdu
Porter (1985) Lauenagnssysugsna 3 wuuiaunsothunlflumduddidnnseding:

1. Cost Leadership (fur@udunu):

]
=

e slatfunsasdunuuaziauesIAIR1ian
e $19813: Walmart Online, AliExpress
e« ANUYIMY: War Price Tlandnsnriils
2. Differentiation (AM:UANA):
«  abunmuilansiusgduiuiouimsiiiendnual
o #oge Apple (@lwiuagsyuuilnam, Zappos (USN1sgnAseRunsIdew)
«  anuildiusou: gnAnBuAiTieiiia (Price Premium)
3. Focus (1unga):
o datiumaaanizngy (Niche Market)
e §hoEhe: Etsy Bufn Handmade), Chewy (Budndniidies)
o mulldivieu: Wilanguidwenedngs udstution
Kim wag Mauborgne (2005) tauanagns "Blue Ocean Strategy" Funuziladrananalndununis
wistulupaindiy loe:
. amvisordntladefignavnssuudeduiy
o ntadeignavinsniliineriaue
o adnuinnssuAual (Value Innovation)

o/ 1

fa9814: Airbnb @379 Blue Ocean memsideusaidmastuiutnriendies nelsausuwuy
Fauf

2.4.1.3 N15NNULazASAuNNsagradusTuy

Kaplan wag Norton (1996) t@ue Balanced Scorecard finelesdnsnsunuLasRnauNanis

andiuauly 4 95:

« Financial Perspective: 1U%u18m19n15[8uU (Revenue, Profit, ROI)



Customer Perspective: ANuiisnalakarAuinfvesgnan
Internal Process Perspective: Usgavnsninnssuiunisniely

Learning and Growth Perspective: MSWHWIUARINTHALWIANTTY

dwsugsnadidnnsetind KPIs Nddgylaun:

Conversion Rate: §asnsudasanienvsidugni
Average Order Value (AOV): %aﬁ%a?ﬂ'maﬁﬂ 130
Customer Acquisition Cost (CAC): fuyulunismgnailnl
Customer Lifetime Value (CLV): yjaﬁhgﬂﬁmaammq

Cart Abandonment Rate: §n31n157130zn$

Net Promoter Score (NPS): A UASNalakazAIUANG

2.4.2 Ua3gnumalulagnasn1saanwuy

2.4.2.1 wwanWasuwazIulwdanduszansnn

Nielsen (2000) l@uanannis Usability dwsuiiulas:

Learnability: {lFunsausnanansavinnuiiugldie
Efficiency: {liiduiasanunsayiaulssnis
Memorability: ;ﬂ%ﬁﬂé’umf&’ﬁ%ﬁmuﬁ

Errors: Jasiuteiinnainuazunluladng

Satisfaction: glyiiAuiianela

'3 o W < s aa
aeaUsznaudIAyyvaaIUled E-Commerce #if:

Laudon wag Traver (2023) 3¢4:

Performance: Tuiani$a (7n31 3 3uafl) (Goosle, 2023)

Responsive Design: wansnannnaunsal

Intuitive Navigation: MauAuaztayalade

Search Functionality: 33U1Jﬁum‘17imﬂwﬁ<1 (Auto-complete, Filter, Sort)
Product Information: YoyauarunmaunIATUNIL AMNINES

Checkout Process: nszuaumMsd1sziuiieuarsings (1-2 funau)
Security: HTTPS, Payment Gateway fiunidedie wansthedusasnnudasns

Customer Support: Chat, FAQ, Contact Information ﬁﬁﬁmﬁ]u

2.4.2.2 ﬂsxaummﬁnﬁ%’ﬁﬁ (User Experience - UX)

Garrett (2010) L@u® 5 5¥AUY9 UX Design:

1. Strategy: \UwinggsiauazANRBINSHLY

2. Scope: Mertulazidonmfnenis



3. Structure: lassasisteyauazmsianay
4. Skeleton: N139A119DIAUTZNBUVUNINRD
5. Surface: NM38ONKUUANLAZELAE
#ann1s UX d1%3u E-Commerce:
Baymard Institute (2023) Anwmutladediviliigniiiansn:
. Funuiisdngaiuly (55%)
o Uerulvasretad (34%)
e N3%UIUNT Checkout Fugou (26%)
o llslalunisideyadnsiasiin (17%)
o Aulad Error w5 Crash (17%)
o PIMIENlUNITTNITERUY (9%)
nsuila:
. L.Laméfunuﬁgwmé?uwimﬂ (Shipping, Tax)
o UYIALTBURUU Guest Checkout
. anvumpuMITISEEUNAD 23 Tuneu
o uanstheaulasnde (SSL, Secure Payment)
. vedauwauily Bug ogaaiawe
o uFudennstiszdu (E-Wallet, Installment, COD)
2.4.2.3 msldmaluladiiviuadie
Chaffey wag Ellis-Chadwick (2019) szumalulagdfgydmsyu E-Commerce:
1. Artificial Intelligence (Al) wag Machine Learning:
« Personalization: LuztnduA1UNGANTIU (Amazon's Recommendation Engine)
o Chatbots: USn1sgnendnludfnaen 24 vu.
« Dynamic Pricing: UsusimauguasAuasnisiaedy
o Fraud Detection: #5333UN15%)330
2. Augmented Reality (AR) tag Virtual Reality (VR):
e Virtual Try-On (IKEA Place, Sephora Virtual Artist)
e 360-degree Product View
e Virtual Showroom
3. Big Data Analytics:
e Customer Segmentation

e Predictive Analytics @1usun1snensaluanae



e A/B Testing Wag Optimization
4. Mobile Commerce (M-Commerce):
e Progressive Web Apps (PWA)
e Mobile Payment Integration (Apple Pay, Google Pay)
e Location-based Services
5. Voice Commerce:
e Integration AU Alexa, Google Assistant, Siri
e Voice Search Optimization
6. Blockchain:
e Supply Chain Transparency
e Secure Payment
e Smart Contracts
2.4.3 J238AIUNITAAIALAZNITASIUTUA
2.4.3.1 MInaRRIaRTUsEANS AN
Chaffey Wag Smith (2022) lauansau RACE Planning d15uni1snainmavia:
1. Reach (14184):
e« SEO (Search Engine Optimization): USuusaiuladliRndusuuu Google
e SEM/PPC: laisauniuuangmanan (Google Ads, Facebook Ads)
« Social Media Marketing: @313M133u3uuladeaiiiie
e Content Marketing: a%uﬁamﬁﬁ@mmLﬁaﬁqamgﬂﬁw
« Influencer Marketing: 14/ Influencers ifloir@snguntimang
2. Act (N3ADUEUDY):
« Landing Page Optimization: USuusianiin Landing 1% Conversion a4
o Lead Generation: a313g1utayaraula (Email List)
e Retargeting: aﬂm’mqﬂﬁ’]ﬁLﬂEJL?JIEJiJ%NLLGiM%E]
3. Convert (MsuUaadugndn):
« CRO (Conversion Rate Optimization): U5UU519n31nsuuas

a ¥

«  Email Marketing: ds8ualusludunasdeyadud
« Remarketing: Wowdudlunen37idslitse &y
4. Engage (M5a319AUFUNUS):
« Loyalty Programs: lUSUNSuazalLANLALENS LAY

« Community Building: #5199 3uluTUa



e Customer Service Excellence: U%ﬂﬁi%ﬁﬁﬂ?i%ﬂaﬁLﬂuLﬁﬁ
e User-Generated Content: aﬁfuauﬂﬁgﬂﬁﬂLL%fUizaumiiﬁ
2.4.3.2 nMsadanulinsdauactodes
McKnight, Choudhury wag Kacmar (2002) szyadeiiadianisilinadalu E-Commerce:
1. Trust in E-Vendor (A213l3elagve):
« Reputation Ua¥31131ngNA"
o nauansdeyaRnsrouasiineuTovegiedaay
o msfuluvngAutularsuUsEAUaUAT
o luSusoazsedanieg
2. Trust in Internet (AulAnslawalulad):
e M5lY HTTPS wag SSL Certificate
e Payment Gateway ﬁﬂ’lLﬁ?ﬁlaaa (Visa, Mastercard certified)
o dansthususesanulasnny (Trust Seals)
o Weveanundudius (Privacy Policy) ifaiau
Online Reputation Management:
Hennig-Thurau, Gwinner, Walsh wag Gremler (2004) wu11 Electronic Word-of-Mouth (e WOM)
fisvsnarensdadulade nagnsfiuusih:
o duasuliignduaninnufniiuwagiig
. mRUNdUTIISwnuazBsavetsiloondn
o dnnsiudedesseusdresinsiuazlusdla
o 1% User-Generated Content Tun1smane
2.4.4 Yadedrunisaniiuaunasladanng
2.4.4.1 M35IAN15YILYIUNIY
Lee way Whang (2001) 85U1emudAgywes Supply Chain Management Tu E-Commerce:
1. Inventory Management (n159AN158UAIAIARY):
e Justin-Time Inventory: aAAUYIUNIIAUEUA
o Safety Stock: Auddseafietiestududinasion
e Multi-channel Inventory Sync: L%amimaﬁamqﬂﬁdaamq
e Inventory Turnover Ratio: TaUsednSnmnisdanisafien
2. Order Fulfillment (M3diiiunsaudidsde):

e Order Processing: 5¢UUUTENNANAANEIR 0O L ULIR

o Picking & Packing: N3¥UIUNSVEULALUTIINAUTEANTA N



e Quality Control: as19@0UEUAINDUIAES
o Order Tracking: TignAdamuaniuglauuy Real-time
3. Logistics and Distribution (Iadafinduazn1snszargduan):
« Warehousing Strategy: n15idensuniandduanfinuzay
« Distribution Network: N1599NLUULATEUNENTINE
o Last-Mile Delivery: Msdndsiuaavinedsiiognén
e Reverse Logistics: NS3ANSAUAEIAU
2.4.4.2 anuinazanuwsiuglun1sdngs
Rao et al. (2009) wuindszavisnmmsdndaduliadvddniiansusuanssesansian:
«  On-Time Delivery: §ndansaannudidoyan (95% Fuly)
e Accuracy: SndsAudignias (99% Fuly)
« Condition: ufdsgnantuanng ldidenie
« Communication: k3s@auznsindsesaiaLe
nagnin1sdndeiivszauanuduia;
« Same-Day Delivery: dndsluiuieniu (luaniiaddng)
o Next-Day Delivery: dndsiugnld

« Free Shipping: #3A1dn&laTDATUR

2.5 494M19N15911 E-Commerce Nileutagiu
n15v1 E-Commerce lusndudadaniiesinamislatomimianiitiu weaiunsayinnaletasnia

[
5

muanule Juegiudnuyaduiuazngudminevan lngunanneasu E-Commerce Mlasuay
feylulagiuaunsousesndu 3 Ussiavvan fail
1. iuled E-Commerce (E-Commerce Website)
< s 2 s v v XA v v B & a v
Aules E-Commerce faunannasuiguisasis@uieligniaunsadnaindesviedumlalaenss
1 s v A Y1 b % < I3 g % A v 4 o <
Huszuveaulal guisanansaienlaine aiaduladesneuddy vield uwwaanasuduiagy
(Ready-made Platform) 141 Megento, Shopify, Squarespace, way Weebly tJufu
Y
Yof
v oA A = = Y v ¢ P V) P

o aseAnugeiie WisualiounthuseulatugnAiifauusudlaieg

o @unIniuTayagnADIATIZANGANTIN LA IINUNUNIIAAIALINTIYN

o Ipudaveulunisesnwuunazdnnistiuslutuniudenis
Y o o
Yainfin

o dewmaulunsiauivlsduagsyuumaatiu



B NI B T P AN TR NG HA GG

o Foslimnuivisedwireimasunalulagiieudlulymiiinuy

2. $7u Marketplace

r.! & Py v ¢ o a '
Marketplace \Huunannasuinsiuiumosuladdruiunnlilussuuien 1wy Shopee, Lazada,
Id ¥ ¥ a, v a v Yo 1Y 1% 1
Amazon sy laggvieaunse Waduuazasuedudnlaiui laslidesaiassuues uws
¢ & \ P = A U A a v Y
wnannasuaziAuAISISIENvS anauiv Ul adurvela
Y o
Jah
Y = % o Y a -7 v

o WitsgnAdwaunnnlaviug Inglddesamusimunisnaings

o STUUNSTBVNYATUINDT NINISTITERY NSNS LaLIIIEUAN

o an Lead Time Tunstanisvne vhligstaiulalasinss

« Wi Conversion Rate wsggnAausadedudladiowaziula
4a31nA

o NswdtugeiuIumUTEnigiuluunanesy

o AETTUHENVTEARUNYTW IR IR TIANAUANEITY

o NFASNMUTUARATANUNLLTRT BV LRI RlaieuudIU R d L

3. Social Commerce
Social Commerce Aan1sld Tudpaiimaidudoaniavienan 1wy Facebook, Instagram, Line
Shopping, TikTok tusiu laednldnis afereumuduazioaisiugndilaenss iieassniy

WW9IU NSLAULDAYIY wazaseAMuFuTusSLuUTnATA

9

Y

Yo
o F0an3iUgnNAIlAERIIAZTINS?
o WUNENUAUAINADINITHANIDY F519D15UAINS DAL DI UNUADULNUA
o @WIYINITRAIALUY Viral Marketing waz Live Shopping 161

£ 74 o

Jaa1nn

o anuidedetosniinisvieuiuleivie Marketplace

o limngfududunsseinn wu duisaunamiedudiidesmainnsgiudaau

o dosdnwngutmunelii uazldnagnsnisnanaiivanzay
fuszneumsannsaidenyih E-Commerce lévanevomnanioniu vienaunauiiioainsaiy
IsiuU3eu 1wu 14 Website Liloainauusud, Marketplace ilorinfagnindiuauann uaz Social

Commerce Lil@a319 Engagement fugnen



GELY

wdlugBidnnseiindaiisyarifiumansugia undnnn 20-30% airenuluiniy 30 &
suvisvilan Walena SMEs ihdnanalan Wasunginssuguilang Omnichannel wazanAm
wideualunadidsuins Ustlevdddnyfe anduyunmssiiunu 50-70% Wismainn et
ALuNg 24/7 Aeszideyagnanlaaziden waglianuazamnaugunguslaa Yediandnde

%

AufnamuAuUaends ldaunsanaaeduiase anuatlunsdngs N1sudadugs wazduy

aa v a a PN Y o v oa Y

NINAIARITANINTY §3RaRsANInn NS Ianainiswasiiun gnaduiaduanle uwid
funuas dugsnveeuladlufidindninnaisazaniud funusind wiudeyaldunn wivie
Uszaun1sainanienm wulidude Omnichannel Niysannisisassgamis dladede (1) luna

o ¥ 1

geRefidauLazaian AN (2) unasWesuTifiussAnsninuag UX 73 Inasdandt 3 Jundi
(3) NMInaInATTaRIEnToU RACE wagnsasaanulbingdaniu Trust Seals 4ar33a (4) n15dnnisla
JaRndiiindauiug uaz (5) nsldinalulad Al AR uaz Big Data Lite Personalization was
Usuussuszaunsalgnénedssioiiles
ANDNYINEUN
1. asefueunumvesnduddidnnsetndnidenswaniasusiaasdauluilagiiu niou
A PRERRTFARIT
2. Wisuifleudefuazdediiaveinisvhgsieoaulatfugsianuusain luifvesiunu ns
WNmaNn wazUsEauNITalgNa
3. 83UBuAN Omnichannel Retailing uazUsgloviiigsiaazldiuanmsysannisdesmis
soulauuazoenladidineiu
a. Aeneitdvddniviilvigsiemnduddidnnseinduszauaudiia laglviasounquegng
Woe 4 iu (nagns welulad n1snana wagladadind)
5. annsfnwiluund mnaaidudessia SME idesnaisuduneiudooulal auay
Nuunumazisenaundeslufulathe ieligssvesnaaansowstuldlunanamdd

a & a s a 3" £
aiannsetind (neuluguuuuunugsiatowiv)



unil 3
N3EUIUNININSsHaBkanysaiing (E-Business Process)
o lAssasievenszuiunsnegsivtussuusaulay
o STUVANNITTWWAIBLU (E-Supply Chain Management)
o SETUUUITMNIENAENIUS (E-CRM)
o NIIANIVBYAUATNITYTUINITTEUY

o Jumauniszevluszuvueaulay

“nsgurumannegsnadidnnselind” yutiunisienudilaiiinalouaglaseadavesnisaiiugsia
Tussuveeulal Fafufiuguddyromisuimstansesdnslugaddve nszuaunisveni
AsEUAURIANITUTINITSTEg UL LIEUY E-Supply Chain Management (E-SCM) nn5a31s
ey INYIANUAUTUSAUNAWIUSTUY E-Customer Relationship Management (E-CRM)
paBUNITIANTTeyauAYNISYsANNTIEULANY 1 Whausuduegneisyansnim unided
Whnefieliieudilatuseu nsruaunis weemeluladiiteaiuaiunnuausalunsudedy

yosgsndanysetindliegnedadu

3.1 las9a319veenszuIuUNsnNgsnalussuuaaulayl
1A39a5 9V sTUIUNINNTINI LT ULoRUlaunne R i uTuRn oUN AL EILITLYDY

aadnsildmaluladansaunasazdumosiiinlunioenanlunisdnnisfanssumniegsia Aausnig

[
v A

Jae MIndn N13na1a N15378 Taufiensusn1sndinisuneg (Laudon & Traver, 2023) 1ng
nszUIuNIvEEldTunseanuuUlkimnudenlssssnhenihsnumelussdnuasadiniuen
deliiteyauaznsiidunulyadsusgissuiuwuuiFealn Tassaisesszuudanariin
Usgnausnig aussausEnaunan loun
1. nszuaumsneluaeAns (Internal Business Processes) 141 NMSUSMISAIAUAT N30T
LazMFIATIEiTeya Fenoifindseavsammssuiuauaely

2. NITUIUNITINI9BIANS (Inter-organizational Processes) Ly N15as@oingAuaIndn

naneLeasHuszuUaaulall (E-Procurement) #3an1513aulg9seUUTNNATLYL



3. ns:mumsﬁﬁm%’aaﬁugnﬁ'ﬂ (Customer-Facing Processes) 1u n1331sduateoulail
MIUENIgnAsaluA wazmsimsnaasudondsa
feg1avu UsEN Amazon Tszuulassadunssuiunsmesiaesulatfiasuiees dausnisdans
AdsAumSalud nsidenlesiugdadiminoriuszuy E-SCM TuaufansuimsgnAriuseuu E-
CRM Fshelideyamdsdouazngfnssuduilnaanunsailulifiemehideusunagnsmanisnain
lneg1eiiuse@nsnn (Chaffey, 2022)
Tnwag lnssademesnssuaumsmagsslussuvooulaiduiuguddnyiidilfesdnsannsn

[y

o a (% 1 ' LY 1 ' £ 1% < = & 0 o
ﬂ?LUUQWUI@E]EJ’NﬂﬁENG]’J I‘Uiﬂﬂ LLawa‘uauamammmmmﬂammﬂmmm "NL‘UUW]I’&]EW@EU

o

a Y

YosAudnTlugALATYgRaRTia

3.2 S3UVIANITWNAELYY (E-Supply Chain Management: E-SCM)

Y o a a 4 A £ =
JEUUIANSENNaNBLuNNBanMsetind (E-SCM) Aensussendldinaluladansaumnaiay
Suwesilaiieuimsdnnisnszuiunsiamualuhalgauniu dausnsdnmingdu n1sudn n1s
yuds Tautansdweududiivindieguilnaeg1aiuse@vsnin (Chopra & Meindl, 2023) s¥uu E-
SCM FelvipsAnsanunsaiteulestoyaseninedAvMnagsna Wy gndn dnnangieas uazidIndmiiey
Iowuuisealng Fedanalin1snuaunsneIns N159nTsauAIAIART LaENIIRoUADIMEAIY
AoIn15UBIRaIATlaTIAS Az LN LN TY

29AUTLNOUNANVDITEUU E-SCM Tawn

1. m3dadauazn1sdam (E-Procurement): msldszuvesulaflunsdstoTaniiuwasuinig
Fetrwandumuuaziansiiuny
2. MSUSKISAAYEUAT (E-Inventory Management): nislainalulag RFID wise loT Tunns
ANMUAD UL AUAIAIAR LUV N LU
3. msvudsuazladafnd (E-Logistics): N139ANISIEUNIILALNITANMIUNNTULENEUALUY
Soalmiileifiuuszavsamlunsdsiey
4. nsuaniAsudayastnineasdng (Electronic Data Interchange: EDI): nsuaniUasu
enannegana iwu ludsdeuadlundamd luguuuudidnnseindifiornugnioauaz i
FegnaBeUfjR: U Dell Technologies Wushogsitszaunrmansalunisldszuy E-scm
Tnendeulostoyarndwnatsioeiilantusuunisddovesgnéuuuasulay vhli Dell awnsn
NARAUAILUY “Build-to-Order” l@agnsfiusz@nSnin andununisnuaduAaInds wasnauauewe

ALFBINISENALABEN9TIALSY (Christopher, 2022)



Y]

naalagasy seuy E-SCM WWuasesiiodAgidieinanuausalunisudturesesdnslugafiva
HIUNTUTMTIANTTayalasnszUIuNsilgaunuegeaaain dmaraninudavgy Ay

lsdla wazUszdnSanlunisanliugsialaesiy

3.3 STUUUIMIANAETUAUS
FPULUIMIanAduiusvnedianvselind (E-Customer Relationship Management: E-CRM) fig
nszvaunslfmeluladidviauasBumesidniieains $nw uasimnmnuduiudseninsesdnsi
andegdsdu Tnefithmaneiofiuaudfionela A wAnd wazyarmaeneguegnin (Payne &
Frow, 2022) 5¥UU E-CRM religsianunsasiusin asiedt waglduselevdandeyagnenly
SUMUUANS 9 WU weRnssumste YszdRnisinse warauAnuiu iewnunnagndmenisaanadi
RMOUANDINDANABINITVRIANATLFBE UL
BIAUTENOUNENTBITEUU E-CRM Usenaume
1. nssusandayagndn (Data Collection): osvseaulai wu Liuled ladeaiiie wie
LeUndndu Lieiiudeyanislineuvesgnin
2. nmsaaseideya (Data Analysis): Tdinalulad Big Data vise Al IiAT1evingAnIsuuas
ATATEUTENRNAT Liieansaiuualiumste
3. myuimsanuduRus (Relationship Management): l4ia3asilodoassnlusid wu 3ua
uesy videuviuen tieaumsiidusiuuaznisuinisianzyana
4. msdananazUIulsanagns (Performance Evaluation): Uszidiuuss@nsnimaesianssy
CRM wagUSunagmslimunzauiungnssugniiuasuudasly
FegnaBeUfjuR: U Starbucks 145w uu E-CRM sivuueundiady Starbucks Rewards a1t
foyamsteresgniuuuiFealniuasiuninmsiiieaus lusluduamnzyana Wy duaniy

U0 30519 TRdvANLAY danalranAsaninuALasnauNTeYI1UInTY (Chaffey, 2022)
% . Y

a Y] 1

Y
1 = o w 1 °o & a a 1% = LY
ﬂa’]’ﬂﬂﬁlﬁiq‘d FYUU E-CRM dunumgna UABAIUAILIIVDITINIYANING WwszdelinsEeansiu

o w

Y a a a o saal | a o o = o )
Qﬂﬂ"lmﬂigamﬁﬂqw d919Usvaun1sadna LLagﬁaﬂLﬁimﬂ'ﬂqllﬂﬂ@s[ﬂﬁgﬂgﬁn %QLﬂu{jﬂf\]ﬂﬁqﬂmﬁ‘LUﬂqi

>

asnamnulaSeunaniswlaturadasnnsiunatneaulal

3.4 ﬂ"liﬁ’ﬂﬂ'ﬁ‘l’iayjaLLag;‘ﬂ'ﬁUuim']ﬂ'ﬁi&’UU

mﬁﬂmﬁa;ﬁauazmi‘gim’]miisuu(Data Management and System Integration)L‘fﬁJua\‘iﬁUizﬂaU

'
Y] =

fugrundanudfgyeddnenisadugsiadidnvsedngd (E-Business) lugandatlagiu tiosan



[
a ;7

ssneeeulavsioserdedeyadiuruummaninannvateuas 1wy naAnssuguilan nsdstedud
Msdnds uazdoyaniesnisiu weldlumsnauwunagns msdndulamaegsie uaznsusulge
Uszaunsalvesgna (Laudon & Laudon, 2022) M3¥aN1s9eya (Data Management) 39A50UARY
Fausnszurumsifiusiunu fafu sseasuaunimvssieys Taudnisussnianauasinsey
foyaifleasrenumagsie
psdnsfiusrauaudstlugaddvainlfnaluladtugaileatuayunisinmsdoya Wy szuu
grudeyauuustugue (Centralized Database System) Liteltoganynusunannsadifsuay
TnuldsiufuegisUasnste uwaz szuuaanad (Cloud Computing) Jsthelvinsdnfiunas
wanidsudoyaannsnvildmniiynna Wuamdangulunisia venaint walulas
UnyeyrUszhng (Artificial Intelligence: Al) uaz M13AATIzvidayavunlug (Big Data
Analytics) fagnianlfifieaanisaiunltiman Tinsesimginssuguilae wazatuayuns
Anduladenagnsodauiugn (Stair & Reynolds, 2021)

Tughuves NYsANMsIEUY (System Integration) wnefansidienlesszuvasaumasiig 4
neluesAns 1wy seuulay® (Accounting System), SEUUIANITNSNINTDIANT (ERP), SEUUTNW
ALY (E-SCM), S2UUUIMNTaNAFURUS (E-CRM) LagseuumInaInaidvia aiunsavineu
$wituegnaiivssdvinim msysannisiitisanausdeuresdeya uarugniodunssgau
uazviliuImsanusausaiunmmvesesdnsladaiau fegratu madeslesdeyanisviean
Aulediusyuuedsduiuayszuuladaind avteliosinsanunsauimisafionliuiuguas
novauaserddoldTniatu

fetnadefuaniiuladaie UTem Zara Fsldszuuysanmsteyauvuisalnisyninaihiu

Lsanundn uazAudnszaedua netoyanisnenintuluwsas Tuasgnadsnduludsiuesnuuy

Y

v a o

WALHNBNANYIUT Y IREIU50USUNNSHARLAZAIFUAIRIUAINUABINITUDINATA kA DIV UNIA T

[

Gutadudndiil Zara Sauanunsalunisudstugslugnamnssuunduiiudeundasesng
59957 (Chopra & Meindl, 2023)

nanlagasu msdanstouanazmsysannsssuuliifieshofinussansiwnsievesesdng
Wity uigstheadsenudenlessenimhsnunelusazneuen afusvuunsdadulad
Fuindeusnedeya (Data-Driven Decision Making) uazdsadslesdnsannsaimunlugnindu

89ANTAIVA (Digital Enterprise) Nilanudavgunazdiguluszuze



ERP ] [ CRM

SCM ] [ Bi

AN 3.1 LLERS Iﬂﬁqa%ﬁqmsgimmﬁzw E-Business (E-Business System Integration Structure)
Tneflosrusznounan 4 izw‘ﬁL%auiaqﬁuﬂwsiﬁ@uéﬂawa “E-Business” ¢t
1. ERP (Enterprise Resource Planning) - $¥UUMMMNUNINeINTBAnT Idann1stayandnves
99ANT 1WU NM5TU N5HAR uagninensyana Welinsadununeluiiusyansnmuay
donARIU
2. CRM (Customer Relationship Management) - 5¥UUUSMSgNAEUNLS 9985305
AT uazUITISToLAgNA Weasaanufionelauazanusniluszezen
3. SCM (Supply Chain Management) — ‘izuuﬁﬂm'ﬁmﬂ%qﬂmu L%Emiamﬂizmumi%’ﬂ%a
M3HER waznsinas ilelvAuAAsilegniedieliussAnSam anduruLazIAIns
AU

a

4. Bl (Business Intelligence) - seuuimendeyagsna Tolun1smunuuasiinsgrideyainn
szuLsng 9 Wleatfuayunisdindulaidanagns
Tnevimundenlondngaudnats E-Business Ssvmihiysanmadeyaanynszuulivhansaudu
wuuiBealnyl Paeliiesdnsanansasuiiunuetseiiles Juszavsnm wazduindeushedeya
(Data-Driven Organization) dsxalsinisudmsdansgsfessulatifulusgedsdunasnevauasse

nsiasuLUasvesnatnlasiniin



3.5 Yunaun1sPavielussuusaulal

nsrUIUNSTRERNIUsTUURDUlAl (Online Transaction Process)iJuiiladidyosnigud

a g a & = o a a ¢ & ~ v o vl
dudnnsetind (E-Commerce) Feanduwaluladansaumenazdumeiidnluniswenleswuieiugie

Toense lnealudunaunistevisesulataiunsawlseaniaiiu 6 Junaundn fail

1. M vNLazAURIAUAT (Product Browsing and Search)
fuslamingiuluividensundiatuvestunetiiefumaudvideusn1sifesns Mussuuim
(Search Function) vidouymnavyaudi ddudumeuiiivledmsiszuuuugindud
(Recommendation System) WewfisTenialunisuie (Laudon & Traver, 2023).

fegne: gnéndiules Shopee LleumAIn “seaviniendle” uazszuuIzLARIAUAM AL RS

N3DUNITINDUA UL DAL,

2. nMsiaanduduaziinaaInznii (Product Selection and Add to Cart)
laE@aNUAUAMNABINTT AraUTIARNTIEALIBYA LU 517 T37 viTeRaNUR waniuduAasly
“Pzn31d@UA1” (Shopping Cart) BLATBUYINNTAIRONBTAS

Adeg1e: Jldldendumvunn & Lagduiu waing Winassaldu (Add to Cart)”.

3. M38UdUAIFITD (Order Confirmation)
lalRanduAATuLE: HUaidndiuneu “Checkout” Ingnsendayan1sinds ieg Luasinme uay
MTIAABUTIUNTAUA NBUTUTUAAITE

U2
o

A19814: STUULERIEaRTINTIATouAE waglvidlinsiaaeunaundn “Budunsdie”.

4. M359135218U (Online Payment)

& % ad o a ! o a a a ! a <
Tupeuilaiianisn159seRu 1wy dnsiasin/ndn nslouRunusuIA1s B1eaidn (E-Wallet)
W3oIzUULAURUUA1EN13 (COD) sruvazinsfateyaiiieninuUasndevesyld (Turban et al,,
2021).

Adeg1a: {lldend1seNU TrueMoney Wallet 38 PromptPay.

5. M153NE98UAT (Order Fulfillment and Delivery)
ileszuulaiunistudunistiseRu guieszaniunisinmssunazdaduaivgnarugliuinig
Yuds (Logistics Provider) Ingdissuufanuiian (Tracking System) lvignAnnsiaaeuaniuglauuy

Sealnyd



A18819: SEUUAT SMS UAUaUWaAaN Kerry Express %38 Flash Express.

6. NMIUIN1INAINI5VY (After-Sales Service)
Hudupouifuelfmsaiuayugnéndinlduiud wu mafudsefudud msfudu nsli
AzLULID LarmIneudedoaiou Jeheaiuanufianelauazanuinfvesgniluszezen (Kotler
et al., 2022).

A8 gnAlviAzuYg 5 113 WiaNTIIEUAluLeY Shopee LitaSulALaAYaY.

asunsam nsvuvaunsterelussuvesulaiilussideulowawinisfumausauiinisuing
aen15ue Ineusiazdunauilssuvaivayunamalulad wu seuugiuteyagnal (CRM), seuy
Jnnsafendudi (Inventory Management), uayseuutnsedudiannsedind (E-Payment System)

Fagaglinsvingsnssulullegnamag vasaste uaziuszdnsamn

G

NIEUILNINNIGIAIBIENMIeTind (E-Business Process) Wunseunssufiusuiidenlosfanssuma
gafuauakuszuvoaulal Tasiduainlasiadsveanssuiunsgsiafitelinssiiued
UsgavBnm se35unsdanistnmansiwsudidnnsedind (E-Supply Chain Management) e
Uszanuaussninagidn findiving uazgnénetasiuiu salsssuuuimsgnduiug (E-CRM)
ffunsairsanufianelauazausnivesgni msdanisdeyauaznisysannsssuutielideya
nynhsnudenlsstuegiedivsyaninm dudunounisterglussuuseulaasounguiog
nsfumALd madente nstseiu luaufanisdindedudn vhligsAaunsonouauasany

Aoen1svesgnAiliegsingnasiivseansnagegn

ANDINNGUN



Y

1. 95UNEANUMNETBINTTUIUNIVNGIRABIannIetinduasauddyrossdnsluaandia

2. lassaseveanszuiunsnegsnvtussuuseulauiinadusenaulatng uasisazvesdusesnaull
unumegals

3. BFUIENENMIYINIUYeY E-Supply Chain Management agendiaagan1sussnaldlugsna
939

4. suU E-CRM thenfiuamudiniusiugnénedils uasfintosdolathaiildlussuuil

5. tumeumstereluszuvesulatifidiwueenils uazesddsenoulatheiivinliinistoued

Usgandnngagn
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undi 4 ﬁugmmduiaﬁmsauLwﬂé'm%'uwm%e‘iﬁtﬁnmaﬁné (Information Technology for E-
Commerce)

o an1UngnIsureIsEUY E-Commerce

o Buweiils 13e1e wazsruugudeya

o AandARNffe uarinailugsieseulad

o waluladluy: Al loT, Blockchain, wag Chatbot

unilfiaueiiuguresmeluladansaumaiiaiuayunssiiugsiomndudsidnnseing (c-
Commerce) lngasaunguiaus anilnenssuvasszuy E-Commerce fiUsgnaudeieiotne
Yoamedoas nsdnniaiten uaznisinwanulasade laufaunumues Sumasida edatne
wazszuugutaya lunsdnfuiasuandeudeyansnefivsydvinim sausisnsld aanadaoud
msuazdinad ileifiumnudavgusasinsgideyaideindmivssiveeulay uonanidenaia
waluladluna & 1w Al 10T, Blockchain way Chatbot %ﬂﬂhaamgﬁuﬂizauﬂﬁﬁﬁ;ﬂi’fﬁ‘lALLﬁgﬁ%’N

Y

AuliUSeulunsutstuvesgsialuganava

4.1 da1UnenssuV9ISTUU E-Commerce

I3 v X Y aa Y a ¢
aonUnenssuseuu E-Commerce LUUIQiQﬁ?WQWHiWU@']uLVI?‘WIUI@Uﬂﬁﬂﬁﬂiwﬁqiﬂﬁ]@@u‘lﬁUﬁﬁJ'ﬁﬂ

Avunislaegeliuseansnin Yasnsie wasneauausinuaeansvewldeu lngusenausiediu

(%
[ 1% v A

d1Aty 4 e1u (Laudon & Traver, 2021; Turban et al., 2018) fil:
1). szuuLATadnY (Network)

A o v A I as 3 a v DA dll 4 9 v a
sEUUAeII T IeNseITInIesYedgIia gnAn uazgliuInsdu q weldaunsauaniudeu
Joyanazyiginssueeulalliegrssiniuazdeilio Famutinsldnalulagdumesids dunsis
uwag VPN (Virtual Private Network) tieasaanuindeienagainuiaiesveinisaeansioya

2).4anunsansiedeans (Communication Channel)

1 X e A a Y a a 14 P caag vo v Yoo
gosmnanariiludenansndrelvissiaansafindedeasuazasieUssaunisainalvidugna lawn
I3 ¢ a ¥ A4 A A . . ' a R a

Aules weundiaduiletie Blua uynuan ua Social Media A9 9 nsidenlddeamaivanzay
anunsadiunsidtakazauianelaveuslan

3).M33nFURUULAEIHEUNTLEENN (Content Publishing)

[

msdnnsillenlumiladifigyres E-Commerce wosandielvideyadua Wsludu uazunaud
ANNGNAY viuady warhsgarly seuu CMS (Content Management System) %38 Digital Asset
Management agtagligstaausaasisasUsulsniianlasgnadiuss@nsnm

4).n135n¥1ANUUanANY (Security)



aa o [

msuntesdoyadiuyana Jeyagsnssu uasnindduvnsidnavesgnAndudsddy msldinalulad
W SSL Certificates, Firewall, Msidnsviatoya wagszuuguduiinu ¥ieann1udea9Inn1slaus

melgiuasuazasimnudeduliiuguilan

E-Commerce System Architecture

E-Commerce

SORIRTE

Network

Communication
Channel

Content
Publishing

Security

\. v \. > \. 7 . w

AW 4.1 doUpenssuseuu E-Commerce
Tnen155uiuYaIdIuUsENauNd 4 aull ¥nlwszuu E-Commerce @unsaniuaulaagng

Y] & T a = v
ATUNIT Uasnne LLaﬁU@Vﬁ!u@]@ﬂqﬁlﬂaﬂuuﬂaﬂsﬂaﬂLVW]IUI@EJLLagﬂqqﬂJm@ﬂﬂqﬁ“U@ﬂmaqﬂ

a ¢ < = 1 v
4.2 3uwasiile 1ATatne uazszuugIutaya
a s & [ v & v oo yv a ca d a ¢
Bumesiln (nternet) Lulassadaugiunaniivihlinndlvddidannsetind (E-Commerce) 13156
muliunsiaegradivsednsnm lnaduszuuindensvualngidenlosnouiamesmlandiseiu
g ldauaunsadeans waniUdeudeya wavvigsnssueeuladlawuusualny (Turban et al,,
2021)
1). 1AT0U18 (Network)
wsevemauiawesiluszuuideulesgunaniane o 1w Aeuunes W@Svies auisalviy uaz
gunsal loT Lielianunsadeasuasuaniisudeyaiuld lnelisuwuunisiweusenvainvaiy 1wy
o LAN (Local Area Network): tasa9eneluiiuiiandin wu aneludnauniasium
poulal

« WAN (Wide Area Network): \asav1eauialngfinseunquvaleiiui wu sumesids



. Wireless Network: tn3ateldmefidelinsieusedamubanguuazasninuiniu (Stair
& Reynolds, 2023)
2). Buwmasiila (Internet)
Sumosidnimihiidurosmmmdndmiunsdniugsia E-Commerce 1wu madaiuledunedud
mMythsziuesulat msfndedeansiugnd wagmsinnsnaarulsdeaiiie Tnownaluladi
dAgUsznaumy
«  World Wide Web (WWW): flufldwiiuuanwmatoyauarliinisganssuooulatl
e Protocol ¢4 9 WU HTTP/HTTPS: ussgiunssudedeyaseninsivladuaslda
« Domain Name System (DNS): szuufitheudasteriuluslvogluguuuuiigldsliie
(Chaffey, 2022)
3). ssuugutaya (Database Systems)
sudeyafumlavesnisdansdeyaluszuy E-Commerce Wlssantifudeyagnén dud s
o uaznathsvituesnaduszuy fogadu
« Relational Database (RDBMS): 1 MySQL, SQL Server, Oracle llunisdmfiudeya
WUURINS
« NoSQL Database: 141 MongoDB, Firebase L‘Vill’wﬁU%@%ﬁﬁlﬂjLﬂuMNﬁ%’N LU $3I39
ABULLUARNAN
« Data Warehouse: limusnuazinneideyadednileatvayunisindulanisgsn
(Laudon & Traver, 2024)
uwetidn 1dotns uarsruugudeyatulassaeiuguddyuesssuumded

- 1% LY <

ddnwselind szlunalnideligsieanusefnsedugnm daiiuuaziiasizideyaliodng

Unaenseuariiusgavinim diludnisaalsvaunisalifuasiiudaanuainsalunisudatuves

g3fvneulal

6y
a v

3 a g a 4

4.3 ARIARRNNIAY wazUnadnlugsnasaulal

1).aa120A0UN2RAS (Cloud Computing)
randrouiafnlumalulagndeligsfaaunsadidmineinsmepauiiuges Wy @saes ssuu
[ [ 14 6 1 ¥ 1 a § @ 1o < % 14 dy
Jauiudeya gonduds uazgiudeys irudumesidalaglidnludemmululas@aisiugiuiuin
vy (Turban et al., 2021) wAluladiiaelvigsia E-Commerce anansaaiiiunisiaetsgangu an
AUNY LAgIE18YUIANITIAUINISLARNINAIINABINS

3 a & 1 [ [ v 1
EULLUU%@QQ&W’J@F"IB&IW’J@QLL‘UQ’E]’E]ﬂL‘Uu 3 Usslanvian VL@LLﬂ



« Infrastructure as a Service (laas): lu3mssulassassiiugiu wWu wdondsnesuay
szuudniudeya (WU Amazon Web Services — AWS, Google Cloud)

o Platform as a Service (PaaS): lviusn1sunanosudunsuiniaun 1y Microsoft Azure
%39 Google App Engine

 Software as a Service (SaaS): Tusn1swenduasH1uBUmeIIdn WU Google Workspace,
Salesforce, Shopify

Uselemiivesaandnauinfslugsfveeulat éun
o analdnedulassaiaiiugy
e uenuBamgulunisuurunnuesssuy

1 14 a Y = a v < o & X
o Helvgsnadtanaluladlaninsiuasaandadu

2).0nmé (Big Data)
g v v ° A a & | oA a D ¢
Uneen nuedis Yeyadnwinummaiiinduegwraileainfanssuveslidunlanesulai 1
NOANTIUNTAUM N13ARN N15TRFUA viansinasiuledvaliie (Laudon & Traver, 2024) §579
E-Commerce @nansalddayamaillunsiinsigiiieaanagnsnenisnaiafiuluguaznauauss
AOAIUABINTVOINALABEHUTEANEA M
anwrd1AURIUNANA TalA “3Vs” Ao
1. Volume: USinautdayavunnlngannimasnig o
2. Velocity: anusalunisadnanasUszaianadoys
3. Variety: AMUVANVA18Y0IUBYA 1UU T8RN AN LF 1iT0TAL0
nsuseynaldunadnlugsiaseulall wu
a ¢ a DN 4:4' a v . .
o Annevnginssuduslaaivaiaueduaianizyana (Personalized Marketing)
o AATILWIIINEIATIERAZI UK UARBNELA
o ATRIUMIVIITAVTEANRAUNATUNTSINgINSINeRUlaY
o WmUsEAaUNIaignAn (Customer Experience) g fiuwsazngudming
3 a Qy L Y & No o A [y a v
AannpeNifuarinaddumalulagddgivisenseaugsna E-Commerce Tllany
gavgu Yasasie wavanunsalitoyaddnietuinfaunagnsmiegsialaegnadiusednsnim nns

nannalulagvsaesiglvigsivesulaliiulnegadidulugafivia

4.4 walulaglug: Al loT, Blockchain, wag Chatbot

waluladfdvagalndiunumdiAyedrannlunswauwdvddiannseing (E-

]

a 1 4

Commerce) WiUszaninmuaznevauaswieguilnalangy nsanzwalulad Jyayiusehvg

X}



(A, Bumasiiinvasassngs (IoT), uianiwy (Blockchain) uag uvauan (Chatbot) Fald
naneiduaseaioddglunisaislszaunsainiludiud Uaende uwasviualivdmiuguiloe
aaulal (Laudon & Traver, 2024; Turban et al., 2021)

4

1). Ugyyusehvg
Al (Artificial Intelligence: Al) ¥3gl¥szuu E-Commerce anansaiseuiuazandulalalagdnludifiain
TOYATIIUNIN WU NTAATIEANGANTTUAUTLAA N1IAINITAlEBAUIY kaENTITHUEENEUAIUY
lanzyama (Personalized Recommendation) (Chaffey, 2022)
Arg1en1sussenald:
o syuukurthAuASnluTAvres Amazon 38 Netflix
o MIANANITAIANIUADINTAUA I UBUAG
o N15RTITUNYANTIUNITYIIALUNITSERUaUlal
2). Bumesiilnvasassnas
loT (Internet of Things: loT)AviASet18vesgUnsalsanTeENanunTniTeusedumesidnuay
uanasuteyasevinafuld wu aundalniy in3esaunududn viessuvrudidanioy (Stair &
Reynolds, 2023)
n13199uly E-Commerce:
o FannuanusAuuazladafnduuusualng
o MIIANITARIAUABALULA (Smart Inventory)
«  mafudeyanginssuguslnnaingunsaiidensio 1wy Smart Watch 38 Home Devices
3). uABNLYY
vdeniwy (Blockchain Technologylfumaluladildmstiufindeyauuunszarogud
(Decentralized Ledger) duhlsitoyanisvingsnssuiiniudasade Tusdla uazliaansourly
gaundala (Turban et al,, 2021)
n1sussenaldly E-Commerce:
e szUuUMITsERuiivasniowasnsiaaeuld 1wy nsldanaiuAdvia (Cryptocurrency)
o NIRARINLREsTILTeduA i N NaneLY (Supply Chain Transparency)
o nmstesiunisUasuiuasdum (Anti-counterfeiting)
4). WYAUDA
wwnuan(Chatbot Technology)duszuvaunundaludanld A Lﬁaiéw’mauﬁugﬂﬁ%muﬁaaimﬁ MU
Poaenng 9 wu uled weundwmdy vieluilvailife (Chaffey, 2022)
Uszlewdlugsnaeaule:

o lusnsgnAnaen 24 Falus
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. emeummuiiuguuazsumddesilul
e Wiaszaunsalffld (User Experience) uazaailenelavosgni
walulad Al 10T, Blockchain way Chatbot lé’LﬂﬁauIauwﬁwmaaqzﬁawm‘jmﬁ&é‘ﬂmaﬁﬂé
oehaduds Tnehelisiaanunsavhauegsngaain Sanulasasts Widla wagliuimsiinen
landanAldegasaiuazwiug demalissiaanunsoasnanuliuseulunsuiadunasfiviale

Y]

1 U A aa
amﬂmmﬂuqﬂm a

Cloud
Computing

E-Commerce

Blockchain

AMuduNUsSvaunalulad Cloud Computing, Big Data, Al, loT, Blockchain wag Chatbot fiu
3¢UU E-Commerce
uuamuandliiuisnnuidenlowounaluladvaniituindoussuumduddidnnsetindlugaiaa
FausazmaluladfiunumifemuiufiowiudssavsnmuasUssaunsaveaduilnneeulay dil
1. Cloud Computing — E-Commerce

pandaeufinhaimihiidu “Tssasreiugin’ vesswuy E-Commerce taeligshvanunsaifiu
foya duduganssy warliuinmagndldvniinniailaglifesnmuludsinesvemues g
AuUaonieuazAuEangulunisvengssuu (Turban et al, 2021)

2. Big Data — E-Commerce
Snadduuvasdeyaummaiiinanwginssuvesiuilnaeoulal Wy madum nsdodud uie

a & = a a a o v P A a ¢ A o a
ﬂ'J']gJﬂﬂLﬂUIUI‘UL%EJaNL@EJ ﬁqiﬂ% E-Commerce a']ll'ﬁﬂu’ﬁ]@%aLVaWUN']'JLﬂTWS‘ViLWEJW'] N1INAIALYY



A1AN158l (Predictive Marketing) wag n1swuzihdudanizyaaa (Personalized
Recommendation) (Laudon & Traver, 2024)

3. Al (Artificial Intelligence) — E-Commerce

Al Jumeluladfisaelfszuvaninsa “Beoud” ndeyauasdaaulasalud® Wy mslnszs
woANTIUGNAT MsuuztEuA nsmruasakuulaudin wagnsuInsgnAEULYRUER Al
(Chaffey, 2022)

4. 1oT (Internet of Things) — E-Commerce

0T 1@eulssgunsaldaniosiiniusyuueeulay 1wy inTesaunudud ssuuAnaunisvuds vie
gunsaliiudeyadld (Wu Smart Watch) ierfimeausiugilunsdnnisufuazuiuuss
UszaunsalilduuuiFealnd (Stair & Reynolds, 2023)

5. Blockchain — E-Commerce

vdenutisais aulussla anudasase wazarwtndete lugsnssueeulay Tnslamziu
M3thsziu MsdaamEuiluiisldguniu wazmstuduurasiinnuesdudi anradssannns
aolnaaznisuasunlad (Turban et al,, 2021)

6. Chatbot — E-Commerce

wamuoniduiniesiiodoanssnluf@ild Al lunsliusnisgnéneisseiilea 24 §2lus 1wy n1smeu

ANDN NSHULUNEUAT YI50T8LVADIUNITEITDFUAT TIYAANITEVBINUNINULALLALANUNIND LD

Y9N (Chaffey, 2022)

G PR HEFUTT CEREH
« Cloud Computing uag Big Data i “singudeyauaslasaadsiiugiu” vesssuu E-
Commerce
« Al uag Chatbot 10u “ie3esiledanios” Ateifindsyavsnnlunsliuinisgndn
« loT uag Blockchain 1u “walulafaiuayu” iedoulouazairsanuvasnsdelussuy
fannineluladvinusuiudionly E-Commerce fimudsdu vaonsy uaznaulandgnén

lugaRdvialaegatiusednsam

GELY
weluladansaumaduiladrdguesszuumdyddiannseting (E-Commerce) @sUsznause
anUnenssuszuuii@euleaiuseningdumeside wsevne warszuugiudeya Weliannisdoans

wagn15vingsnssuegiiuszansnim n1sld aariarauiafe Faeligsiaaunsadaiuiay

Ussananadeyaliegsdanguuazaua v Unani Prglunisiessinginssudusinauas



wwaltueanaieasenagnsimunzan uenanimaluladivg wu Al (Jeysyruseiug), loT
(Buwmasiinvasasnds), Blockchain (UABNLYY) kay Chatbot (Wyavan) Sadiundiunuimdfsy
lumsiiindsganiam n1sshwianudaensie wagnsasiaseaunisaliabiuagnan Jansvunil

danalviszuu E-Commerce fianuviuadouazudadulalugafdvia

ANDINNGUN

1. aUnenssuvedssuy E-Commerce flaanruUsenaunanazlstng wazwpazaiudlnini
2814157
a ¢ & a1 oA | A 1% 4 v ¢
dumesilauaviaseveiiunumeslslunswenles@ouaziuielussuvesula?
AaIRRBNIAarinasndinudALsian1TUsMISIANIgINa E-Commerce ag14l3?

wAlulad Al, 10T, uaz Blockchain aduayunisaniiuauyes E-=Commerce Tusulatne

AR

3514 Chatbot anansaenseRulszaunsalvasgnAly E-Commerce laogsls?
1'% a
LONEITD19DY
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mseenuuukazauIulediantsmdvdSidnnseiing
Wdonsseus
. wdnmsesnwuuiulediifiuszaninim
o UX/UI Design dwmsuuszaunisally
e szuudanmsitlow (CMS) W WordPress, Shopify
. MIANUAYeBNUUY Webpage Liilogiia
e M19911 SEO Wag Digital Marketing oy
o mMalairumesulatiazvivduntnuLnanWesu Shopee

o MsUadumeaulatnazvnsduniniuwnannasy TikTok

a 2/ v L4 a Y s
o MsUnduAesulatuasgFUARILLNAANDIHN Lazada

o

uni
Tugandnafinaluladansaumalunumddgsenisanidudiauasgsia duledldnaradueseds

a

HoansuavdownensiiusnisidAndwesesrnsiagssnannuseinn niseanwuuliulednadsldle

9 q

1%
o |

\ean1adatianfiansnuinti wiidperilafsuszaunsallda (User Experience)
Anuanusatunsldanu (Usability) wagusgansainlunisussaidmangnnegsieg
nansinmsatuithauendnnsddylunisesnwuuiuledila Taedredmaguiuasuunuioni
Huinesgruanna iedunumsdmiuinesnuuy it uazuimslassnsiuledluns

£ f = s a a
Z‘ﬁ?\‘]ﬁiiﬂL']‘Ulslmmllﬂmﬂ’]‘wLLagﬂigﬁWﬁﬂ’]WEﬂQ

[ < sl a a
5.1 ann1seanuuuIvlaniusEansan

5.1.1 ¥aNNIAMNEEUMELAZEARU (Simplicity and Clarity) WuIRANUgIUABVIANNTS
= ' & Y < sl a8y, . " .
Anuseuhedusingudidgueinisesniuuiuledng nuvgud "Less is More" ¥4 Ludwig
Mies van der Rohe n1sanaududourasdiuinsarly (User Interface) Yi8anniszninu@n
(Cognitive Load) valda vihlianunsadnlauagldnuivledlaegnfivsednsamuiniu
1). M3dnarduaNgIAgNIsaIenn (Visual Hierarchy) N139031909AUsEN0UA99 A1UTEHU

o 1

anuddgyelidldnuanunsesuiteyaldedraluszuu Ingldndnnis:

Y Y

o AUIALAZUNMINUDIRIONYS (Typography Scale)

o Mslddieasagaau (Color Emphasis)



« 403119 (White Space) Lilausnnagadioya

2). nguas Hick's Law Bviididonann svezialumsdnaulafiteuiu nissrnsiuo
sdonluusiagmiihgaelildausnaulal s tusaranmiuduan

3). 8NN3 KISS (Keep It Simple, Stupid) N1sganiuuAITHLtuANUSEUNELaE
n3slunsan vanidesnsldesduseneuitlidndu Geerailildamdsaunsanitmnendn

4). WUININISUHUA

o lfevmiinssduuanssusniu

o AfindunouAlifAY 2-3 wuu

o Enanliiiu 3-5 @

o MdnesdusznauliiunmATiiudlden

5.1.2 S3UUMItMeiiiuszansaw (Effective Navigation)

1). AUFEIAYVBINITUING
sruumahmasSeuiaiieunsuiiveaiuled Adelildnuannsathdsdeyaidesnisldetng
nFuariiuszavEam n3AnwIves Nielsen Norman Group wuin glauiimieyalsineniely
3 panfwnltufiazeanainiiuledgety

2). sUuuunsumng

- M9 IMIUUY Primary Navigation iyndniluansvsnavyddnyuesivled asslu
suvisiineadiuldine fnegduuuviomuirsreve iy

- M51IUUY Secondary Navigation Lysesiiuansvsavyjgos frelvldauansa
dhistoyaannanzadlidniu

- Breadcrumb Navigation wanaidunianisimennmiusnludamilagdu daglgldanu
nauiuiedagduiazanunsadeunduladng

5.1.3 ¥ANA1582ALUUNTUINN

- AnuasiLENe (Consistency) srUUMsHmIAsiisULUURIUnnui ioadns
ANUALLASLATANANFUAULAL T

- augaLau (Clarity) %’amﬂﬂuwmiﬁamwwmUlﬁsi'fmﬁm asalunsaan wandesnslaRm
finguiesevidodwimadaiigldamsiluoalidiila

- Ml (Accessibility) wumsldnuladisuunnaunsalagsessunisinmesigfduasin
dmugiing

5.1.4 1as9a¥1easaume (Information Architecture)

nsiRseidsULdMag 1T uTE UUAIUNENNIS:



 uwuuamuYU (Hierarchical): Ianguarnmildluiamziangas

[
v v

o LUUUINEUN (Sequential): WiNgd@MSUNTEUIUNSNRARUTURDU

a 1 . 14 Y = dy 14 Y
e LUULUNINGY (Matrix): Q‘lmmmmmmmLuamlwmmaumﬂ

5.1.5. msaamwuﬁmauauae (Responsive Web Design)
wwaRawazarmaniu Tutlhgtudldnud-daivlediugunsainannvans ieaunsnlnu uituide
LAZABNTIADS N15BONLULLUUABUAUDS (Responsive Design) Wuuuimadivitlviiuledanunse
Uugduuumsuansalvivnzauivvuiavinaegunsaling laegnluidd

- Fluid Grid Layout msldwiieauuudndiu (wu wWedidus) unumhetauuunsi (@ @in
wa) vnliadionduiurunlaegsdavguy

- Flexible Images sUnmuazdesie fosanusauvmelfvmnzautuiuiiuaniua Tl
dndewedusenanveuiun

- Media Queries n1514f1&1 CSS Media Queries Lﬁaﬁ’mumgﬂqumiuammaﬁummiwﬁu
AINTUIANTNE AUELBYR wazAuaNURvesgUnsal

5.1.6 LuIN14 Mobile-First Design

N A |

nseenuuUEIANgUnsalilefionou uddesvengludmihaeuuelngiu Bnsilvaelst

o w

. lqlﬂL‘L!‘lJL‘Ll’e)M’]LLaSﬁﬂﬂ%uV]ﬁﬂﬂﬁW]E‘M

o

o USuupaUsgdansnmnisiuanuuiiede

u‘ddy [J

. aiwﬂi‘"aummmuuaﬂmmwmamﬁ’m
Breakpoints Fiwuzii
e Mobile: 320px - 480px
e Tablet (Portrait): 481px - 768px
e Tablet (Landscape): 769px - 1024px
o Desktop: 1025px - 1200px

e Large Desktop: 1201px Fuly

5.1.7 Uszansatnuasa1usa (Performance Optimization)
AMUAIAYVBIAIIUED N3ANYIBS Google WU AmATTTtunsInaavitiuLiies 1 3und
anunsansmsInIsuUas (Conversion Rate) Téae 7% wazifinsnsniseanarniulesd (Bounce
Rate) pensililudnfigy
Jadeiitnasonanuda

unlna



o I3 = 1 [
o sUnminlussduszneunlvgfgavesiume
« JavaScript wag €SS Alilausunmserarililuand

o WauUANAMUALEY (Custom Fonts) LuLIaNtun1siran

5.1.8 n51Yduazf28nus (Color and Typography)
=r-1 =Y =Y a aaa a 1 '3 a £
nau& (Color Theory) anINea amawﬁwamamsmmuazwqmmwmm@“lmm:
a¥% a A = P ) ° ) =~
o AUNY: dofemulingla anuduas wunzdmsusUIAg Welulad)
o Hupa afmnuddniseeiou wae (angdmiunisvie Tstudu)
a o A e a
o HWY: HOOWITUYIF AVAIN AUAU
o HwRa awanla n15Feans ALY
o A&u: audulins Anunseiesesu
% = =
wannsLaana
o 1979893 (Color Wheel) wiardan@nitnnu
o Hansetnn (Complementary): a@39AUUANATSES
« #ma8iu (Analogous): &@519AUNANNAY
a a . . o
o dduwiaey (Triadic): @3 9@NAAKAZAIUNAINNANY
Accessibility #az Contrast Ratio 97131d9UAUANTATLNINTBAIULALNUNSINUUIATFIU
WCAG 2.1:
e Level AA: 8819UBY 4.5:1 @ nsuTaANUUNR
e Level AAA: 8819upY 7:1 @1nsuTaanuUnd
o dmiutannuvuiniig (18pt IulY) awnsald 3:1
5.1.9 ns5ldA8nes (Typography)
= I3
n1staanwaun
. a v v ) (Y] d‘l’ d' I
e Serif: IMWALNNY WMUNZE NS ULLBMIEN FBANULTUNIINNT
e Sans-serif: TNy viuale 91U98UUNTN0
e Monospace: ¥8419WIAY Wisgdmsulan
« Display/Decorative: l9d1m5uiide @as1ienanual
YUIALAZIZYSUNS
o YWINVBANUNUFIU: 16px (1rem)
e Line Height: 1.5 - 1.75 wihuasauanous
e Letter Spacing: USUAUANULALNZA@NVDILARZHOUA

e Paragraph Spacing: 1.5 /184 Line Height



Typography Scale nMsmuuavuIanaudLuUTudndIl W
e H1: 2.5rem (40px)
e H2: 2rem (32px)
e H3: 1.75rem (28px)
e Ha4: 1.5rem (24px)
e H5: 1.25rem (20px)
e H6: lrem (16px)
e Body: lrem (16px)
e Small: 0.875rem (14px)
5.1.9 lewnfifigaunn (Content Quality)
winmsBeuiioniu
ns@Buluy Inverted Pyramid (uanndeyadndnyiian aufeeaziBenativayy wazdeya
ST 3%56{1'3eﬂﬁ@éwuléf%’u%gaﬁ’lﬁ@ﬁuﬁ
nsutaiionn (Chunking) ulailemeridudugoss 149:
e 7080y (Subheadings)
. donthdu (3-4 Uselen)
e Bullet points Wy Numbered lists
o WOIINWITNINGONU
F-Pattern uag Z-Pattern gﬂLLUUﬂ’lié’muuﬁU:
e F-Pattern: fjgrusinguusiauugaiavun aniuaunuiudieasn
e Z-Pattern: aneanadouiinndreuuliruy udmussasdieans uagllrnans
SEO uwag Content Strategy

a [

N15398AE1ARY (Keyword Research)

G
o o U dl ! %
YA§ iUVIﬂEj}JL{]’]%iJ’]EJﬂUW]

° ¥ y
¥

o ldAmd1AYULUU Long-tail 1iioAMUANIZIAZAS
o #915841 Search Intent YU
On-Page SEO

o W

e Title Tags: nyediu dendAgy L 60 Aonus

>
(%

 Meta Descriptions: ajUiilenn 155-160 fdnws
e Heading Structure: 1% H1-H6 agraidugnau
e URL Structure: &4 nsgtu vanillamladniau

o Alt Text: 85UN8FUN N MU SEO uay Accessibility



Content Freshness
. Swmieniiliiuate
o dindemlmiogsesiuane
. auvdeususailomiidra
msldideusznau
IUAM
o lgunmamamgeiiRedaatuion
o 38U Alt Text yngU

o LuUsTANSNWINANDANE

o Prfiuaudlowas Engagement

o 19 Transcript %30 Captions

o lsasiuu Platform nngwen (YouTube, Vimeo) iiteannssidiniaes
Infographics

o austayadudounuunn

1% -

Y o o aa ) I
o ldmiuatfuazdoyaiileuiiey
. o [ < v
5.2 UX/UI Design dwiuuszaunisalely
. I 3 o W [y < 13 a U d‘
UX/UI Design Lﬂuaﬂﬁﬂssﬂauaﬂﬂ@mQQﬂﬂiwmuwLQUM@LLazLLa‘Uwam%ﬂmz‘uu E-Commerce #
v o « o, 9y 1w ud ra v =3 ¢ = Y o & a v
dafunisaing “Uszaun1salid” Wunglddauwasudsuivledautiatuneunisdsgedud lag UX
(User Experience) ningiis mysaniuuyszaunisalvesgldnmuatumsianauiussuy iveliin
ANUanela 1dude waznavauswianufoINIstnase @ Ul (User Interface) Ag N3
panuuUdLAnAaRlY Wy Ui wy & Fnys Lagn1sinnnesddsenausing q elrnisldauiingig
e Ty wazludnsiudly (Chaffey, 2022)
HuIARANUBY UX Design
o siath “gléiluaudnany” (User-Centered Design)
o 1¥M398RY (User Research) ilaiilangiingsy AuA1ands wagdam
o ONLUULEUNIINTITNU (User Journey) NI51UTUAILSILINSLAUNINTEITD
wuIARMAaNUBY Ul Design
o ldlnuduasiidnuyinaenaaaiudndnualiiusun
o eonuUUYNLarasRUsznauliduNadIBLaZAOUALBITING?

o lindn “enuiFeudne” (Simplicity) Wivelvigldluiaduitlonman



AaudIAyvas UX/UI Ty E-Commerce
. Frefiusnsn1sTed15e (Conversion Rate)
. ansmsIMsarfiinznddud (Cart Abandonment Rate)
o dudSunMEnualYewUTUALAYAIUANAYDIGNAT
. ﬁﬂﬁt‘;ulsmﬂ%’mulﬁaﬁu’wmamﬂ’sLmaﬁLLazqﬂﬂiaiﬁaﬁa (Responsive Design)
n159RNLUY UX/UI ﬁﬁLﬂuqigLLaﬁwﬁ@luﬂﬁsa%qﬂizaumsail,%qmﬂﬁlﬁﬁ’um{ﬂuizw E-
Commerce dlifissusgaelinislduieuazinaula widwiedfiveenues adeenudoiu wae

Shwanuduiusiugnanlussezend
5.3 52UUINNSLUEW (CMS) 19l WordPress, Shopify

szuudaniaiiiomn (CMS) Ao gowiuasTitaelvgldannsnatg udly an1s wasmeundidonuy
Suledldlaglisndusesdiammuidunsdoulusunsumnin ssuvitadumleddmessia B
Commerce lugandvia szteliidvesgsiaansauimsivlediumesuladliogasain
599,57 wazdluseanSniw (Laudon & Traver, 2024)
1. AnunEguazUsElevivas CMS
s religauarivledannsasulvandud Yfuusanminiu Wuunanun vielustudulsse
puies Taglidesfiamtniauniunaonian uenanidsesiuudnduniediuuens
(Plugins/Extensions) wlawfiuileritu 1w szuunzn3dud n1sg15zdu wiesyuuaudn
2. f19819 CMS ATy E-Commerce

o WordPress — i{u CMS filéSumnufeugeanitilan darwdanguas aunsofasudndu

WooCommerce tilatfiuszuuiudosulatls mngdmivgsavunadniena
«  Shopify — Wuunanyiesu CMS uwuudnsaguiieenuuuanitensueduiesulalasianis

=) =

HldliesPndavioguaszuuios uasdissuunstasiu madnds warseausenuslush
ndmiugEusuniegsia SME
« Magento (Adobe Commerce) - mnzdmiugsiavuinlvgifosnsssuududou
Usuusialadn uagsossuduadiuiuain
3. Uszlewiluas CMS Tugshasauladl
o Frvandunuwazatlum sty Iuled
e 5833UN19% SEO (Search Engine Optimization)
. SummiilomlFesnsdeiiouarsni

Y]

o umuaInsalunIsuItuvesgsivlunaInfavia



v

a3U szuudanisiilom (CMS) Wuasesileddgvaeligsia E-Commerce aunsaasawazu3ms

o
[

Auledldegnefivsednaan ndudunsdanisidden msviedud wazn1sbiuinisgnd lng
wwanWesueoniluy 1 WordPress uaz Shopify sinsniigaiuiineulandgsnaluidazszau
5.4 N138319UAZBANIUY Webpage tWagsia
) < . P a & o w Yy o
N3a1NUALERNKUULIULING (Webpage Design) egshailunszuiuniséddglunisasisiinuues
I3 aa o A v 44' 9 Yy 1 o« a a 1% ¢ v =
aaAnsuulanfdvia WielianunsadeansiugnAlaegaliussavsnnuazasnesUszaunisalnisldanui
a . [ o = = v | <
A (User Experience: UX) N1508nkuuiiumamsailafiannuaisny n1stdauie amusilunis
anntiiiu waznisuananaliegramunzauuuyngunsal (Responsive Design) saudissinadliiloni
oy Wnietie waranusansedulininnisdndulagevisenisindeniegsiala
93AUsTNOUMANTBINITEDNLUUIUMALTIagIAaUTZNOUs Y
1. Taseadra3ulad (Website Structure): fiasiinisinadanisiimie (Navigation) Ausyuu
waztinladng weligldaunsadumdayalaazain
2. Wam (Content): msitiudeyanilnnuAuaznaiuALABINITVRINAT 19U ToyadUAT
U313 Wslutu uagdemnanisinse
3. N130ANHUULANGUNTEE (Aesthetic Design): 198 Wows waznndsznauiiaenndesiugn
ANWAUDILUTUA (Brand Identity)
4. nssindszAnsamnisAumn (SE0): wWislimiuludfndudulumsfumniuasesiiontns
Google Beagdreiiunsiindangugnandmung
5. anuUasansvaaduled (Web Security): lngianziulediilsyuudevigeoulay deail
s siateya (SSL) ieaimnuiulalviduilaa
nseenuuuLIuledndlifisasdigligsisaunsadeaisuasiauedunlasg1aiiusz@vsam
Wity widaeasennanualiunieie iuauianelavewldnu uarduasusenunelusyes

811

5.5 115911 SEO waz Digital Marketing 1Uasfu

1591 SEO (Search Engine Optimization) uae Digital Marketing \Juia3osflodndeyfivaely
ssfvansaLiuMsLesTiu (Visibility) wazAsgaaniimnesinuresmsesuladldosed
Usgansnn

1). N19%11 SEO (Search Engine Optimization)
SEO fenszurunsuiussaivledlivanmwmalususudy o seminsfumunaiesiiofum wu
Google LﬁaLﬁﬂama’LﬁQné"}lﬁi’i’]ﬁuwf‘;ulsaﬁmm%u 151 SEO Tauuy On-page SEO wag OFf-

page SEO



« On-page SEO: m'ifd%‘uﬂqqL‘TjamLLazTﬂiqa%fNﬂwaiuL%l%ﬁ W AsldAman (Keywords)
fiferdosiugsio nisiadieiade (Title Tag) #1o5Uny (Meta Description) wagmsliasr
el (Internal Links) 9819tsnzay

« Off-page SEO: msasnanutidedeainaieuen wu nmsliudsianduledau
(Backlinks) mautfilavinudedsnusaulay] wien1s3irangldass

N3 SEO MagaeinlenalmivlesvesgsiafndudulunimanisAum (SERPs) dwalminnis

=

e (Traffic) egnasieriedtaslifoudoalavaniiiuiy
2). MIna1anana (Digital Marketing)
Digital Marketing Aonsldineluladuazdoseulatilunseansmenisnain lewindenguitimmne
agnaiiuszanSan ndesdondniidenld lewn
« Social Media Marketing: N157NASAAIANTULNAANDIH LU Facebook, Instagram,
TikTok 30 LINE Liteaiansiuduususiuagnsiidrusuiiugn
« Content Marketing: n13a¥1suasimeunsidovmiifinae 1wy unanu 37le u3edulsl
n91iin WieRsgauazinwimiuaulavenguitimine
«  Email Marketing: msdoanslaonssfugnansiudiaa 1wy nmsdalusludu 1ms vie
UDLAUD LAY
« Paid Advertising (SEM / Display Ads): n1slaiwaniuut15iRU 191 Google Ads %39
Facebook Ads Lfitauinnsidndeegneriag
« Analytics & Performance Tracking: n15¥anasewA3asile 1y Google Analytics vile

a v

USunagnslviaenadesiunginssuduslna

MsNEU SEO Whiiunagnsnismanfdviatdaeliigsnaanunsaassnmdnuaiiulawnssuilan

poulaul Wingeny wazaseuduiussrezeniugnaAlaeg1aiiusednsam

5.6 nMsiUadruaresulatuazvrsfusiniuunannasu Shopee

Tugaddvia nsdlnduiesulatnanadudewnsddydmsuiusznounisiunisseenann
waziislonalunisuiedud Tnsanizuuunasosy Shopee dudunislunainoaulad
(Marketplace) #l#3umnuiiongeanlulsemdlveuazniimaieidons fusenideld

1). Mmawseaauniaunaulaiudteauladl
FUsEneumImsiuInmMTieTginaauaznguitvane Wieldendumidaudesnisgiayi]
dnoamlunsutedu mnduiasion doyatudn iy o TwanBen sUnw uazsimneliasudou
wazihaula Mkt uduazoenuuulaliliaesiieastisaunmdnuaififuasiiven

Ydedoldinuwusun



2). sunaunsidniudnly Shopee
Shopee Dalamaliifunsannsndusuldnd tneddunoundndsd
1. adinsUy¥dure (Seller Account): Wuiuledvizeusundindy Shopee
2. HeAn¥udn (Shop Setup): ldio¥u swaziSen Fesus wavamluslig
3. wududn (Product Listing): §Ulnann maudaanmgs WeudeSuiefidaau uagsey

vy lignaes

(% '
s 1 o t U ]

4. AMUATIATLAZANNE: AUIUANNULAZAITIATIMINZAN NSaERNFULUUNTIRHS
(Shopee Logistics #309n@a104)
5. TUslundtua: 19a3esilodauasunisuieves Shopee U “Shopee Ads”, “Flash Sale”,
%30 “Voucher diuan” iiaLiuganne
3). nagnsn15v1eAuUAIUY Shopee Tiuszauaudnsa
« nsldAmEn (Keyword Optimization): tielviduAusingluxanisiumvesgnm
Y a Y oo | < = % 9
o MIWUINITENATTR: neuLIRBENTIAEILALEN N ieaTaauYsEYiUla
o M3Inluslutuuas3dan: IddanviseaUaienigagnalnil niouveiiningnaiveasn
ALY
o MFAATIERYRYEN1TUIY: AnnUEDAYIY NS karngRANTINAUSINAKIW Shopee
Seller Centre LiloUSUNagN5nN1INITHAIN
a v | 1% ' v = Y] o & v
nsueduAH1U Shopee YiglEuseneumsnegasanunsainfgnamlseinalaglidndudes
U A O o Yy a = s A ) 4 va
amuadlunihiuase Nedeanunsalddeyadadnveawnanouiveusuussnagnsnisnanlid

YsLaANSNNUINTITY

5.7 maUadudesulatduazvrefudsituuwanwasy TikTok
Uagtu TikTok lildduiisaunannesudmivasismnuduia wildimunludiemuansnann
Aavtafinsands aeldszuu TikTok Shop e?iaL‘fJ@I@ma‘lﬁﬁgﬂizﬂ%ﬂﬁmmmmaﬁuﬁﬂmmqmu
FloduuarlafianlFosnediusyaninm Tananusis “aruiudie” way “n1stons” ety
1). anudAyvas TikTok Tun1sigshasaulay
TikTok fguglésnmunnlug Tasamslunguiousazauiuly Seiinginssunstedudriude
Harusaularigs uwanvefuillfssuudaneifiudivaslidomvesusannsadrdsngudvangld
f1euazsIiEri 3aledu (Short-form video) firsganrmaulalulifiuni
2). sunaunsidaiudnly TikTok Shop

n5Wnsuly TikTok aunsasvinlsegnedienney Insddunaunans il

1. alnsUnyd TikTok Seller Center: iu3uled https:/seller-th.tiktok.com



3).

2

o Y v v

Bududayagvie: nsendeyadiuyanavisedeyailiuana wisuluuenasEuduiny

Yy v q

2 1
[ v a 1

asA3uA: Tdiedu lald Arefuiedum uazdoyadnsie

WiaAuA (Product Listing): sulmannmuayinledudn WeudeSuiefifgauarlddman
(Keywords) Fmnzay

\WouraTnyTsunans: esuduansenuiedudi

TUsTumduan: durauisle nslaian (Live Streaming) Wagnissauiionu Influencers
nagnsn1suIeauAIuY TikTok Thuszauaudnsa

a¥ailomillanisdiu (Creative Content): Jilensdu nzdu fyanedniau wagtausly
sUnuUiaynuaztinand

14 Influencer Marketing: nssauilefugasnsneumus (Creator) Freifiunsuesiiunay
R OIGERLALREINGG

14903 TikTok Ads: 11U “In-Feed Ads” %39 “Hashtag Challenge” ielusTundudlor
ddanguimnedinredy

nslaflanvedudn (Live Commerce): unagnéddniitieiineenmeuvuisealiuas
asansidusiuiugnm

Ainmeidayadiau (Analytics): 19fagaan TikTok Seller Center Ltoufudsailovuazna

gVENIINAINDL 1D
v

s

4). YafvaIn15v188UAIY TikTok Shop

¥ ¥ < I aal 6
asgenvielasinsmiuszuInlowaylatan
wihdanguanArivsusazausulralalnenss
TgRunuTiosuAas1HARULNUES

[

58UV NURATINFINUaDANULAT AL AIN

A5 AUAINIY TikTok ﬁqLﬂuﬁﬂmﬁﬂﬁdaamNﬁﬁﬂizﬂaumﬂﬂmimaﬁm LS 1T UDNINNYILLNY

YDAUELA E"J’qmmiaa%aLLUium‘TﬁLﬁuﬁamai’ﬂ,mm”mwmﬂaumuﬁﬁa%qaiiﬁuazLﬁﬁﬁa;ﬁﬁ‘[m

ISP LERNIEER

5.8 n1siadrudieaulatnazvivdudaiiiuwnanneasy Lazada

Lazada {Wunilsluunannesudreudsenlvgfaniuedens fusendeds waglisuauiioadly

o

Uszinelng n1siasumesulatiuu Lazada \ulemaddydmsuduszneunislunisvenenann

WndsgnATuseng waraieenvielaglifedininiiugss

1. ANUAIAYVIINITVIVAUAINIY Lazada



Lazada \fumananans (Marketplace) fidoslosszwinaduouaside Tasfssuudnnisaudasuiss
FesruumMstiseiu n1sruas waru3nsgndn uonanil Lazada Seissuuatduayugune 1wy
Lazada University filiruusinazeusuieasunisvsseulatodnsiionidn

2. dumeumaiaiugilu Lazada

mM3UnsuAly Lazada anansavirladesnuiulesd https:/sellercenter.lazada.co.th Tneilduney

v v

wdneail

1. adinsUgy¥iune (Seller Registration): denUssnnUayd laun “QJ%HEJ%M ” (Local Seller)
%39 “WUsUA/U3EW” (Official Store)
nsandayadudn: szutedu mnemidui wasdeyainselinsudu
§Ulmandudn (Product Listing): Liiugunm fadune 510 uazafendudn
KarnsInds: 13on33n159nds Wy Lazada Express (LEX) 3ouuddonmy

[ 1 A a O & ¥ o o & 1
INNTITANEIYD: LUDUNITENYD HUIYFIUITNIANTTAEIIHNY Lazada Seller Centre

A

Tuslumdtuan: Tonsesiielusyuu \wu Lazada Sponsored Discovery %38 Flash Sale
eI EBAYIELAZNISUBALIY
3. NAYNSNIVIBAUAIU Lazada Thuszaunudsa
' v v v 1% % = v o ¥ et %
o anudsniuliiiaula: ldamuaglalinunimes siufslerunugiiunfgagnd
o ldAmdn (Keywords): Livelidumusnglunanisaumvasgne
o L%'ﬁ"ml,mmﬂmﬂm Lazada: 19U 11.11, 12.12 %358 Birthday Sale WaLiLgpAvNY
o SNWIWIATFIUNITUING: FAFINTHIAT MOUKBALT LasQUARNAMEINITVIY
o AATendeyan1svie: 195189143 Lazada Seller Centre Analytics Liteusunagmsl
AsatuNgANISURUSLNA
Y A a 1'% 1
4. UapvainsvieduAHiY Lazada

¥

o WegugnevInlugiusing

D

o szuutiszRukazladannaniasne

'
1 |

o HuAuUaNaEiuNI5U18910 Lazada eg196aLlag

o HszuuatvayuguswazinIeilolinsendeyantilvgnauiulneg1adu
o Ay

NMIVIBAUAHIY Lazada Fedumadeniiiungdmsulusenaunsennaviaiifednssusugsna

1%
=

soulatatailonnin wazveensitiwaininglifesamugddumulasainiugiu



GELY

nseenuuudiulediifsyans i duiuguddyesisinssisesulad nedesiaimdnns
ponuuUTangan 1Hnude uaznavausaserldiilugiu UX (User Experience) uag Ul (User
Interface) tieasanrszivlanazannufienelalunisldon duledannsaimunldmeszuy
Sannsiliown (CMS) 1y WordPress %38 Shopify %aﬁaaiﬁ;ﬁﬂwnaumﬁmmiLﬂfamiéfazmmmg
i ndudesdamudfulusunsutugs maaiadumaiiogsiansjatiunisiiausduduasing
Tydaau niouseesun1sAUMINILUN1TYN SEO (Search Engine Optimization) wavnagvs Digital
Marketing titeifisinisiifengugnétimune dagltiugsivesuladannsavetsgunaesusen
flga 1w Shopee, TikTok Shop wag Lazada 3a.8utiosmnanisduuu Marketplace fignunaniy
avmnlun1sviedud ety uasmsvuds fussnaumsiidiilandnniavandaranunsoats

'
a Y v o

ssfioaulatlaeg1aivssdvann wiatuldlunainddvia wasinunganudidulussugen

ANDUTINEUN

1. ndnnsdfyvesnisesnsuusiulediiiusesaninmieerls uaziiluded AYAagsna
poulail?

2. UX/Ul Design flumumegnslslunisairsussaunsaliimlifugldauivled?

3. sruudaniaitlewn (CMS) wiu WordPress uag Shopify taelsiusznaunisuimadiuladly
p813l5U9?

4. msvh SEO uag Digital Marketing dinasiomsiiinsenunslugsivsouladegnils?

5. W3yuilsuanuwuslauveinsueduainiuunaniasy Shopee, TikTok Shop wag Lazada

MNTANUWRNANIAUDE9ls?
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undi 6 nsATeuIlnauazngAnssuaaulail (Online Consumer Analysis and Behavior)

o anvazguslaalulanadvia

. nspvaunsiaduladesstlar

. Lﬂ%“aﬂﬁaiﬂs’mﬁ%;ﬂaﬁﬁiﬂﬂ (Google Analytics, Social Listening)

o MIETNANUANALAzUIEAUNITAlgNAN (Customer Experience)
TugaRdviafimaluladansaumaiunumddsenginssuvesiuslna madlauaziinsesiguilna
soulavdaduladuddglunsdifiunagnsniansaainegifivssdnsnm guilnalulanesulaud
Snvuzuazngnssuiuandeanduilnauuudadu Teefinsiadulatefinguaglésudninaan
foua 311 uavdednusoular madiasziteyaduslnameirdosiiedda 1wy Google Analytics
wa Social Listening ¥28linn1391a1n@117 507l aNg AN ANABINTT WazAuianelavues

andnldegnednas dahludgmsimunussaunisalgnAmuiazaieanudnidewusunlussegend

6.1 anwauzduslnalulan@ddia

aa v a

Fuilaelugediviasidnuaziuanseanguilnalusinegsdaay esanmalulad
asauwmakaznsdeansesulatlinaeifudnmilwesdinuszdriu fuilanausadfedoya
a b a 1 1 I3 1 4 1 a s s 6 1
auAuazuInislaegeTIns i ugUnsalamninliy Aeniimes wasunannesueaulalsiie 9 n1s
~ ~ qa o v a a Y o & & o W i v o &
Wiguligus1a1 $1dus wazanuAniuangldasinaeduduneuddyneunisinaulate
(Kotler et al., 2021) dwaliuilaeiidnualunsidoniazianiuaInnisaidon NN TNEUAILaENNT

usnis

a v v A

& v a a a X 1 1 Y Y @
UDNYINU E‘)lUiiﬂﬂsLUIaﬂ@ﬁ]WaUQN‘UW‘UWWLGU\?EﬂN'm?Ju I@‘EJVLQJLWENLLG]LﬂUQiUﬁqi AeL U

U

“Nas1ailon” (Content Creator) HUNN5337 wanImNNARTIY LazlysUssaunsaluuiedany

Y

soulay Feilons Wamamisuwamuﬂﬂmwau (Chaffey & Ellis-Chadwick, 2022) muﬂmﬂamﬂw
AnudAyiuUsTaunsaldlnyana (Personalized Experience) AUlUSSlavausus Uagady
sndalumsmevaues mngsialiaunsanevaussissiunan guilaafiunltmzdsullduy
& 1 ! Y1
JuAAUUTlANY
Aty nMsvianudnladnvagvesustaalulanfdviadaluded ”auwiamiﬁmuﬂﬂawé

msmanneaulay gsfaddudodddeyaidedn (Consumer Insight) nuvasteyamavia iilemamn

Hansual U3 warUsraunisalgnAfineulandanunesnisinegteuiuguasiiussansam
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3).n15Useliumnden (Evaluation of Alternatives)
Tuduneaull fuslamasiUSouiisundndunanvang@viensonateud lagfia1sanainsian

wa aa Y a 4 o~ s 1Y) | Aaa a | v a

AaNUR AN $3191NE1939 uastiaideavasiusus Yaduimaniliievenagwienisindula
\esnndeyaseuladiiaulusdataransadifalanasniian

4).nsAndulage (Purchase Decision)
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AOINTVBIUILNALARITIA

7.4 anudasadelunisvigsnssunamtuesulal

mshgsnssunnmsiuesulaufinnuazanuarsings uaniinudswinuauvaeasie dWeswin

14 a

Joyaduilavayannanisiuanansagnlasnssuvsegnidinglilasueugin nsasiwnnsnis

o w P

anuvaendefidunniududsdfyiedesiuanudemeisieduilnauwasgsia (Kshetri, 2017)
wInsnMIaulasndenantunsingsnssueaulal laun:

1. msdhsiadeya (Encryption)
o lHmalulaBithsiia iwu SSL/TLS wleuntiosdoyaseninelduagszuutisetu
o vMliteyatnsiasin swaru wasdoyadiuyanaliaunsagnandulagylinis
2. nsBudufamumanstiu (Multi-Factor Authentication, MFA)
o MIATINABUSIAULNNAT 1 TuRey WU S3aRY + OTP %8 Biometric (maﬁaﬁa,
aunulumin)
o Hwanauidsinnsaluetyd
3. MIATIEBUFINTIURAUNRA (Transaction Monitoring)
o stuuidadoudldiilefngsnssuifaundvideiiuaiiu
o lldanmnsaseiugsnssuithasderiui

v W 4

4. nstasnudianasuaz Phishing

(%
a o

o Aenaluswnsudaanulisa wazlurdndenuselwanluuiieie

o a v o A @ (3 ¥ A 14
o i%UU“U'ﬁ%N‘U‘VIUaE]@ﬂEJlIﬂllﬂ?i@i’)'ﬂﬁ@‘UL’JUI""&IWU&@&ILL@%LL%QL@@HT&I“U



Phishing

n1skaonasvnivoaulau

&

USERNAME

s:3VU9NIUAWIA
KkSaulsalaou

L. = ¢ a = o & % = A v
PhIShlﬂg PHIYON mwaaﬂmﬂmqaaulau IWUNQQTUW?WLL@‘ULLNQW?LUu@ﬂﬂﬂiﬂi@‘UﬁﬂaWL?ﬁ@ﬂ@i@

W 5w1A1s Luleddeuls viseuaundndusing q iienaenligldUnmedoyadiudmsedoyani

v A U 1

AU LY SHERIU SR OTP BU8@aUnSATAR M%‘é’fayjaummﬁmmi AIDYIYU:

<

Swavasuiveniiilgmiula@suins wasvelinsenderlduazsianu feivasuiimdewiulyd

o w

BHanelilinsendeyadiud doau SMS Uasu (Smishing) wiatennuuwnuasuiiveteyadfny

o

o w

a3Ud18 9 A Phishing = Mivaenie1teyadAtyresgldiiudemiesulal iieldlumawainvie

195AF5UNIINITRUY

5. NNSAANISSNENIUBENUaRANY
o ldswapuntutauLaslllYsaRgIN a8 ST UY

o wWasusarulussesuarldidnnisswaenu (Password Manager)



mssnemnudasasislunisigsnssumnisiuesulauluileddgyesssuutisetu
dannsednd msldwmaluladidsia n1sdudufmnuransdu LazNInINIIASINEABUAS 9 LI

asenudeiulilduaranninudssainnislasnssudeya

7.5 83U

FEUUMITIsERIUNMBLEannselind (Electronic Payment Systems) 1unalnddaylunisativayunis
vhgsnssuesulatiuargsnssunuulifuan Fautseonidumansusziam 1wy Mobile Banking, E-
Wallet uaz Payment Gateway usazszuuiianisldnunazdondesfaunnsaiu uenaini
welulagiume (FinTech) Sauduntediunuaznin s3n31 wagdszavsnmwlunsigsnssu
woueglonalumaidifisuimemanisiu dmsuanudasnstlumsvhgsnssueeulat &
wnsmsddny Tiun nadrsadeys nsBusuimunanedu nansaaousnsssRnUnf N3
testudawisuay Phishing uagnsdnnissianuegsUannsiy ?faﬁzhaaéjwmmvﬁaﬁuﬂlﬁsﬁﬁmzam
AnuEsInslasnssudeya
ANDUTINEUN
1. 9BUNAMULANGIITZIING Mobile Banking, E-Wallet ay Payment Gateway W3aul
79819 IUARE YUY
2. nstdmeluladfiume (FinTech) flunumegslssensimuszuutiszRuddnvsednd
3. gnfegnnsmsanulasnasedidgylunisvigsnssunienisiuesulatiageduiedsnis
MUVBILARTUIATANT
4. oglsfederuavteadninuenisly E-wallet lun1stiseRueaulal
5. ﬁwlumwﬁwsﬁa%auﬂaLLazmﬁgué’ué’mwma%’jﬁqLﬁu?ﬁé’wﬁzyﬁm%’umiﬁﬁzL'Eur;huizw

aaulall

LONENT91984
Armer, D. W., Barberis, J., & Buckley, R. P. (2015). The evolution of FinTech: A new post-crisis
paradigm? Georgetown Journal of International Law, 47(4), 1271-131
Kaur, H., & Sharma, P. (2020). Digital payment systems: Emerging trends and challenges.
International Journal of Advanced Research in Computer Science, 11(5), 12-18.
Kou, G., Lu, Y., Peng, Y., & Shi, Y. (2012). Evaluation of electronic payment systems in online
shopping. Electronic Commerce Research and Applications, 11(6), 564-572.
https://doi.org/10.1016/j.elerap.2012.05.003



Kshetri, N. (2017). 1 The emerging role of big data in key development issues: Opportunities,
challenges, and concerns. Big Data for Development, 1-21.

Mallat, N. (2007). Exploring consumer adoption of mobile payments — A qualitative study.
The Journal of Strategic Information Systems, 16(4), 413-432.
https://doi.org/10.1016/}.jsis.2007.08.001



unil 8
anulasniy 33e555u waznguanelunidivddidnnseling
o MsSnwmenulaenievestaya (Data Security, Encryption)
o swsTsulunsaiugsivesulal
o nszywdnaAiiesInssunediinnsedngd uazngrineAuasesfeyadiuunna (POPA)

o MyvnnIsANuAsslusEUUBANNIang

o

Audduesrulaensie a3usTsu wazngunslundisgdianvsednd Jadulladuddy

MaFesanuweiuliuiduilnawazguszneunistunsiginssueeulal nsshwanuvaensdisves

o Y =2

Toya 1w Madnsva (Encryption) Yaeundestayadidyarnnisiindiclaglalasuayyn
Yuzieaiu a3esssulunsanliugsieesuladdusuimdlunisadisanulusdavazenudusssy
soKuslna uenanil MUfiRnmngmane Ly wizT1unyRimegInssunediannselind uas
nvineduasesdeyadiuyana (PDPA) iludssudulunistiosiumaudssmsngruneuazaiianin
Undedielituesdng nsdansanudedluszuudidnnseindiaduasosdioddglunisuimsuas

Jostudeanauvndleesegaiiusednsam

8.1 ns¥hwAnuUaaasievastaya

nsinwiAuUasnsievesteya (Data Security) MaNERaNININITUALNTZUIUNTNOBNLUY

o w v

wnieunlestayadiAgannisiinds msdauwdas n1svianeg visen1sialvalaglalasueugyn Tu

s

szuumdugdianvseiind deyandeslasunisunlesUsenaume Joyadiuyanavesgnan Jaya

Y

14 1%

ToyAly TeuagInsTu wazdayanun1siu (Stallings, 2017) Msazdlinanulasnsduvesioyalyl

Y Y 9 Y

LB LAAS1I9ANULAIVNIENINITIRY LASIFINARDANUT DT ULAZAINANYAIYDIDIANT

nildhumalladAglunmsinwanuvasadievesteyare n1sWnsie (Encryption) N3

[ Y

Wrsalunssuiunsulasdayabiegluguuuunlianunsasuvsadlalalaedlildsueugn doya

N o

ngniinsiaanunsadsinuesetnensanulilussuvedivasndy wallanmsidisianan o Saad;
1. mMadsaauuIng (Symmetric Encryption) - linauatieadunslunisidnsiauas
nenIa TaRfelnusgy wnzdmsunisdnsiadeyadiuiunin uwitedninfenisinnis

neyua (Key Management) fisosdansyualvindilasuaunneegeuasnsie

2. madhsvialiananns (Asymmetric Encryption) - Tenauaansisaziasnyuadium

nayvanssglddmsunsadeya diunauadiuimilddmsunensia defnaiiundy



Uaensglumsuanideudoyaruedetnsansisay uinssuumsdisiaenatinitaunnns
(Menezes, van Oorschot, & Vanstone, 1996)

usnanMsinsiaudy mssnwimnuvasafevesteyadsaseunquuasnsdu o wu:

e m3muguNIsEngs (Access Control) - fmuadvdlunsindsteuanuunumuihiives
A

¢ NIATIHDUANUYNGBIYRITRYA (Data Integrity) - UJasiunsunlutoyalaglalasu
DUNA LY A5l Hash Function Wag Digital Signature

. msdrsesdoya (Data Backup) - Liudeyadseaiioannnudssnnisgaymeviegn
laudlaedawas

¢ NIAAANULATATIAFBUNANTTU (Monitoring & Audit) - nsIaaeUNgANTIUR [TUaL
mamizﬁﬁ'LﬁmﬁuiuizuuLﬁam’aﬁummﬂmﬂﬂa

Tuusunveswdlivddiannsetind nsUssgndlfunnsnisshwanulasnsiegaeligsivanse:

1. a¥uenudesiunngniuazgliuing

2. anmnudsaninnistlaudinisloues wu usnined Avd (Phishing) wiasfauwas

wva ¥ ¥V

3. UfURmunguuneruasesdeyadiuynna Wu nsesudydinuasesdayadiuyana (PDPA)

q

vadlne vise GDPR voglsy
4. Snwinnuseiliesvesgsiwastosiunnudemenianisty
mssneAnulasnievestoyadsliliifisssewesvalulagvinty wiidunszuiunisidana
s =¢ a A 9w a ea a  eal Y
gnsnTutauleny yaans uazmalulad wielvissuumdyddiannselindianuasnsie

AsBUARY LawiBedield (Whitman & Mattord, 2021)

8.2 Fswsssulun1saniiugsiasaulayl

'
a vado

P3eassulumsmlivgsivseuladmnefwdnnisuasuuimal JuRnimvuangAnssui

a I val

winzauLarefsssuRegilalsddsianun Tidasdugndn wiina gin dnamu uazdsan

9 Y

'
a

Toesau lulandaviafigstaseulatifulnegnamaiiy anuvimieduasesssduiu fesannis
ganssuintulaglifomuntiiu fegasuaummmagninifuwazuandsu waeduilaadao
mavisgaFesnnslusslauazamnuuasnssvestoya (Laudon & Traver, 2021)
Uszidunanvesasesssulugsiveaulalusznaudie:

1. anulusela (Transparency)

gsnanedlvideyangnees dalau wazAsuMUAgIRUEUALATUINIT WU 51A1 TUsludy



o

Heulunstone msdads uazulsnienisiududn mdeudeyaddyvielavaniiuaiede
Humsaziinaiessmuuarenavilvigyideanuidesiuyeagni

2. ﬂmwfludfméffmaﬁia;&a (Privacy and Data Protection)
ssfeeulaviniAuuasussinanateyadiuyanauegnd 1wy de fley Buia Usziins

il uazdoyaniaiu msufifnumdnaiessaumnednislitesamatenssufioven
Uniledlallidilua wislinereliynnanieasdnsdulaslildsueunn uenaint msufun
mangmneANAsesteyadILyAna 1Wu PDPA vide GDPR Wudiuvilsvesasesssuissia
foeAilane (Keenan, 2019)

3. AUYRsTINTUNI9I3InT5U (Fairness in Transactions)
mssufiugsnssuesulaidenlusssudenndrs liwnuiougna g6 vientinaiu 1w n1s
vandssmsusumauuuliveusenguine nsliuinsdanmsneegnaviniien uagnis
Janstefosseuerniuszuy

4. anusuRnvaudedenuuazdawinday (Social and Environmental Responsibility)

gifvosulatfesdififiamansznudedsnuaraauindon 1wy m3aaUiinaueydidnnsedng
nslifanuarussineimilulinsrodndon uaznsafuayuyuuviengussiavuiaian
msddugshaduiitisaianmdnvaififussfiuenudedusreren

5. auduReveudeauUasassuazautniiadie (Accountability and
Trustworthiness)
gsfveeulatdessulinveusennulasniuveunannasuwaruinig wu Jesiunislasnssy

9
¥

UD

[

G
Y
ANuAAyvasIsessInlugsnasaulall
nsufuRmunanasesssuliiisausnetesiulguimanguunesazanudenienianissiu wids

[ v o w 2/ 4 o v a £ a da a o Y £9
Judadudidglunisasianudeduiazanudnfvesgna gsnaniiasessiuguinlasuanulingda

AnFUsinakaza dwaliinAnudgulazauiulaneg1ee1iuy (Laudon & Traver, 2021)

Y

o

% a

Y wva 1 Y a e a ¢ 14 ¥ 1
8.3 WirT1vURIAdNI8gINTIUNEBLaNNIeling uasnguunequAsatayadiuuana (PDPA)
UnyelAinmeganssumediannsetind (Electronic Transactions Act, ETA) ua

NILINY

>

]
wa ¥V v =

wizsUygiffuasesdeyadiuunna (Personal Data Protection Act, PDPA) ilunguunesdndeyi

DA

muuanseunsaliugsiaseuladluusewmelng weadsanudulaunguilnauasJasiuanuides

NNNHAUEY



1. wegswUyaiidndieginssanedidnnsetling (Electronic Transactions Act, ETA)

v

npmngatuiseniuuiniiosesiunmsingnssakiusruudidnusedind Ineliauseusssuma
ngvnefiulenansaldnnsedinduazansiietendvia (Digital Signature) Feilwaifisuiruienansuas
anefledeuuunszane (Office of the Council of State, 2001)
nannseAyes ETA laun:

«  msfuseseugndeazindeievecenansdidnyseiing

o NsAuATENEUSIaAINNSRBlnmIeNSI dslayalaelilasuaune

o MESINIBUANNURAYEUTRIIIUINNSEINTINBAnVITelind

va Y v

2. wszswﬂ'zylzuumquﬂsawagadwqﬂﬂa (Personal Data Protection Act, PDPA)
PDPA i1inguszasliieuntlesdvisvesinvesteyadiuynna wazmuaunisiu 19 waslamedeya
duyana WneivualigaivaudeyadetlasuanuBusenandivesdeys wasUfiRnumanaiy
Uaamﬁ&ﬂumﬁmﬁuLLaz‘Uizu’Jawm’Jjayja (Office of the Personal Data Protection Commission,

2019)

nann1sanAeyues PDPA laun:

[

o anudarulumsiivsaclddoya: fosududvesdoyadieingUszasduazisnislidoya

o AnSvaudvasdaya: wu n1sid1ds maudly nsau visensseiunislddeyadiuyana

o Anulaaigvasdaya: AesunsnisUesiumsiiifmsellamedayalaelilasuauae

o ANNFURAYRUVBILAIUANTRYA: YNNLAANITAZIIATRLA ABITIEULALTURAYEUATY

N
a wua Lo N Y a L) R - ' a

M3UJURA ETA uag PDPA liliiiesudtnelvigsisesulailininuuigeds uwidmaauideannnis
gnflasTewsagnuiumenguing uenantl fadnanudulalviiuguslnaiiteyadiuunnauas

qiﬂﬁimmaﬂmuﬂaaﬂﬁa (Kesan & Hayes, 2017)

[ = a a& a 4
8.4 N5IAN1sANILESlUSTUUBIANNTaNNG

madnnsanudsdussuudidnnselindilunssuiunisiiyaaloniauasnansenuandeanausig
9 fionafnduiuszuundisddidnnsetinduartoyareseddns anudsanaionainanmany
a1 1w Mslauansleiues msanlaanulasnisveslaya ANURANGIAYRITEUY Y38AIY

FeswnunguineuaznisufiRmudeiivun (Whitman & Mattord, 2021)

FJumaudraglunisdanisaudeddussuudiannselind dun:



N133¥YANLLEEY (Risk Identification)
JEUAUANAINTIDNAATUADTLUY LU wanknes dawrs Huds NslauAiuy DDoS Ay
HAna1AuedsyUY vseANuLdssaInd ldaunely
n1sUssiliuAULEee (Risk Assessment)
IpTAUTULSIarAULas TuTeazAEsd IneUstuNanIENUAeRIANT WU
AMULEEMIENINITRY AUFEMEADTBLET LALAULEEIN NN NN
N1SAMMUANINTATIAUAN (Risk Control / Mitigation)
Nansnsdesiulazannnudes 1wy
a :.: v v s s (3
o nsansaszuutesiudawisuaglniiead
o MsKsateyauardnn1sANENISIUNAS (Access Control)
o MIE1TRIaYaLaIUHUNAUTEUY (Backup & Disaster Recovery)
=2 v U = o s
o MsHneusuyAaInslinsentnfsdeanaunieleues
N13N3EBULAZAARIN (Monitoring and Review)
ATIvEeULArUsEliuUsEANS A MvewInTNIsALUasndtegsailate TaudaUSuUe

LHUNNTIANITAMLLESINaIUNN SalduanaAwlng <

AsYanIsAULdgvlusuudlannsalnd
Risk Management in Electronic Systems

A1SS:UADIULYY
(Risk Identification)

MMsUs:ziluAD VLAY MSAKUQUIASMSADUA
(Risk Assessment) (Risk Control/Mitigation)

n1sasdvaaulla:dacy
(Monitoring and Review




msdnnisanudsdiuszuudidnnseiindlidissustiedesiunisgaydedoyarionisgnlaudvisly
wes widiasennu@eiuunguilnauazam uwavdigliesdnsuuRnungvung wu wizsydyeR

wa ¥

FTnegsnssunBianvseing (ETA) waznszsulnaifnuasostayadiuynna (PDPA) a8131ASIASH

v 9 Y

(Stallings, 2017; Whitman & Mattord, 2021)

8.5 unasy
ANNEAYTRINISINIANLUaenduvesoya A3esssulunisanliugsiaeeulatl ngraned
Hetes waznsinnisanudedluszuudiannselind n1ssnwiauvasndevestoya 1wu N3
\ihs¥a (Encryption) uazn1saurun1siinds HedesiudeyadAyanmsgnlaiviesilug
P3usssulunmsaniugsieeuladiiuanulusila mnudusssy wazanuiuinveuseuslana g
wazdery daungming 1w wezswUydRdciegsnssunedidnnsedng (ETA) wasngvuiefuases
Toyadiuyana (PDPA) asunsaunenguanglunisunlesteyanavasismnuweduliiugusling
YUzl Msianisaudsduszuudiannsetindvislesdnsaiunsaszy Ussilu uwastlosiusie
] 1 < o g ¥ a L = ] & A
AnAUEng 9 egaluszuy vilvgsivesuladiinnudasasiy Undeds wasdsdy
ANDNVINEUN
1. afuganudfyveImMsnwauUasnsievestayalugsiveeulad nieuendiagns
11nIn1sUeIuNd Ry
o a o a & a ¢
2. enfegdymmasvsssunanuiatulugsiveeulal wasuuimunly
3. BRUIEANIULANANTERININSE Y dyalRadegInsun1Blanseling (ETA) was

wva ¥ ¥

nsgvlnaiAnuAsestayadIuyAna (PDPA)
4. esuetuneuddglunsianisanudeddussuudiannsednduazivanavousastunay
5. hlumsuiinuasesssusasngrunglunisaiiiugsisesulatidinnudAysaniny

Wolluve UL ALAEAINEEUYDIDIANT
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unil 9
Jadewisanudnsavasgusenauntsmdivddiannsaiing
o nagnsmsustulugsfaseulal
o NTATNUINNTTUUALUUTUARIYIE
o MyiananudN59 (Performance Metrics)

e D - o & '
o nsdfnwgUsTneunsiszauaudsalulssmelnewassinaUseine

Y

Tugadviadagiu widuddidnvselind (E-Commerce) nanaiduniasdioddglunistuiniougsia
wavasslenianamseaaliiuguszneunts visluseauUsenanazszauaina ANd597es
Ausznaunistugsivseulatvuegiuladevateusen1s wu nagnsnisuistuilmungay n1saig
winnssuuazwusURAIanlanwny TIuianshinnuuaziananudseegediusz@vsnim n1sfny
a (3 o ! v a o 2 & ! ! 4
warliasginsaliegavesuseneuntsiivssauanudiiaidulssmalneuasiauseinayiel

dilawwameanisandugsfasaznagnsntlugainudnialulan E-Commerce 0e19u11a34

9.1 nagnsnisudatulugsiasaulal

nagmsnsutsilussiveeulavidunesleddyitieliusneunisanunsaainsaniy
lpi3sumiloaudaiaznauausianuieinsveusinaldegelivsednsam luusunves E-
Commerce nagnénsutsdusniduluiinanedu leun

.84

1. nagnsaus1An (Pricing Strategy): N13A95IAIMIMALNEALANLNTORAARNAKALAT1I9AIY

9

IowSeulunswisdueeulal WeswniuslaraunsaSeuiisusmaualaieuazsing,

(Kotler & Keller, 2016).
2. NagNSAUNAnAeILazuInNI5 (Product and Service Strategy): N1SWALHNERSTIT
wanAawasUINsTimiendnauds wu mslivinsdndesings vienistiuianssula 4 Tu

duA asanuinAnawusua (Chaffey & Ellis-Chadwick, 2019).

w
)

aq‘ws‘ ”'mﬂizaumiaigné’ﬂ (Customer Experience Strategy): n15eanuuuUsraun1sel

vala I ¢ & a o v ] Y a o Aa I3
Aldnfvuduledvioueundindu nsldanude waznstivinismdsnisueniiaanin 1y

[y 1Y

pdrfylunsinwgnAiavaieauliiuTeudienisuiat (Lemon & Verhoef, 2016).

(dd

4. nagnsaun1InaInAdng (Digital Marketing Strategy): msliiedesiionisnanneeula
1 SEO, Social Media Marketing, Email Marketing Wag Content Marketing WieuiunIs

WndagnAuazasanuduiusiugusinaegeiaiiles (Ryan, 2020).



N1599NAENENTUTUNIUsEENSAMABIAENTIATIEIRAA AUl Wagnginssuduslanegns

a A v I d‘ 14 I U ] =
azlden Wislranunsaneuauesnensilasuwlawewmainesulallieg1aiunieg

C%

9.2 NMSESIUIANTSULALLUSUARINA

Y]

msafeuinnssunazuususfdviadutladuddnyivielifussneuns E-Commerce
a131150a519ANUUANANIINARYILATABUAUBIAINABINI TV U INAYARTYIA Lapg 19
UsgAvsnm msafreuinnssuliifewdiAeadesiunsiannsdndusilel 9 uidismfnisuiulss
NILUILNINNIGIAT MIUINTRNAT wazmsnaluladidviauntiofisdsyaunisaldld (OECD,
2018).
1. WinnIsuKEAieLAZUINTT (Product and Service Innovation): N1588NLUUAUALAZUINTT
fiflaauen wnnsne uazasafumLdesNsYeuilan 1wy Msld Al wuzthaud viemstauiuins
Sndefiinduarazmnaune Yaeadannulduseunisnsueiu (Schumpeter, 1942).
2. nMsaduusunfana (Digital Branding): n1sasauusualulanflavadeidunudennf s
amdnwaluusud Uszaumsalgndn uaznsdeansinutomnasaulay wu iuled ueundindu uaz
niFyaiiie msaauususfiudsunsatneliguilananduaziAnanuidesiluduiuazuing
(Keller, 2013).
3. Msdnaluladuasuai1audnnssy (Technology-Driven Innovation): nsutnalulagling
9| 1T AR/VR, Big Data, %30 Al mﬂizqﬂm"[ﬁﬂi’mﬂmmmLLazﬂﬁzaUﬂwsmﬂlwﬂﬁﬁ’UQﬂﬁw VRISAIRY
SUARITIALARLALLAEYIUENY (Bharadwaj et al., 2013).
aguldinsaisuianssumugiumsimunususaaraifunagnsdfaiitaelissia E-

Commerce waulpnazasiannulalseusgedstiulunainesulay

9.3 N1SIANAAINAISD

'
o w a

[ o I3 <3 d‘ = 1 1% a a
ﬂ']'ﬁ’JG]Naﬂ'J’]iJﬂ’lLiﬁ]LUum‘iE]\‘ilIE]a']ﬂfUWU’JEJIWE;JI‘U?%HE]‘UW]? E-Commerce @u1906AANL UTZLlUNg

o

wazUsuUTInagnsssnvegwmailos elvussaimneiainueenvie fils uasAuiianelaves
Y o dyu a

anfn mMsdanarudnsadnly Arriauseansninnan (Key Performance Indicators: KPIs) 71

ATOUARUVIANEATY Fall

1. fdasinun1snanauazeanvie (Marketing & Sales Metrics): 1y Sruaugidnsuiivles

(Website Traffic), dns1n1sudasgna (Conversion Rate), 805 INsagitangnidua (Cart



Abandonment Rate) karseliantesmsesulat daiouszifiuussansnmvaanagms
N199a1RLaEN15918 (Chaffey & Ellis-Chadwick, 2019).

2. él’q%"‘a'ﬂﬁwﬂszaijﬂqmignﬁ'ﬁ (Customer Experience Metrics): LU AZUULAMNAINE]LR
%aﬂqm‘fﬁ (Customer Satisfaction Score: CSAT), AguUUAUANARBLUTUR (Net Promoter
Score: NPS), uazduauteiesdouviomay Guazviouganmnisuinisuazauiianela

¥89anA1 (Lemon & Verhoef, 2016).
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3. A1¥InAUNISALENeU (Operational Metrics): WU LIa1NSINAIEUAT, DRTINTTAY

a ¥ 1

auamiselayvnisdnds, uavUsednSamaesszuvativayugnal nsAnaudinmanil

| o

HreUTulTnszuIunsiauliiuseavsaingegn (Laudon & Traver, 2020).
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4. @233RuN158U (Financial Metrics): 1t ns51Alstu@ (Gross Profit Margin),
Aldanasenslagnan (Customer Acquisition Cost: CAC), WaglafIfaanTnuadgnan
(Customer Lifetime Value: CLV) @adusaindrdnlunisussifiunnuanansalunisasng

swlélt,azmmé"aﬁusuaaqsﬁﬂ (Kotler & Keller, 2016).

UssnnNAdIn |[faam (KPI) ANa5UNY A2819N15IANA
o v v < fY v fal ¥V YV
ANSAAIALAY Uiy Auladiuiesuladiifidivy
Website Traffic . -
YRV Aulas 50,000 AL/LADU

gnTaIUELIYLT|[2,500 AUNELEINY 50,000 ALTE
Conversion Rate . & - .
NN duA1 — Conversion Rate = 5%

Cart Abandonment IATINTALNY 210 1,000 AEN317@5199U 4 200

Rate ALNSIEUAN AEnIgnite — 20%

7
[

Uszaunisal  |[Customer Satisfaction [|AZtUUANURG  |[LUUABUNNNSITOAUALAALLLLY

anen Score (CSAT) welovesgnin  |lde 4.5/5

Net Promoter Score  |[@nusfinfsawu anA1 70% wurtiwusuA ey —

(NPS) JUA NPS = 70
. oo undynvize |15 mTeaseuaingnanlusiauiai
MUIUTDTOIRBUY o
AR 31
o a ¥ I a v ngJquaf]{]Jﬂa}q o 1 dl U U o QIJ dgl
NMIALEUU  [1Da1n159ndIEWN v |d9dRds 2 Junerdde

a 1 o o«
LRNYNDAEANIYD




Usznnadin |Aadn (KPI) AN95UNY f79819N159ANA
. . dndudumign v v
MIINITAUAUAT . 50 FuaIn 1,000 Tu — 5%
d9Au
R s |9l 1,000,000 U - Funu
ALY Gross Profit Margin oMIIMLSVUAU

600,000 U — GPM = 40%

Customer Acquisition  [[Anlganelunism [[ldAlawan 50,000 um lagnail

Cost (CAQ) anenlvl 500 A1 —> CAC = 100 Uw/gnfn
Customer Lifetime  [sarinaandnyes |gnitadedeifiouas 2,000 v1n uu
Value (CLV) aneAn 12 \iou —> CLV = 24,000 U
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1. nsdifnwlutsewmalneg

«  Shopee Thailand: Suduainunaniasu Marketplace ﬁajuﬁur;ﬂi’fmuﬁaﬁaLLazmiﬁw
ganssueaulatiazain 1iafa feonagndnsnarn@slusludu wu Flash Sale wagnsld
Influencer lun1sa$19n153u3uusUA 91 Shopee AsasdLLUmaIn E-Commerce lulne
9819590137 (Chakraborty, 2021).

«  Pomelo Fashion: ifunusudurdueaulaiivszaunnudifaanmsairsussaunsnid
oUTaBuinuazsiuadio n5l4 Data Analytics LiteRinnungAnssugnAuazUsuduAls
ATIUALEBINTS BN Ni Pomelo 19 Social Media Marketing wag Influencer
Marketing ogn38Usza@nSn 1w (Euromonitor International, 2022).

2. nsalfinwluseusene
e Amazon (au%fgam‘%m): Uﬁzaummﬁﬁﬁﬂmﬂﬂaqmé Customer-Centric 7ltfun1sadns

Uszaunsalflininge Iszuuladafndnfivszdnsaim msliuinisdndasiags waen1sld



walulad Al Tunsuugthdud il Amazon Wugiimnain E-Commerce szaulan
(Laudon & Traver, 2020).
e Alibaba (31): wﬂaqwﬁ Ecosystem Strategy lngad1aunannasuiisiuis Marketplace,

Payment, Logistics ki Cloud Services 1a3045URUIEMALHTDDE19ATUIDT NSUTUAIIA

o ¥

Y U W a Y oa a [ o A o . a 1 <@
LGUWﬂU’NJ,J‘L!ﬁiiZLILLaB‘Wi]GlﬂiiﬁJE;ljUiIﬂﬂﬂULUUQiyLLﬂﬁWﬂiU'VWI'{L‘Vi Alibaba L@ulpag195m57

o

(Zeng, 2019).

v ¢ o o/ o <
Hussnauns | Jsene NagNSHaN Uadeadnudsa

lgudeuuiions, Wslududge, N3
Mobile-first, Flash Sale, . o
Shopee e ATMUTUANIU Social Media,
Influencer Marketing P
seUUladaANE5IALSD

Data-driven Marketing, Social|[lias1ving@nssugnen, USudualv

Pomelo Y PO
e Media & Influencer ATIANUABINTS, Uszaunisastauts
Fashion v o cano .
Marketing NUANE, LUTUARINALTILNTS
Customer-Centric, Fast Wuuszaunsalgnan, ssuuladadingd
Amazon ansgeLusni||Delivery, Al wazARIAUANUSEAVTAIN, N15LY Al
Recommendation wuzihdua, AnudLeieg
ATOUAGUVINTEUUTRVILLATUSNNT
Ecosystem Strategy . o W . . -
. atfuayy, USudimudausssuguilan
Alibaba U (Marketplace + Payment +

. LNannesUATUI9Rs, NSdwmalulad
Logistics + Cloud)
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2. ssuLLaza%mEJmmmmmmL% (Performance Metrics) dn ”miuqiﬁa E-Commerce W3a3
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