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e Un3¥01s Gorbatov et al. (2018) a5u1921 Personal Branding iunistinpaudnuau: adsu a2
1397870y Ua:59S12¥2ARA asdumwt (Brand Image) Manawankdu tWdaswawiassuiu
NMISUBVIUlUAIBDBEWKSDENAUGINA

e TuU930u Influencer datdusUuuukidvzonisasw Personal Brand twsx:fEdyanatdu "wusud” funis
doans asAIWUNFDTD ua:aswdINSwanordanu ToslawruuuwaawWasuasw TikTok, Instagram,
YouTube ua: Facebook
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1.Types of Personal Brands

by Audience Size
Us:tan $usUKGa
Nano Influencer 1,000 -10,000
Micro Influencer 10,000 -100,000
Macro Influencer 100,000-1,000,000
Mega Influencer N1 1,000,000



NANO INFLUENCERS

e Followers:1,000-10,000 au

e Rate A9 NIUGY

o IKUN:AKSUSSAYIUNOIAN (Small Brands / Small
Businesses)

o Ao Wlansua:inrwiduiutey

o I50ANUAIKEDANUITEIB YA WO

o aWIsaSIUAFoaSINgIAULUSUGlaDEWUGDHD

e Ta2winadaAundanu avWalk3as1nsdaousIu
(Engagement Rate) nouanan

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration



MICRO INFLUENCER

e Followers: 10,000-100,000 au

e Rate mwns:auliuna

o IKUREKEUSSAAUUSUAIUIONAN

e LGB WIaNMUA:TUREVRUSEY

o FUKRACMUINTDKINAUIDIAS WO WA NAUD
e FrelkuusualBWusinalandwn1 Nano

Influencer
e GnrWuNBadouazawsaluuuIMsadult o
Goawiad

e sInfevdnnmaulnudaslkulkundodo o013

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration



MACRO INFLUENCER

e Followers:100,000-1,000,000 au

e Rate mvws:audunandvan

o IKRAKSULUSUALASSAYIUNONAWEIUNDTKEY
e J3olF9NAY WKHAOAUIILIULIN

e ndwduiioardwluniswacidiokn

o Ufaunusiuwdoaiwuagndi Nano ua: Micro

Influencer
e IKNEFIKSUMISASWATSSUSIUSUAiUIINI N (Brand
Awareness)

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration



MEGA INFLUENCER

e Followers: unn711,000,000 au

e Rate MM Wge

e IKRKSULUSUALASSAYIUNDTKEY

o 1WJuynnanddaldey 1wu tnsov tauaany UnAikT kS
131ausa

e TFUUWUASUTUIULALAIKTEIUUL

e FWNSAasSWAISSUSIUSUAIDESIAEINUINNIW

o IKUAKSUNISUSBIEUWUSILA:LAUIUYS:GUUSHNG
KSas:auaina

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration



2.Influencer
aelku?

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration



Food Influencer
o WIUSIIKED WIBUEAUR
e ASONISNIDIKIS
o UUNVUDIKISUALASDVAW

nauana
* LLUSUQDIKIS
e aun
¢ SWDIKTS
¢ WAONMUNIASDING)
o 9UASAUUS:NDUDIKIS
¢ 3000UDIKISUALASDIUSION




Beauty Influencer ma BEAUTY
¢ FOULCWKUI

$39ASUUAWANAUNAWN NI

¢ $3I03UTUNUUDIYDNWNIKSONIZIB Y
$Hmaanaunlaginsikaruwau (Ingredients

Review)

e LUUINISQUARI WSSEULLA:AI NI
o NS Walo02aaWAIWNI

nauana
e Skincare
o 1A%V
o WAONMUNESUDIKIS
e USATISIASUAI N
o MAGNAIIIW
¢ WAONMUNQUALAUNL
e LUSUQUNKDW
e QUASAULESUAN




Fashion Influencer
e $37UUSUALFOW
e $5A%00Us:GU
o LUENNISULENNIBLA:NISTNBUDUQ
UUOD
o SUlaaNSUQUWSU
o nuthdumunduuaanaioa

aeuWdu

nauanA
e LWUSUQIFOW
e LUSUQIASDIUS:GU
* LUSUASDINT
e LUSUANS:UY
o LLUSUQUIRA
e wusuaunWsuuafawaloa



Travel Influencer
e $32amufinaNe)
o $3AWAUATSIUSY
e LUEUNSIUDIKISUAAINSSUNDINE)D
e a9 Luxury Travel (riavlﬁﬂ‘.)K§KS‘l)
e a8 Down-to-Earth Travel (nawfgauuuiEauee LIavia)
o agnavigNTINvyNeualanalna

nauanm
e Isuusu
e S30SN
e an9NSOU
e USUNNIS
e KU WANASUNISNDILAYI
e Inséiwniiodio
e NADVAEMW
e guUASAULGUN
e LUSUANSHUNGUNTY




Gaming Influencer

uaaanw (Game Casting)

S

wustntnaGnnTstautni

Jounistautnu

anenaaaa (Live Streaming)
asuvdulnuua3alasa (Esports)
SIS 1KINULA:SUL001a1STUNAISIAL

WwWewunw (Game Developers)
WIoMsuAvdudalasa

NS ADUWIANNDSFIKSULAULUDS
Gadget ua:gunsailon

ROUDSQ WA Ua:RUASAILAITY
Insiiwniiofiaua:nouwinas
LWUSUQLFOW

JULLALASDVAW

auNSIOSUDY




Health & Fitness Influencer

YT

Inulnas

asaaukUn

NISAIUQAUDIKIS

NISQUAIYNIW

asaswnawiliota: NeNUNEUSSaNTWS WANEY
NISQUAGINTWAELA:T

nauana
 UASAUARWN
o UUSUQIFOWIARY
¢ SOAMAR
e Haaua:aauddnn1aNe
¢ DIKISINOFINN
¢ WAONUNIESUDIKTS
o IASOVAULHOFUNMII
o 1InSOVATK WA
e aUnstuPaNMIAINIENSiULI
o UBUWAIASUNFINTWLAHOWUE




Sports Influencer
o 127BUUAZIINSUVIIUAR
e Live l@auSavikn
o SASIKAISUYVIUAR
e SWNUYNASUASULAONNSARY
e WOREINgIAUUNAR AUAR ua:dnnIsuIIdU
 ASWADUINUALITEIAUARAINISDONAEINEY

nauana
* LUSUQARI
o (FoWWa:QUASIARY
¢ SOUAMARY
¢ IRSOIAUINADUSUALASDVANEKSUINARY
* WAONIUNAKSUNIY
o gUnsauDNMNaINY
o Wauaua:gueni W




Home & Living Influencer
e $32UULANDYDMY
e nisiafmneiuuu
o AMISAALNUIU
o MsYasuTgunuiizans
o $nsavMWNeiuUIU
e uuztivaldgnisuenuIuLa:nISUSUUSINDgD Y

nauanm
e 9UNSAUINDASN
e 3EQOALCNUI
o 10%2vIMWNEluUU
o IWOSTLIOSILA:YDINNUNUIU
e IASINSIUA:aUASAINIEIUUI
e USUNWNUIDEIKISUNS WY
o Tasvn1suluLazpaulaoidion
e HUSUQLWOSTIRDS




Mom & Kids Influencer KSo Parenting Influencer)
o MSIAZIZNUAWWUINISIEN

wzsus:aunisaanstiunauwanati

$37auMLa:aN

NSQUAFINWLAN

TnguIn1sdksulén

n1sinYANISIBIUSAKEULAN

NINSSULESU WCWUINTS

o Tanalnansouns?

SOULAHGN

naUanNA"

WaoiunLuaGn
UUWILA:DIKISEKSULGN
WioouduSIsU

satdulén

M1S3N

YDVAULESU WENUNNTS
(FownGn
lsvwguraua:aadnién

e IseSsunazaardunisiinyl
o Us:iuganiwién

* WAONUNQUAFINTWEKSURLULL




™ ([
anelanaioa
o uysfanalnaua:nvdasus:313u (Daily Life)

e Vliog 35auUs:915u

o Al lfigd ¥oUDV

e $32FUMUAUSAISHINU

o WW3U AWV DIKIS LaNISNDINE)I
e MISHINU NISISHU LLANISWCNUIAULDY
o UFSUSTAUNISAILA:YULDINSIZEIN

nauana
e wusuadunguinauding (FMCG)
e SIDIKISUAAUW
Tsvusuuazaauinawie)
[Fowa:unsu
o 1A%V 1D WUAFAULAS
Inssiwniiadioua: Gadget
e LaUWAIRBULA:USNISDDUTAU
SQEUAUA:UDLNDSIZAN
e SUIAISUAUSAISNWATSITU
o« WAQNUNIROFYNIW




o Influencer karwauisuan Niche Influencer (law:N) ADU 1BU d19DIKIS d8LAL
A9

e uendoiidadsnndu Inv:wewurfudu Lifestyle Influencer tnswaamuisuaul
"Gouana’” uINN1 "IdoK A WENW"

e Lifestyle Influencer #io Influencer Afsdrauna:3az3aduyad1skin awrsalzow
Tona$iraunlakainkargus:nnmuusunYansizdiaus:315u

e dwliu Lifestyle Influencer WJuvagegaya Personal Branding




35nmsniudae Influencer

e $IIFUAWAUSANS

e N0 Like Ko Share tWalWUNSLYEY

o avSUNW

e avnauidlo

e TuvanauMUa:USANS

e 52U Campaign Aultusua

e SOUNW Event K$oAINSSUY2IUSUQ

e Live Streaming tWalUsluagum

e dasMAdUINUASIVAULUSUQ (Branded
Content)




Influencer Marketing

e Influencer Marketing @ nagnsnmisaalauudo
SvnauaaulalNLUSUARUARANTSNS Walun1SLIEY
nauw@aa Tas Influencer :fasumnauunutive
wu:tin ativayu k$alusiuaduaa:usnsikiurzu o
au




Influencer Marketing

o« msaalauuu Influencer TaSuanuGgutnnIuaeny
aatliavnaaakarednwiuu ua:avavdukdeiunudlun
nisaaranainey Tasdiad 2022 tnnsaaiatiisu
awiud kosoga: 72.5 5 Influencer Marketing
Wuasukdivgovnagnsnsaaln

e uusuafsnaurdomudal Influencer tkoasWNISSU
s (Awareness) ua:ns:qugaadie (Sales)

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development

Administration



Influencer Marketing

e AWM WM (Trust) daduladsdrfeyvasnisuaia
gnfku loawan1siinu1zov Nielsen Wu1 wushado
fio Earned Media wu $37 Auu:tin ua:n1suanao
MAUARESU LINNIINISRIBAUNSULUUBU 4

o Gwlu Influencer Marketing 3va2uauavnI W

~ 09IN1SYDIWUSINANCDINS YDA INIKAINUNTDTD
uafaSuduutinnayananaudoau

I
SN

\\H Hw

Instructor Name Assistant Professor Dr.Pornpun Prajaknate. (2020). Influencers, Celebrities Management and Marketing. Graduate School of Communication Arts and Management Innovation. National Institute of Development
Administration
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K1 Influencer AfB@awrin Personal Branding 1au
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