nansnanaansuwmansw lLads
thuthdiEan (Blue vs. Red Ocean Strategy)

untsuumﬂa‘usqumsanou. Msdasivaalouav Red Bull
lazavnswsagluav Coca-Cola & Pepsi

Jadmstaulo: uuviulksu: K59 MIKALUYKUOAIUKUIE?
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wrlduauunuvavnagns
(Core Frameworks)

LYALOAIULAOACIVSEKIIVASDUAQ
(WU Red Ocean ua: Blue Ocean
2610n:aUsIUsY

Us:gndlsinSoviioaswuianssu
(The ERRC Grid)

[589USIEANNAYNAKASSULAUADY
Four Actions Framework tWadasiv
‘ulanssuntuAY’

N\ /

N\

adaunisgudnlanssnd
(Real-World Cases)

JlAs1zRNagNsKIunSEUAnIAAEan:
MsasvkudaKkLlkuuav Red Bull
azavasiulnavav Coke vs. Pepsi

/
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aVASIUEVEOWUR ronre AL AN BB WM.M_..._..,L,“* el e | misadouiudalkg
(The Zero-Sum Game): | Ngid @4 @ q 419 311983 "_“’""' it e . Rl =441 (The Uncontested Space):
llusunaﬂu'lﬁrgnumu N N W e _",'_;,'_Lf-'_'_?. L 1 18] i HumnhﬂumLwauﬂuqnmmu
urﬂmalwauﬂuﬂuehuuuu ; saut Bt S e T NIl udutwanaungn
a:ruuuumsmawnlmmu . L AMANNT 5098 A [ S | . nanqui‘@sun...
UAa ‘Uruthdidea’ h e e i Vo L UAD ‘iruthdnsiv’

e — i
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2 NS:UdUNAUNIVSSNY (The Strategic Dichotomy)

wunuyvdu
(Market Space)

Whkugkan
(Strategic Focus)

nauanA
(Demand)

ANAISUULTU
(Value-Cost)

e wuvvulunaranivogiau
(Existing)

® 191BUAUYY
(Beat the competition)

® ugvdviAnnauIU
(Exploit existing demand)

® cdviaan:
yova 'Ksa’ s1mMan
(Trade-off)

K2(duav Blue Ocean |
AdNISKaaWUDINNSIAdNDE {08 VKUY
ludgmsasiv 'udanssunun’ Cre T i
(Value Innovation)
NUDUNYLUILQ

L.

ua:aunua

e asrowunaaralkuniSauuv
(Uncontested)

¢ MIKAWULKUAAIIUKUNY
(Make competition irrelevant)

e asuaziAuing’auavAlkuy
(Create new demand)

® nawgdodna: |
UavQd 'ua:' aunud
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nsasvoutuunfkudie1ASavido ERRC (Four Actions Framework)

-

uvQ (Eliminate)

an?unamamnssuuammdu
iRovund unaumsnﬂ Q' Avlu?
(anuuqu)

gns=QuU (Raise)

Uvdglannds ‘wns:au’ Tkgondn
U1ASTIUDAEKASSUDEIOUIN?
(IWUAtUA)

- udanssuAuAT \

- (Value Innovation)
| =dunuaaqayp +

AUANIWUTU

dasnv (Create)
Uodslanonaknssullineliuinou

aa (Reduce) H
Uovelanads ‘aa’ Tkanawnasgu } ’“

9AdKNSSUDEIVLIN?
(aaqaunu)

llazauAISON asw Julk?
(|wunfun1)




AseurnwIn 1: Red Bull wasiwaaiaoinAuvwWan

- U 1987: “1nSovauymav”

(Energy Drink) lulag "
23ulullasuisiAa 66 ., - i

- asSuan lUOﬂE]Iunl.S'I lS:UE'IEI

(STU2A10A1QdTKSU

The Origin: Dietrich Red Bull E]-DILiUE}E{I:?Jgﬁ...
Mateschitz Auwugy 1al Red Bull 9=10u
ﬂ'lﬂ\l"ﬂ ssnouav” IU!_nﬂ ﬁag']D Uuﬁ U la!o”
uaztkulomatunisun - 29
UeykiAnuslosan - Dietrich Mateschitz

nmstaunv (Jet lag)

N asKUIaKUAUATKL @ Jodrumsaarandlan 43% g2au1852un31 100,000 auns:Uav
(U 2020) (100 Billion+ Cans Sold)

(Created Energy Drink Category)
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noasKkanagns Red Bull wiu ERRC Grid

uda (Eliminate) (¢

é‘aTUUfmu:larjunuuamau (TV)
o ms:numau||us:)unumaoau'fu
urUasmsmu
e NMSIDNAVANANNIWANNIY

ASLKTIL)
e ADIUKANKaAYU2VSAuI0
(Dsayr@Kkaniqe)d)

- Red Bull's

Value

L Innovation

aa (Reduce) @@ gy
+ yunans:Uav (1&nn31thdaaunsly }

G\\ gns:au (Raise)

o UsTostiduWoAsu (IWUWavoL,
Wna, 1no1ms Jet lag)

e 57M ((0S1MWSITEL goninlaan
21M)

+<> asiv (Create)
o e KDOKYAUATKL ‘Energy Drink’

e HOUNVIRNBURWIIA (Wings
Teams QMUWU/UKIINYEY)
e Mwanueiigoulevnu Extreme Sports




IdulAviKvAtuAN (The Strategy Canvas) :
ﬂ"ISOﬂKUQHU\)

1. 1Insovaulaainuudviau 2. Red Bull
A

s:quAsulldua
(Offering Level: Low to High)

LY

[nawvrunasia /
- o1
Red Bull dosimagoiwa

Inandundiuaabu /
Red Bull Wiuuszansmwsione

710 Position (KU

>
1.57mM 2. Usuigu/uuna 3. AWasag/ANUdadu 4. wavviulgowonAsu 5. lawalondwndasu

(Price) (Volume) (Taste) (Functional Energy) (Extreme Lifestyle)

Red Bull lulawegnguildu ‘Taainidvndn’ ucdidanno:asiv ‘idulavukvasuminy’ miK3amsuuviuldukuan KNG
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nseuFinun 2: Coca-Cola vs. Pepsi
avAsiusagUluuluuiataan

-\.\H {_._:-"' y :.-'

- b, ._’.'=
.__.;.:" -

1975 -The ™
Turning

1985 - The

1950 -
Red Ocean

‘iJGlSIJt’IU

Point Trap
lnA1-lnainsavaana 47% AUy ‘Pepsi Challenge’ lam-lnardadutosan ‘New Coke’
uru=NUUBWEY 10% (nagauduuuutan) JSusasnailikoutkloullus
NVAYIEFUAIAAIENU quslnadonus ik Kavnaluaus)lvavAudvdugildadoau
191:N3duIdgINu lnm-laaranaglunio=auas:Kun lavaKuIgaacundl 400,000 auvu

msasuua-nauanum tauvav Red Ocean:
“nne SUBUZUDVRVKIY nan:nuatulaﬂfnausouaoanﬂo"
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21NIsuUvGyavNIstanudan Red Ocean (uniSgua1n Cola Wars)

NSWEIASUKIAIA Zero-Sum Dashboard
(Massive Inputs)

UUvIUAIYSIAT ua*IIJsquu (Price Wars):
KusiAILa: nuwuusmwunuuj"maum
Gudasimls (Margin) TKuvavEag

*

uuluum*lr‘is_uyu]zh (Reactive Ad Spending):

lugn 1980s Coke nuoulnyanunni Pepsi fvla:
&

100 awuwksSery uadadrumsaaraunuluvgu

u30nssULUUBUEDY (Incremental Tweaks):
HunuuaunumsUsuausmﬂq KS0WABULWALADIV
UNUAR:asvAuATKUALGZY

avasiwwstauads (Pop Culture Wars):
dnudedryanual (mswhlkd vs 11unInaoa)
UINAIAILLANGIVURVAIFUM

daunuvmsaaia
nunuluvgu
(Minimal Outputs)

Waawsuav Zero-Sum Game: mSLnuTnnﬂmﬂn
mslnan AMurfamsugonnanidy luldmsugnsuurauavaala
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unasuinAnv: dfkane KSo venelkla?

The Blue Ocean Frontier =]
(Red Bull)
Tﬁum;_'iaﬁ'm (Proactive)

o - o o - - [ "
ADIULUT:  WAUGILNISO: :[shgvlublnsaouauav?

waaws: 10uswovKuaKyaUA" DS unofunisdosiAn
(Pricing Power) l1a: -1GulaegvinoNns :laaloglSAiv

The Red Ocean Trap
(Coke vs Pepsi)

_ 1/ ; /
\. ) v ¥ Tﬁunnusu (Reactive)

fauBUn: “Is19:o1BUs FiutiuIﬁaEhUTs?”

Waaws: lN'I HEI'I tJ NSWEINSUKIAA lwaaju LUV
aarawwevlanuog U'I[UH'.'JUUSH"ISI[UDU UHIU Uluou
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Reflection & Discussion

(ugaarnssunAuMLIUDgaDUU AtUMaLIN8aElu
‘Ulutndlaaa’ KSamMavauUKI ‘Uuundnsiu’?

~“- advAadiv 1 Usdslugnaiknssuyavng —4  Inshod ‘nauaunluldanAy’ (Non-customers)
AAfuanusa ‘vdany’ (Eliminate) = RQOaIKASSUYUBLAILDVTILLINADA
Icmun[nangnnﬂmamls lovu? uazis1:uaunumMkUlikwonlaagvls?
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asdunudiney (Executive Summary)

1. amwuadauAikuanagns 2. udanssuaaum (Value Innovation)
Red Ocean (KkUN:dKkSUaaaniadgsiia:Gavns AoKDlKan b
ADIULUUBU Ua Blue Ocean AanmyuvahAry — lilsuAmsOinaluladiku udAoMSKAUWEIUSKIY
aksuudanssutazmsiauvlalus:e=g1d | ”msagc]unu" (nqann{gm) lLaz ﬂ‘]S[WUﬂﬂJﬂ"]" @

L (@$wavlky) naidgidu ®»

F .-I-.I — | — | |
3. (6 ERRC itwWonargnsaulau il 4. KIQOKUANUAUALUYL
e 9E1SUAMWINENKNSSY IKAvAauLaa | AISUDLLCALYDD: nﬂnnmnawndumuaumluu
Thdormauianasa :[snasgn 90, aaq, gns:=au, (UnlSE.ILHJ'Iﬂ New Coke) anuanmunuumwawm
KS2 asolku ® WuslnAnaulkulaua

|
\\ % S RN
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Based on the concepts of W. Chan Kim and Renee Mauborgne, INSEAD Business School.
Case materials adapted from 'Blue Ocean vs. Red Ocean Strategy: Red Bull, Coca-Cola & Pepsi', &) NotebookLM



